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IDEAS FOR INCREASING BUSINESS 
was furnished the trade some time ago by “Domestic 


HE most successful of business men have not 
ip a rule depended entirely on winning from 

competitors the most of the business in their 
held that has been in evidence at the time, but have 
as a rule shown great foresight and devoted much of 
their time and energy to developing the field and ex- 
tending it far beyond what it was when they entered 
it; as in the case of James J. Hill, who built railroads 
in the Northwest, not in order to get a carrying busi- 
ness that was already there, but to make it possible 
for people to get there and develop business for him. 
This is probably somewhat of an exaggerated case, 
but there are countless other cases on a smaller scale 
where the same policy has been followed, and this 
holds true in the plumbing and heating industry as 
well as in any other. Furthermore, there are plenty 
of opportunities for the contractor to do the same 
thing today. 

The contractor who waits for plumbing and heat- 
ing work to be let, puts in a bid, and, on whatever 
work he may get, does a good job, is going to get a 
certain amount of business; but if he will carefully 
study his territory’ and its business possibilities, he 
will find many opportunities to develop business which 
others are neglecting entirely, but which at the same 
time rightfully belongs to the plumbing and heating 
contractor. For instance, he may find that a great 
many people have no laundry trays.in their homes, 
that they have no power washing machines, that many 
have decidedly inadequate and unsanitary plumbing 
in general, or that they have no modern water heat- 
ers. It may require some real salesmanship to sell 
the people these things, but it must be remembered 
that it is only real ability that merits real success. 
Many contractors possess this kind of selling ability 
and are using it. They are becoming merchants and 
high grade business men. They are doing it because 
they find it profitable. It provides a more steady in- 
come and helps to add stability to their business. 

A most effective way of extending any business is 
to implant in the minds of people an idea which can 
be used as an entering wedge to make sales. Such an 
idea, which is particularly well suited for increasing 
the business of the plumbing and heating contractor, 


Engineering’ when it started the “Bath a Day’’ Cam- 
paign. It has proved an important factor in increas- 
ing the plumbing and heating business. Although 
it has become a national proposition which is being 
discussed in the daily press, national magazines, 
schools and elsewhere, and is also being supported 
by state and national health departments, the cam- 
paign is still in its infancy. Only recently the United 
States Bureau of Education sent out literature to the 
various public schools of the country urging more 
bathing for school children and accompanied it 
with attractive posters entitled ‘““Take a Bath Every 
Day, Drive the Grimyjoes Away.” Selling people 
the idea of daily bathing, a practice which is in itself 
sound and highly beneficial, is an excellent way for 
plumbing and heating contractors to increase busi- 
ness. In some cities the contractors’ associations, the 
manufacturers, and the jobbers have conducted con- 
certed drives using the daily bathing slogan, while in 
a great many others these various branches of the 
trade have individually made use of the slogan “A 
Bath a Day Keeps You Fit Every Way’ to stimulate 
their business. The idea has great possibilities and 
can be used for years. 

There are other excellent ideas that may be used 
as entering wedges. Attractive little booklets or 
pamphlets giving in an interesting way something of 
the history of the plumbing and heating industry and 
showing how important a part it has played in the 
development of this country, is a very good way of 
getting people to think about modern plumbing and 
heating equipment and preparing the way for a sale. 

Taking an active part in the work of various civic 
organizations for the general improvement of sanita- 
tion and health of a city can also be used as a means 
of focusing the attention of people on the part the 
plumbing and heating contractor plays in promoting 
healthful living conditions. 

The progressive contractor can find many other 
ideas and methods for increasing his business and at 
the same time place himself in the right light before 
the public. People do not begrudge financial success 
to the man who does them a real service at a fair price. 
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GIVING PUBLIC FACTS ABOUT 
PLUMBING and HEATING 


New Orleans Master Plumbers’ Association in a Thirteen-W eek 
Advertising Campaign Enlighten People Regarding Accomplish- 


ments and Problems of the Plumbing and Heating Contractors 


ligent and fair-minded. Generally speaking they will 

not hold prejudices long when shown that they are not 

well founded, but it is only natural that some should develop 

such feelings when paying for things concerning which they 
have little or no knowledge. 

Until recent years a large percentage of the plumbing 


T AKEN as a whole, the people of this country are intel- 


and heating contractors were located in basements, alleys, 
and side streets. Their places of business as a rule were 
decidedly unattractive and many of the masters were care- 
less about their appearances. The average person did not 
think of the contractor as a business man, he was regarded 
more as a mechanic. His place of business seemed to com- 
pare more with that of a second hand store than anything 
else, but when people 
received the plumbers’ 
bills they seemed un- 
justified for several rea- 
sons. 

In the first place they 
had gotten a false im- 
pression of the trade as 
a whole because of the 
appearance of most ot 
which was 
one of cheap- 


the shops, 
usually 
ness. In the second 
place they did not un- 
derstand the 


the work and the train- 


nature of 


ing and skill required 
to do it. And in the 
third place they knew 
little or nothing about 
what the 
obliged to pay to jour- 


master was 


neymen, about union 

working rules, or about any overhead expense that the mas- 
ter had. Nor had many of them any definite conception of 
the important part the plumbing and heating contractor was 
playing in promoting the health and comfort of their com- 
munity. All they knew about it was that they had called 
for a plumber and that one arrived at 9 o’clock, remained a 
few minutes, spent an hour going back to the shop, and left 
at 11:30, for which they were charged a half day’s time at a 
price considerably above common labor. They didn’t stop 
to consider that the plumber had a long way to come, that 
they themselves had been unable to tell exactly what was 
needed, which necessitated the workman’s returning to the 
shop for something that he did not know would be needed, 
nor did they realize that the plumber who did the work, a 
capable and conscientious workman, spent four years learn- 
ing his trade and probably started for two or three dollars a 
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Scene Along New Orleans’ Great Industrial Canal—One of the Largest in 
America—Which is Nearing Completion. Photo by The Gililiams Service, N. Y. 


week. There have, of course, been cases of unjust charges, 
for there is no business on earth in which there have not 
been unjust charges at times, but on the whole people have 
had their plumbing and heating done for less than it should 
have been, as may easily be determined from the average 
earnings of plumbing and heating contractors over a long 
period of time. 

One of the causes of dissatisfaction results from the fact 
that some of the masters were not good business men and 
in some cases took new work too cheaply and attempted to 
make it up on jobbing with the result that the average man 
who has had plumbing and heating equipment installed and 
has later had repairing done has not on the whole paid too 
much for his work but has become disgruntled chiefly 
through the fact that 
the cost was not evenly 
distributed. But no 
doubt the greatest rea- 
son for the prejudice 
against the contractor 
was due to the fact that 
the average person 
knew little or nothing 
about plumbing = and 
heating, its manufac- 
ture, its installation, or 
the people connected 
with it. The average 
contractor did not be- 
lieve in advertising nor 
in informing the public 
about his business and 
his problems. 

The past few years 
have seen a big change 
in this condition. Some 

of the highest type of 
husiness men in the United States are to be found in the 
ranks of the plumbing and heating contractors. Their shops 
in many cases are on a par with the most attractive and 
systematically arranged places of business in the cities in 
which they are located. They have modern bookkeeping 
and cost-finding systems. These contractors know what it 
costs them to do any kind of work and it is figured accord- 
ingly. They are not making the mistake of taking some 
work too low and then trying to make up the loss on a 
different class of work, and they are informing the public 
about their accomplishments, the nature of their business 
and their problems. 

An excellent example of the latter, informing the public 
about the plumbing and heating business, is to be found in 
the advertising campaign just completed by the New Orleans 
Master Plumbers’ Association. During this campaign, which 
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This Shield Identifies 
Dependable Plumbers 


The New Orleans Association is an alliance of men with records 
of Ability and Stability—and while many are keen competitors, 
each member is pledged to the upbuilding of his craft through 
honest effort, honest materials, honest labor and honest per- 
formance of himself and his allied members 
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T° THE Uninformed, the plumbing business appears to be a 
“lead pipe cinch”—a business of mystery, with the Plumber 

a tinker with a fondness for sending shockingly big bills. 

Few realize how vitally necessary the Craft of Plumbing is in 

making a City Sanitary and a Home Livable; few appreciate 

the invaluable contribution Master Plumbers have made to- 

wards making our city a better place to live in. 

Plumbing is an exact science. An expert, efficient plumber 

must have training and technical knowledge of mechanics, of 

sanitary engineering and of business procedure. 


Primarily to protect the public from unfair and unscrupulous 
men and methods, this Association has adapted a Shield or Sym 
bol of membership, which will stand as a substantial safeguard 
between you and incompetency in plumbing 

Every householder and builder should be guided by this sign 
which points the way to Satisfactory Service in Plumbing, and is 

an insurance against dissatisfaction and disappointment 
The following firms and individuals are members of the 
Orleans Association of Master Plumbers, each privileged to use 








In New Orleans the dependable plumbers have allied with the 
New 


great Nationa! Association of Master Plumbers for the 
advancement of 
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lasted thirteen weeks, conspicuous and well written adver- 
tisements appeared regularly in the daily papers. They 
varied in size from a page to about a half page. One of 
these advertisements designed to increase business as much 
as to furnish information was headed, 
“Plumbing Prices Are Down From 30% to 40%.” 

It went on to explain that this reduction was due almost 
entirely to the reduction in the prices of material and sup- 
plies, as labor locally had not yet agreed to any co-opera- 











Plumbing Prices ive 
Down From 307 to 407 


plumbing prmees on an 


oy 
/O* 












Ca with the peak prices of a year 280, 
™ average, are drast down—f rom 30% to 














in the prices of ma- 





This reduction is due practically entirely to marked cu 


Still, the fact remains that those wno would install or remodel, say the bath: 
room, or laundry, or kitchen faci ities, can do so today for from about a third to 
almost. a half less than was possible during 1920. 


Which reminds us— 


That although this Association most em phatically does not concern itself with 
customer-charges, it does endeavor to make better businessmen of its members. 





























It encourages the maintenance of proper cost-finding systems; of proper book- ' 


keeping and time records—in short it strives to TAKE THE GUESS QUT of 
PLUMBING PRICES. 

No one rigttfully expects “something for nothing”—business to survive must 
earn an honest minimum profit. , 

Our interest in customer-charges, therefore, is ONLY to the end that there 
shall be management and executive ability of character behind each transac- 
tion—so that OVER-CHARGES shall be a thing of the past. 


It pays to deal with pont who KNOW — and who ask only an honest return 
for service render 


New Orleans Association of Master Plumbers| | 
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tive concessions. It pointed out that those, who desired any 
new installations or remodeling in bathroom, laundry, or 
kitchen, could have it done for from a third to about a half 
less than was possible during the year 1920. It then adds, 
“which reminds us that although this association most em- 
phatically does not concern itself with customer-charges, it 
does endeavor to make better business men of its members. 
It encourages the maintenance of proper cost-finding sys- 
tems, of proper bookkeeping and time records. In short it 
strives to take the guess out of plumbing prices. No one 


rightfully expects something for nothing. Business to sur- 
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vive must earn an honest minimum profit. Our interest in 
customer-charges, therefore, is only to the end that there 
shall be management and executive ability of character be- 

nd each transaction so that overcharges shall be a thing 
of the past. It pays to deal with experts who know and who 
ask only an honest return for service rendered.” This is 
followed by a list of the association members, with a note 
below stating, “Membership in this association is open to 
any master plumber who will subscribe to its standards ot 
practice and who will devote time to self-education and ad- 
vancement.’ 

To bring out an example of real accomplishment for pub- 
lic welfare, one of the advertisements of the association 
headed, | 


“The Plumber Stamped Out Yellow Fever,” 


Starts with the statement that the people of New Orleans 
do not realize the part played by the plumber in making that 
city a decent and healthy place in which to live. It goes on 
to say, “We've seen the old ‘corn doctor’ graduate into the 
modern ‘chiropodist’; seen the ancient ‘horse doctor’ trans- 
formed into the ‘veterinary surgeon’—but the plumber is 
still just ‘plumber’ in the minds of too many people. By 
rights—the rights of proper performance—the plumber of 
today is a Sanitary Engineer with a proud record for safe- 
guarding the city’s health.” The advertisement then states 
that the City of New Orleans before the time of the holding 
of the National Convention of Master Plumbers in 1899 was 
a city of cisterns, open gutters, and stagnant cesspools where 
millions of mosquitoes, the carriers of yellow fever, were 
developed, The changing of these conditions by proper 
sewerage and drainage systems was the work o1 the plumb- 
ers, who are proud of their work and also of the fact that 
individually and collectively they have grown with the city. 
“Men in no other line of endeavor have striven more stead- 
fastly for self-advancement—no othér group has _ labored 
more diligently to render proper service at a proper price. 
Of course, we're speaking about the better type class of 
master plumbers—the only kind that are eligible to mem- 
bership in this organization.” This is followed by a large 
cut of the shield of the Master Plumbers’ Association of the 
city of New Orleans, which has been copyrighted. On the 
left of this shield appears the request, “Look for this shield 
of sanitary safety,” and on the right the statement, “It pro- 
tects your health and your pocketbook.” 

One of the first advertisements which covered practically 
a full page, began with a cut of the shield 514 inches wide 
and 6 inches high, and the statement that “This shield iden- 
tifies dependable plumbers.” The first paragraph reads, “To 
the uninformed, the plumbing business appears to be a ‘lead 
pipe cinch’—a business of mystery, with the plumber a tinker 
with a fondness for sending shockingly big bills.” It then 
goes on to say that plumbing is an exact science. “An expert, 
efficient plumber must have training and technical knowl- 
edge of mechanics, of sanitary engineering and of business 
procedure.” After stating the New Orleans Master Plumb- 
ers’ Association is allied with the National Association of 
Master Plumbers, the advertisement describes the New Or- 
leans Organization as an “Alliance of men with records of 
ability and stability—and while many are keen competitors, 
each member is pledged to the upbuilding of his craft 
through honest efforts, honest materials, honest labor and 
honest performance of himself and his allied members.” It 
then calls attention to the shield with the following, “Pri- 
marily to protect the public from unfair and unscrupulous 
men and methods, this association has adopted a shield or 
symbol of membership, which will stand as a substantial safe- 
guard between you and incompetency in plumbing. Every 
householder and builder should be guided by this sign which 
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points the way to satisfactory Service in plumbing, and is 


an insurance against dissatisfaction and disappointment.” 


At the bottom of this advertisement a list of members of the 
association is published, 

Another advertisement entitled, 

“The Plumber’s Part in Your Program of Living,” 
contains the following: 

“The Plumber first connects with the water main in order 
that service may be obtainable for the mason and other 
contractors who build your home. 

“At the proper time he connects the house soil lines with 
the street sewer, using pipe prescribed by the proper author- 
ities. From the architect’s plans he finds the location of 
different fixtures and then proceeds to install the cast-iron 
pipe leading to them. 

“Tt is necessary for all joints to be made water and gas 
tight and proof against the test of smoke or peppermint. 

“To do all this all open ends are capped, except for the one 
where the test is to be made. If there are any perforations 
or leaks, however small, they will be detected by the odor 
of the escaping chemical used. J 

“Water and gas are sufficient enough in themselves to 
prove the leaks in their lines, if they occur. 

“Each fixture in the house, such as the bathtub, lavatory, 
shower, toilet, sink or wash tray must be trapped and each 
trap vented. The vent pipe usually extends through the 
roof, where proper flashing is applied to prevent leaks. The 
ventilating system has a two-fold purpose—namely, carrying 
off the sewer gas and odors that are contained in the pipes 
and to prevent syphoning of the traps. 

“So, there you are! 

“Rather serious, sober, sort of work—we call it. 
Engineering—work that vitally concerns the Health of your 
entire family!” 

“How This Shield Protects You” 
is the heading for an advertisement which states that the 
copyrighted shield is the emblem of the New Orleans Master 
Plumbers’ Association whose membership is limited to those 
firms or individuals who 

“(a) Have demonstrated their ability to handle such work 
as may be entrusted to them. 

“(b) Are known to be absolutely trustworthy in the per- 
formance in every phase of such undertaking. 

“(c) Are pledged to devote a definite amount of time to 
scientific study and self-improvement. 

“(d) Guarantee the honesty of their intentions by agreeing 
to ‘open up their books’ for facts and figures relating to any 
particular job at any time this organization demands.” 

After stating that the organization is not a “closed cor- 
poration,” but will welcome any and all master plumbers 
who have the necessary qualifications, the advertisement 
suggests, “Select any plumber who is privileged to use it 
(the shield). Put him on the job, then if anything goes 
wrong notify either President Hunter S. Chariton, 2857 
Carondelet Street; telephone Uptown 2418; or, Secretary L. 
C. De Leon, 119 S. Clark Street, telephone Galvez 699. A 
trained investigator will then go thoroughly into your com- 
plaint, and if it is well founded, we will see that you get fu’l 
satisfaction. That’s how the shield protects you—first by 
identifying honest capable workmen—then by guaranteeing 
right results. Isn’t it worth looking for?” 

The advertisement headed 

“One Bathroom for Every Four Folks” 
reads as follows: 

“In less than two months’ time, now—you will be (a) 
moving into your newly rented home, (b) entering upon the 
renewal period of the lease on your present quarters, or (c) 
if you’re one of those fortunate folks who occupy their own 
homes, fixin’ up the place for fall. 


Sanitary 
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“No matter whether you’re in class A, B or C, consider 
this fact seriously right now. 

“Health authorities insist that in order to keep the home 
happily habitable, safe and sanitary, there should be com- 
plete bathroom facilities for every 4 people in the house— 
servants’ quarters, of course, always considered separately. 

“Surely, it is logical to consider painting, papering, screens, 
cupboards—the things the average ‘lady of the house’ regards 
as essentials—but it is absolutely imperative that you con- 
sider first and foremost proper plumbing.” 

“Put your Health and the health of your family—if neces- 
sary ahead of the relative trivialities that merely make the 
place ‘look nice’ or seem comfortable. 

“Insist upon Proper Plumbing—and enough of it. Re- 
member that 75,000 homes here in New Orleans now have 
not adequate, modern plumbing facilities. 


The Plumber’s Part in 
Your Program of Living 


Probably no other industrial class has been so So, let’s be fair to these Progressive 


criticised—and so abused—as the Plumber. 
What would the poets, comic cartoonists, 
funny (?) story writers have done without 
him? 


Possibly (please note that possibly) there 
WAS a time when such statements were jus- 
tified, but most assuredly that time is NOT 
NOW. 


Of course, there are good plumbers and bad 
plumbers} capable and mediocre workmen; 

reasonable and cheap contractors—excellent 
and inferior fixtures—but— 


Nowadays you can easily separate the “sheep 
from the goats”—for the Honest Efficiency 
Plumbers have aligned themselves against 


Plumbers and consider momentarily ‘their 
vital part in your program of living 


The Plumber first confects with the water ma m extoe that 
service may — — for ‘= mason and 4 ntractore 
who build you 
on Ghee ime he connects the house soil lines with the 
street sewer reectribed by the prope hon 

architect’s plans he finds the ~ “ a of different 
fixtures and eeds to install the cast.iron pipe leading 
SD eee Oe se bitte @ to wade wat aad gue tight 
and proof against the test of smoke senperunta 
Te do ali thus al! open ends are capped, exce pt for the one where 
“Whe test is to be made If there are « my perfor vone or leaks, 
hewever tmall, Prey #1!) be detected by the aa aping 
+ can taht 

ter and gas are — enough th thems * to prove the 

obs tm their lines, if they occur 
Sad Geiare 0h the hee use, such as the bathtub levator showe 
tenlet, sink of wash tray mast be trapped and each a conte 
The vent eye usually extands through the roof ‘we re - per 
Sates © to prevent leaks. The vent yetem 
has a two purpose—namely, ¢ oe ott the » A. gue 
—~ yy = contained in the pipes a cw 
ing of the 


So, there you are! 


the other type—as a matter of Self-Protec- 
tion. ; Rather serious, sober, sort of work—we call 
it. SANITARY ENGINEERING—work that 
vitally concerns the HEALTH of your entir< 
family! 


You are certain now—ABSOLUTELY CER- 
TAIN—of Honest Return for your Plumbing 
Dollars;, if‘ you will only deal with those 
Master Plum who have EARNED the 
— to use the SHIELD of this ASSOCLA- 


It’s better to be safe than sorry” Again we 
say, LOOK FOR THE SHIELD OF SINCERE 
SERVICE, 








|New Orleans Association of Master Phambers| 





Look for It Before 
You Contract for 
Plumbing 














Membership in Thie Association Is Open to Any Master Plumber Who Will Subscribe to Its 
Standards of Practice and Who Wil] Devote Time to Self-Education and Advancement 


“Think of Plumbing First when you rent, re-lease, or ‘fix 
up your house.’ 

“And when you think of Plumbing, think only of those 
Master Plumbers who hold membership in this Association 
—for it welcomes'all who do honest work at an honest price, 
but rigidly excludes the four-flushers and the near-greats.” 


Although this advertising program was an association 
undertaking in which many of the New Orleans master 
plumbers took a prominent part, much credit is due to 
Leander Marx, one of the leading master plumbers of that 
city, who is serving his first term as a member of the board 
ot directors of the National Association of Master Plumbers. 
Mr. Marx has had much to do with the success of this cam- 
paign and is now urging his fellow members in the local 
association to continue the newspaper publicity. The re- 
sults have been highly beneficial and similar programs might 
well be carried out by other associations. 











EFFECT of EUROPEAN CONDITIONS 
on AMERICAN BUSINESS 


Report of Committee Appointed by the United States Chamber of 
Commerce to Study Conditions of Continental Europe Shows How 
International Problems Vitally Affect the Prosperity of This Country 


EFORE the war European countries bought about one- 
half of the total exports of the United States. Remem- 


bering this, the average person can quickly grasp the 
significance of European economic conditions on American 
business. In order to obtain accurate information regarding 
these conditions, the United States Chamber of Commerce ap- 
pointed a committee to visit Continental European countries to 
ascertain just what the conditions are. The report of this com- 
mittee, which has just been made public by the “Nation’s Busi- 
ness,” presents some rather startling information. Business 
prosperity in this country depends to a great extent on what 
American producers and manufacturers can sell in other coun- 
tries, and according to the report, the world’s consumption of 
goods is considerably less than one-half of the normal pre-war 
amount. European economists maintain that three hundred 
million people have reduced their consumption to about thirty 
per cent of what it was before the war. The report points 
out that there is a great need of raw materials, food, clothing, 
and all kinds of manufactured goods. Much of this the United 
States could supply, but those who need these things cannot 
buy because of the low value of their money. According to 
the committee, long time credits may be used to some advan- 
tage, but this also presents great difficulties because of the fact 
that the rate of exchange fluctuates so much. Loans which 
would strengthen the governments’ fiscal position and permit 
them to stop the issue of further paper money would be of 
much greater help, but the greatest boon that could possibly 
come to these countries would be the definite establishment of 
general peace, so that there might be a curtailment of expendi- 
tures for war purposes, whether it be for conflicts actually 
going on, or preparing for others that may come. 

Although there are a great many problems that must be 
solved before Europe can again resume normal economic life, 
the committee points out four which it believes the people of 
this country should give greater attention. They are: 


1. The Payment of the,German Reparations. 

2. The United States Army on the Rhine. 

3. The Conditions of Austria and Central Europe. 

4. What the United States May do to Aid in Improvement 
of the General Conditions. 

“Preliminary to a review of conditions found by the com- 
mittee, it may be helpful to refer briefly to a few well known 
facts which should be kept in mind in considering the present 
relation of the United States to the rest of the world. 

“Omitting almost a billion dollars of accrued interest, the 
other nations owe the United States more than ten billions 
of dollars, made up roughly of the following amounts: 























Great Britain ............$4,166,000,000 Roumania .................. 36,000,000 
France ....................... 3,351,000,000 Austria 24,000,000 
SEES een | 1,648,000,000 Greece .....................-... 15,000,000 
Belgium . , 375,000,000 Esthonia 14,000,000 
Russia . 193,000,000 Armenia 12,000,000 
0 een 136,000,000 Cuba 9,000,000 
Czechoslovakia ........ 91,000,000 Finland ........................ 8,000,000 
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NS lle cieetnes 51,000,000 Latvia ..... 5,000,000 
Lithuania 5,000,000 Hungary .............--------- 1,700,000 
I acces 26,000 


“This debt is being increased by accruing interest at the rate 
of about $1,500,000,a day. 

“In addition, it is estimated that over $3,000,000,000 is owed 
to our banks and business men by foreign countries and their 
citizens. 

“The foreign trade of the United States developed gradually 
to large proportions in the period before the war. During the 
five years prior to 1914 it amounted, on the average, to about 
$4,000,000,000 a year. 

“In the fiscal year 1920 the value of our foreign trade was 
$13,347,000,000, or over a billion dollars a month. In 1921 it 
diopped more than two billions of dollars to $10,171,000,000, or 
23.8 per cent. This loss was divided equally between imports 
and exports. Our exports dropped from $8,109,000,000 in 1920 
to $6,516,000,000 in 1921, or 19.6 per cent, while our imports 
declined from $5,238,000,000 in 1920 to $3,654,000,000 in 1921, 
or 32.2 per cent. Lower prices are an important factor in the 
decreased value of our exports. 

“The products of our farms and mines represent about two- 
thirds of our exports. Cotton holds first place and wheat sec- 
ond. 

“For the year ending June 30, 1921, our export of wheat, in- 
cluding wheat flour (reduced to wheat equivalent), was 364,- 
000,000 bushels and of rye 46,000,000 bushels. During the five 
fiscal years 1910 to 1914, inclusive, our export of cotton averaged 
8,840,000 bales. In the year ending June 30, 1920, there were 
7,870,000 bales exported, while in the year ending June 30, 1921, 
there were but 5,623,000 bales, due to an accumulation of high 
priced cotton in Europe and to a lack of buying. power. 


“Our exports of bacon, ham, shoulders and lard for the five 
years 1910 to 1914, inclusive, averaged 824,000,000 pounds; in 
1920 the total was 1,665,000,000 pounds, while for the year end- 
ing June 30, 1921, the total was 1,400,000,000 pounds. Our ex- 
ports of food products to Central Europe continue very large. 

“From the figures quoted respecting these few commodities 
we assume no member of the Chamber of Commerce of the 
United States will seriously consider the propositions that this 
country should isolate itself from Europe, our greatest market, 
or that the question of our foreign trade does not interest prac- 
tically every business man, every farmer, and every worker in 
the United States. The development of our industries requires 
not simply that our foreign trade be maintained but that it be 
persistently expanded.” 

Regarding the German reparations, the committee points 
out that Germany should be made to pay to the limit of her 
ability, but that at the same time it is essential that that country 
be given a fair chance to produce and distribute in order that 
it may be possible for her to pay the amount set and also to 
prevent the overthrow of the present democratic government, 
which the Monarchists and other large factions are trying to 
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accomplish. The committee “is of the opinion 
that an organization representative of the financial 
and business interests of the leading countries 
should be constituted to work continuously with 
the Reparations Commission in dealing with this 
and other great financial problems which must be 
met during the next ten years. 


\] Es 
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“In the absence of international machinery de- 
signed to meet this need, and functioning with 
general support, business uncertainty will con- 
tinue and it will remain impossible for bankers or 
business men to plan intelligently for the future.” 

The United States Army on the Rhine. 


Because of the bitter feeling which still exists 
generally between the troops of the other allied 
nations and those of Germany, the committee urges 
that the American forces be kept on the Rhine as 
a stabilizing influence, as they are particularly well 
behaved, well liked and act as a moderator for the 
forces of the other troops stationed on the histo- 
ric stream. 

Guarantees of Security. 

Acording to the committee’s report, the condi- 
tions existing between France and Germany dominate the 
European situation. Twice during the past fifty years 
France has been overrun by the German armies, which has 
done much to cripple France economically. Though Ger- 
Many is staggering under the great indemnity payments she 
must make, she has a larger number of trained fighting men 
than any other country, and France feels that she must 
keep Germany in a position industrially and otherwise 
that will prevent her from waging any further disastrous 
wars. But at the same time, France is beginning to re- 
alize that in order for Germany to be able to make the 
reparations payments, she must be given every opportunity 
and even help in bringing her industrial life to its pre-war 
prosperity and to still higher efficiency. France, with 
thirty-five million population, lives in constant fear of Germany 
with her sixty million people and large force of trained men. 
She would like to see the German Republic divided into several 
parts, as would a number of other neighboring countries. This 
they believe would eliminate the constant threat of future wars. 
France’s natural fear of Germany, the fact that some of the 
nations established as a result of the war are in almost con- 
tinual conflict, and the unsettled conditions generally existing 
in Europe are responsible for France’s maintaining a large and 
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American Food Supplies Being Sent to Starving People of Central 
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Huge War Airdrome in Germany Now Being Used As Freight Shed. 
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Europe 
and Russia. 


burdensome military machine which is using up much of the 
She would like 
some definite guarantees of peace so that she might dispense 
with a large proportion of her armed forces. 


money that she needs badly for reconstruction. 


The majority of 
the German people, and particularly the business men, would 
also like to see France given assurance of lasting peace, be- 
cause the armies of occupation are costing a huge sum in addi- 
tion to the reparation payments that must be made, which all 
helps to keep the value of her mark down to a point where 
Germany must trade at a decided disadvantage. The lack of 
stability of her money discourages other countries from mak- 
ing purchases for future delivery, and Germany must trade 
and build up her industries if she is to avoid national bank- 
ruptcy and dissolution. 


Central Europe and Czechoslovakia. 


The committee reports that the conflict over the division of 
Upper Silesia is far-reaching. 
Russia and keeps an immense standing army. 
is greatly depreciated and she is constantly engaged in quar- 
rels with her neighbors over trade difficulties. The fear of 
wars and the muddled trade relations is preventing these cen- 
tral European countries from bringing their industries back to 


Poland fears both Germany and 
Her currency 


anywhere near normal conditions. Czechoslovakia, for in- 
stance, is operating to about forty per cent of her 
normal capacity. This country has large modern 
textile mills which normally purchase cotton in 
the United States. She could sell a one hundred 
per cent output if she could have credit to enable 
her to make the purchases of the raw material and 
could extend adequate credit to her customers. 
She is helpless to establish these credits without 
the aid of some of the larger nations. 

The Austrian Problem. 

The great problems of Central Europe center 
around Austria, and around the city of Vienna in 
particular. This great city of two million inhabi- 
tants was the center of operations for an empire 
of forty million people. Vienna is making des- 
perate efforts to revive its industries and regain 
something of its former greatness, but an indica- 
tion of the conditions existing there may be gained 
from the fact that four hundred thousand chil- 
dren and other dependents are still being fed daily 
through charity, the greater portion of this being 
done by the United States. Vienna is particularly 
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well situated geographically and with relation to present 
railroads to be a great trade center, but her return to pros- 
perity is likewise chiefly dependent on the establishment of 
general peace in Europe and the stabilizing of currencies. 





immigrants Who Have Filed From Distressed Europe to Seek a 
Living in This Country.—Photo by Underwood & Underwood. 


Austrian Indebtedness and the United States. 

“The financial situation in Austria is most difficult. It has 
been the subject of study on the part of an international com- 
mission constituted as a result of the International Financial 
Conference, held in Brussels in the fall of 1920. This commis- 
sion evolved a plan for improving the situation, which con- 
templates relief for the Austrian government by a loan and 
by reform of its fiscal system. 

“The conditions have been accepted by the Austrian govern- 
ment, and immediate help to the extent of some $20,000,000, 
with additional funds in prospect, has been pledged, dependent 
upon agreement by the countries holding obligations of the 
Austrian government to defer payment of their claims for a 
reasonable period. 

“All of the countries involved, except Italy and the United 
States, have agreed to deferment. Italy, it is understood, has 
agreed to postpone her claim if the United States takes similar 
action. Only the approval of the United States is necessary, 
therefore, to make this scheme operative and give to Austria 
the relief required to enable her to buy food for her people to 
carry them through the coming winter. 

“The debt of Austria to the United States is in the form of 
obligations to the United States Grain Corporation, incurred for 
food stuffs. At present no official of the United States has 
authority to defer this payment, but such authority is contem- 
plated in legislation now pending in Congress. The whole pro- 
gram, in so far as Austria is concerned, has been delayed for 
some months because the United States has not acted. 

The Responsibility of the United States. 

“Today the world’s business has apparently reached a dead 
center. It may move forward from the present point by slow, 
painful and uncertain steps with the result that the process of 
reconstruction will extend over many years. How long such 
movement would continue, it is impossible to forecast. No one 
was able to approximate the length of the most destructive war 
in history, and no one is wise enough to foresee how long the 
present condition of doubt and insecurity with its inevitable 
suffering and social disturbances may last. 

“Only by gaining the confidence of investors can the credit 
and capital necessary to insure normal business in the world 
be mobolized and used. Only the free exchange of commodi- 
ties between the countries in increasing volume can bring nor- 
mal to the people and the conditions they knew before the war. 
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“The United States is regarded as the most powerful coun- 
try in the world, commercially and financially. Its reputation 
for integrity and fair dealing is well established. In every 
country your committee visited and in almost every conference 
in which it participated, irrespective of the occupation, official 
position or social status of the persons met, the opinion was 
expressed that neither Western nor Central Europe can be re- 
stored to a condition which promises hope and progress for the 
future without our active assistance. 

“Possessing as it does great quantities of raw material and 
manufactures which it wishes to exchange with other nations, 
the interest of the United States in accelerating a return to 
world prosperity is vital. 

“The fact is not debatable that after the part we have taken 
in the late war we cannot refrain from actively participating 
in the settlement of the economic and financial difficulties now 
confronting the world. 

“Every country desires our friendship and assistance, and 
it is apparent we can participate in the restoration of commerce 
and industrial productivity on any reasonable and consistent 
terms, either by modification of the Versailles treaty to meet 
the policies of the United States, or independently of it. 

“Doubtless it was the realization of our moral as well as of 
our financial and commercial responsibility in relieving the 
world’s depressed condition that caused the President to call 
the proposed conference in Washington to consider the reduc- 
tion of armaments. 

“Any student of world affairs cannot escape the conclusion 
that each of the nations, including the United States, cannot 





Typical Industrial Plant Ruins in Devastated Europe That 
Await Rebuilding.—Photo by Underwood & Underwood. 


continue to expend so large a part of its entire revenue, derived 
from taxation which is now almost unbearable, in preparation 
for future war, if the present civilization is to continue. To 
peace and to the restoration of the world’s economic balance 
we must give our attention.” 





Figures given in the Japan Chronicle show that in 1918 
there were 50,000 tons of teas exported from Japan to Amer- 
ica, whereas the amount exported in 1919 decreased to 30,000 
tons and in 1920 to only 23,000 tons. This decrease is attributed 
to the fact that low-priced Indian and Java teas have taken 
the place of Japanese tea on the market in America, and in 
addition there has been some difficulty in the disposal of old 
stocks. It is considered likely that the 1921 exports may de- 
crease further by 30 or 40 per cent unless recourse is had to 
the drastic measure of either destroying or returning to Japan 
old stocks still in existence. 





When in doubt, ask “Domestic Engineering.” 











BOOKKEEPING for the HEATING and 
PLUMBING CONTRACTOR 


Pointers on How to Install and Run a Comparatively Simple and Reliable 
Bookkeeping System in a Plumbing and Heating Business of Moderate Size 


By L. M. Emmett 


the close of any business day, to ascertain, within a very 

few minutes, his approximate financial standing. He 
should be able at the end of every month to know the state 
of the business to within a very close percentage of the actual 
condition. There is only one way to do this: ‘Keep books,” 
and keep them accurately. If your present system does not 
furnish you accurate information promptly, call in an experi- 
enced accountant and have him re-arrange and systematize 
every method of record-keeping and filing, so as to bring about 
order, simplicity, method and accuracy. The slight charge 
which such an accountant will make, will be more than repaid. 
Quite often the saving by abandoning useless records will alone 
pay the fee. 


. NY heating or plumbing contractor should be able, at 


System is of course essential; but usually when a man de- 
termines he is going to systematize his work, after having used 
careless or cumbersome methods, he goes to an extreme and 
adopts so many card indexes, files, record sheets and books 
as to completely tie himself or his bookkeeper to the manual 
labor of making entries and filing, so that frequently the “sys- 
tem” becomes the main occupation and the business itself a side 
issue. That is principally why an experienced man should 
be called in, and he should be one entirely familiar with the 
peculiarities of the plumbing and heating business. 

Avoid duplication and unessential records; but make your 
records intelligent and complete. The loose leaf method is 
undoubtedly the best. Any needed form may be _ secured 
promptly and the whole system may be kept “live” by a con- 
stant weeding out process. And one of the most important 
features is the elimination of separate indexes. Each sheet 
may be properly placed in alphabetical or numerical order, 
and the whole plan is just sufficiently large at all times for the 
records in actual use. There is no extra bulk by reason of 
probable future requirements. 

In this. business the number of transactions is comparatively 
small. The financial records may be kept in the minimum num- 
ber of books—Journal, Cash Book, Day Book, Sales (or Bill) 
Book, and Ledger. The Cash Book is used to record receipts 
and disbursements, transactions with the bank, and cash ex- 
penditures. The Sales Book is an itemized record of all bills 
sent out. Charges made in the Sales Book are posted to the 
Journal, being re-posted from there to the proper accounts in 
the Ledger. The separate items are all debit items, of course, 
and the footings of the columns are carried over and the total 
credited to merchandise, etc., at the end of each month. Some 
prefer to post direct to the Ledger from the bills, eliminating 
both Sales Book and Journal; the bills are made in duplicate, 
each being numbered consecutively; the duplicate is kept in a 
binder and the charge made direct, and the totals footed up at 
the end of the month and credited in bulk. The month’s bills 
are then placed in a transfer file. 


Each customer, therefore, has a separate Ledger account, 
which will show a debit, until the account is paid. 

In order to know at all times the exact state of the business, 
separate accounts are kept in the Ledger under the headings, 
“Expense,” “Merchandise,” “Labor,” “Tools and Machinery,” 
“Drayage,” “Bills Payable,” “Bills Receivable,” “Profit and 
Loss,” “Discounts,” “Capital Stock,” etc. 

As money is paid out, or collected, entries are made in the 
Cash Book; the account to be charged, or credited, with the 
amount being noted therein. Accounts which have a great 
many items are usually assigned separate columns and one 
charge or credit made at the end of the month. The left side 
of the Cash Book is for receipts, and is posted to the right, or 
credit, side of the Ledger account; the right side of the Cash 
Book is for expenditures and is posted to the left, or debit, 
side of the Ledger account. 


The Day Book is used for recording the details of trans- 
actions which cannot pass through the Journal or Cash Book. 
Items such as Profit and Loss charges and credits; distribu- 
tion of items such as depreciation; the annual inventory; etc. 
Usually the items in the Day Book do not number more than 
a half dozen in a month. 

It is a matter of personal choice whether or not to carry 
accounts with the supply houses. The writer believes it is 
superfluous; paying the bill from the monthly statement after 
checking the separate items, and then making a bulk charge 
to “Merchandise” is simpler, and serves every purpose, unless 
as a matter of curiosity you desire to know the exact amount 
of business done with each concern. But that involves making 
many entries which, after all, are only memoranda. 

Some concerns bulk all such items as rent, salaries, telegraph, 
postage, etc., in one account under “Expense.” Some of these 
items may be subdivided if desired. But such things as “Dray- 
age”—which should cover all transportation—both freight and 
passenger—are important and are entitled to separate Ledger 
accounts; likewise “Labor,” “Tools” and “Discounts.” 

“Bills Payable” is a separate Ledger record of funds to be 
repaid to banks, notes given to supply houses, etc. “Bills Re- 
ceivable” records funds to be received. Both of these accounts 
are understood to cover those items on which notes or paper 
of some kind is held for future payment. They do not refer 
to current sales or purchases. 

“Profit and Loss” is merely a memorandum account and is 
used to charge items out of other accounts, and to cancel un- 
collectable accounts, and to serve as a transfer account when 
the books are closed annually. “Merchandise” records all goods 
purchased and all sold. It should show a Credit balance at the 
end of the year, or there should be stock on hand, or accounts 
not yet charged to customers. The debit side of “Merchandise” 
will show the amount paid for material, while the credit side 
will show the total sales. 
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“Discounts” should indicate the amount saved by discounting 
bills. This will appear on the credit side. If the discount is 
not taken, a debit entry should be made. The balance at the 
end of the year will be an eye-opener. 

“Tools” account at the opening of the year will show the re- 
placement value of all tools and machinery on hand. The 
charges made from month to month will indicate the cost of 
new tools and repairs to old. At the time of taking inventory 
at the end of the year, the tools lost, broken and worn out will 
be eliminated; the remaining tools are inventories at the pres- 
ent market value and a percentage deducted to cover deprecia- 
tion. 

“Labor” is strictly a memorandum account. Its place in the 
Ledger is really not very important. About the only useful pur- 
pose the account serves is in paying insurance premiums. The 
only time a Ledger account for labor really is of any moment, 
is at those times when the men are on out-of-town jobs. Then 
a personal account is opened on the Ledger with the man in 
charge of the job, and all money paid to him is charged as a 
debit and he is given weekly credit for the amounts paid out 
by him for labor, material, freight, board, etc. 

In first starting a set of books, the first entries made are 
Day Book entries. In a sense, the Day Book is the most impor- 
tant book in the set, for the reason that it records the reason for 
all the major entries on the books, and, it being a ‘first book of 
record,” entries made therein frequently have an important bear- 
ing in court actions, especially those involving disputes of part- 
ners or stockholders. In some states the Ledger is not admissible 
as evidence, due to the fact that it is not the first book of record. 
Erasures or alterations should never be made in a Day Book. 
If an error or wrong entry is made, it should remain intact, 
with a notation under it, explaining the reason. It is perhaps 
needless to say that every entry in any book should be given 
a date. In the case of the Day Book, however, this date should 
be, invariably, the day the entry is made. If for any reason an 
entry must be back-dated, the fact should be so stated, and 
the day of actual entry noted. 

The original entry, and, usually the first Ledger account 
opened, is “Capital Stock.” The business capital should be so 
carried, whether it is an incorporated company, a partnership, 
or an individual. 

In the case of a corporaton, which is formed on a stock sub- 
scription basis, and the stock is all subscribed for, but not paid, 
the first entry made is as follows: 

January 2, 1920. 
$10,000.00 





Subscription, Dr. 

To Capital Stock $10,000.00 

As the funds are paid in, “Subscription” account is given 

credit, and “Cash” is debited with the amounts. When the full 

amount is paid in “Subscription” account balances, and is closed. 
and the statement would show: 





Dr. Cr. 
Cash $10.000.00 
INE NINE scintiisinintsicsinicsiounepnaisaniis 

Pending the payment of all the money, the secretary keeps 
a separate memorandum Subscription Book, in which amounts 
due, and amounts paid, are entered until the transaction is com- 
plete. This subscription book has nothing to do with the Ledger 
account. It is merely a memorandum of each individual’s pay- 
ments. The amounts paid get into the Ledger through the Cash 
Book, entry being made in the latter on the left hand, debit, 
side, as received, and posted to the right hand, credit, side of 
the Ledger. After all stock is paid up, the record of individual 


$10,000.00 


ownership of shares is kept in a separate “Stock Certificate” 
book. 

Sometimes all of the stock is not sold at the time of incor- 
poration, but is held by the company as an entirety. 
event the statement would appear: 


In that 
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Dr. Cr. 
9 SEEN SL PE: ARON MERE Ly $6,000.00 
nr GONE oS ee a 4,000.00 
ZO Gaeta Seoek............... onan $10,000.00 


Should more capital be needed in the business later, stock 
may be sold at any time, the cash thus received being credited 
to “Treasury Stock” through the Cash Book. 

Throughout this paper when “Cash” is referred to it means 
cash on hand or in banks. It is usual now to carry the bank 
balance in the cash book along with “Cash on Hand.” 

In the case of a partnership the money paid in by each part- 
ner is credited to each individual in the Ledger, but is kept 
separate from the personal account of each by being called the 
individual’s “Stock Account,” or “Partnership Account.” 

It is well to make a Day Book entry of the original trans- 
action, but it may be simply a Cash Book entry: 

Cash, Dr. $10,000.00 
To James Gordon, Stock Account.. $6,000.00 
To Robert White, Stock Account.. 4,000.00 

Partnerships (and corporations too) are sometimes started 
with part cash, and the balance with notes given by one or 
both of the partners. In that case the entries would be: 











Cash, Dr. $5,000.00 
To James Gordon, Stock Account... $3,000.00 
To Robert White, Stock Account.... 2,000.00 
Bills Receivable, Dr. $5,000.00 
To James Gordon, Stock Account.... $3,000.00 
To Robert White, Stock Account.... 2,000.00 


An individual doing business as such should also keep a 
separate Ledger record of his investment, keeping another 
Ledger record of his personal transactions. In this connection 
it may be said that it is best always, no matter what the per- 
sonal relation is to the business, to allow a fixed salary. This 
tends to conservatism in all dealings and to the greater stabil- 
ity, both of the individual and the business. 

In loose-leaf record keeping, a separate sheet is written. up 
for each account. This first sheet on every account is marked 
sheet No. 1. When it is filled (or the account closed) it is 
(after the next monthly balance is taken off correctly) trans- 
ferred to a “Transfer Ledger” or to transfer file as the case 
may be. If the sheet is filled and the account continues, an- 
other sheet, numbered “2” is inserted, and so on. 

A very convenient form of Ledger page is that shown here- 
with. It will be noted that the center of the page is used for 
the amounts, with two central columns ruled for balances; the 
left columns being debit entries and debit balances; the right 
columns credit entries and credit balances. 
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Auxiliary Records. 

In addition to the record of strictly financial transactions 
contained in the regular set of books, there must be additional 
records of the disposal of time, material, tools and other items, 
which will guide the conduct of the business. As immediate 
auxiliaries to the Ledger records, there are the following neces- 
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sary account books: Stock Certificate; Bills Payable; Bills 
Receivable, and Inventory. These cannot be dispensed with, 
they should preferably be bound books. The use of the Stock 
Certificate record has been explained. Bills Payable and Bills 
Receivable record, respectively, all information relative to their 
respective notes: Amount, drawer, payee, indorsements, place 
and time of payment, interest, and the date of the note, to- 
gether with a list of collateral, if any. The Inventory is a com- 
plete record of merchandise on hand, uncompleted contracts, 
and all other assets and liabilities at the opening of the busi- 
ness year. In a strictly contracting business this is sufficient ; 
stock on hand may be easily listed at any time without day 
to day posting. But if a merchandising business is carried on, 
such as in lighting fixtures, or if stocks of pumps, or other ap- 
paratus in considerable quantity. is carried, a “Stock on Hand” 
record should be kept; preferably loose leaf. If any consigned 
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spent each day, by every employe, the name of the job, and 
amount of time used. The pay roll is made up from this 
record; cash is credited with the weekly total, and the items 
are marked over into the Cost Record for every job, from this 
“book.” 

Shipping and Receiving.—This is a list of all material sent 
out, received, and returned. Cost record is posted from this 
on all material. Material shipped direct to job from factories 
should be entered in this record, as well as all sent and received 
directly by the shop. For keeping track of large jobs the form 
herewith has been found very useful. It not only lists the 
material, but gives a complete history of the progress of the 
job. It is a separate form, made out when the contract is 
secured, and is posted from the Shipping and Receiving Book. 

All of the main items, such as Boiler, Brickwork, Heaters, 
Pumps, etc., are entered in the top spaces at the time the con- 
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stock is carried, this should in addition be carried in the Ledger 
as a liability; as it appears in the Stock Record and Inventory 
as an asset, these will offset each other. 

Aside from the above enumerated supplementary records, the 
following are needed in the daily conduct of the business, and 
to keep check on the state of the work going on (all of these 
Should be loose leaf): 

Estimate.—This is a binder wherein all estimates of cost are 
listed; they may be arranged either alphabetically, by number, 
or by date. If the business is extensive, it would be best to 
enclose each in a folder and file alphabetically. 

Costs.—This is a record of all labor, material, freight, dray- 
age, and in fact every item of cost (except overhead), which 
enters into the fulfillment of each contract. This is posted 
from the sources mentioned below, and should be kept right 
up to the minute. 

Time.—This is a complete record of the number of hours 


tract is closed, and at this time a pencil notation is made, in the 
space marked “required,” of the probable date the particular 
item will be needed. When the material is ordered it is so 
marked, likewise when sent to the job. 

In the spaces below, headed by sizes, all pipe and fittings sent 
to the job are noted in black ink by number of feet or number 
of items. Returned material is noted in the lower spaces in 
red ink. When the job is completed the totals are easily ar- 
rived at. Sufficient spaces are to be left to accommodate the 
size of the job. 

Order Book.—A record by carbon copy of all material or- 
dered, with all details pertaining to the same. Each should bear 
an order number. 

Contract Book—A list of all contracts secured, 
needed information noted, in condensed form. 

Jobbing and Repair.—A list of all orders for the perform- 
ance of work not covered by contracts. 


with all 
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Tools and Machinery—A complete inventory of all tools 
and machinery in the shop; and in, or belonging with, each 
numbered tool box in charge of each crew. 

Prices.—Alphabetically arranged quick reference list of the 
present market value of all material used in the business. 

Card Indexes.—Card index records should be made covering 
the details of all work done, giving sizes, serial numbers of 
apparatus, addresses, etc. Card indexes should also be made 
of all customers, prospective customers, architects, engineers, 
general contractors, of all your employes, of all those you buy 
material from, or of those whom you may deal with. 


Taking the Inventory. 

If properly worked out, taking an inventory is a compara- 
tively simple process, even in a large business. Most of the 
major items, such as office fixtures, tools and machinery in the 
shop, may be noted from the previous inventory, if one has 
been taken. The stock on hand should be made the subject of 
daily notation for a month or more previous to the actual date 
of inventory. Fittings in bins should be counted and a card 
tacked on each bin; additions to or subtractions from the num- 
ber noted on these cards. All work under way is visited and 
carefully checked; those more than 50 per cent complete are 
noted in the inventory as completed, less the amount needed to 
complete; those less than 50 per cent complete are valued at 
the cost of material, labor and expense put in up to date. In 
this manner the profit on the jobs nearing completion goes into 
the year just closing, and the profit on jobs started only, into 
the following year. Contracts which have not been started 
at all should not enter into the inventory, unless the inventory 
is being made ihe basis of value of a business that is being 
sold. In that case it is legitimate to include the expected profits 
—so stating the items in the inventory. 

Filing System. 

No matter how small the beginning of the business is, start it 
with a filing cabinet. These may be bought in very small units, 
and from the very start the business will be conducted in an 
orderly manner. Use folders for each correspondent, and cus- 
tomer, and file alphabetically. From time to time these may 
be removed to transfer cases. Separate the file into groups to 
accommodate letters, contracts, etc., and file all discount sheets 
and catalogs, which are not too bulky. 

Retain carbon copies, or duplicates, of every paper transac- 
tion. A convenient method now very much used is to make the 
carbon copy of each letter directly on the back of the answered 
letter. This is both economical and convenient. 

System is very largely a matter of training and discipline. 
The very best designed system in the world is utterly useless 
if not kept up in a proper and thorough manner. If you are 
careless or neglectful in your methods, or inclined to rely on 
memory, start right in today to correct the deficiency. Aim 
to so systematize yourself and your business as to make it pos- 
sible for others to carry your business;on intelligently in. the 
event of sickness, accident, or absence of yourself or any one 
in your employ. System is really only organized and simplified 
knowledge. Many a business has been wrecked by ignorance. 
Don’t tell yourself late in life that your “foresight. was not as 
good as your hindsight.” 





Defiance, O.—Carey & Hall, of Wayne and Fifth Streets, 
have been awarded the contract for the installation of plumb- 
ing, heating and ventilating systems in the new high school at 
Oberlin, O., a $225,000 structure. 

Kansas City, Mo—M. D. Woodling Heating & Venti- 
lating Co. has secured the contract for the installation of 
heating and ventilating systems in the new addition to the 
Sanford B. Ladd school, at its bid of $20,926. The Arthur 
McKinley Plumbing Co. will install the plumbing in the 
building for $8,888. 
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CONNECTED BY AWB. 


A DRINK AT THE SINK. 
You may rave of the old oaken bucket 
That hangs in the mossS-covered well; 
You may sing of the spring, 
And each thirst-quenching thing 
To be found at the place where you dwell. 


Babbling brooks, ever sparkling like crystal, 
And mountain streams, cool to the brink; 
But the essence of each 
Is right here within reach— 
It’s the drink we drink at the sink. 


The housewife on her trips with the bucket, 
To the pump where she pumped so hard— 
She trudged hundreds of miles, 
Lost her youth and her smiles, 
And never trudged out of the yard. 


Now the burden from millions is lifted 
With faucets and piping, we think. 
Quenching thirst is a snap, 
When we turn on the tap 
And draw a good drink at the sink. 
ABBY, CHICAGO. 








WHAT THEN? 

L. B. F.’s little joke (October 15) about using live canaries as 
bait for perch was deep stuph all right. But suppose you were 
fishing for catfish, would you stick to canaries or substitute 
mice? N. S. D., Pittsburgh. 





SCIENTIFIC SALESMANSHIP. 
Selling a dress suit to a man who went into a store to buy 
a celluloid collar. MIKE QUINN, Scranton. 





A CLEAN GETAWAY. 
(From Providence, R. L, ‘‘Bulletin’’) 
While Mr. and Mrs. Arthur Hudson were on a vacation thieves 
broke into their home and stole the bath tub and clock. Perhaps 
the clock was taken to insure bathing on time. 





THE WEEKS’S BEST WHEEZE, 





A Lesson in Grammar. 

“Have you ever saw this man before?’’ 
“Yep.” 
“Had he come before you had went?’’ 
‘‘Nope.”’ 
‘Is them your plumbin’ tools what you say was stole?” 
Yep.’ 
‘‘Would you have recognized them if you had saw them 
before they was brung here?’ 

“Yep, judge, I would have knowed them.” 

“Tut, tut, young man, speak grammatic. It ain't 
proper to say ‘have knowed.’ You ought to say ‘have 
knew.’ ”’ J. P., Boston, 











A North Side contractor has a very large car—so large, he 
says, that every time a cylinder misses it saves him a dollar 
and a half in gasoline. H. P., Chicago. 





TWENTY YEARS AGO. ; 
“A preacher was preaching in a tent Sunday afternoon on 
‘Heaven and the Means of Reaching There.” 
“How, then,” he asked, “‘shall we reach heaven?’ 
From a vacant lot, where boys were playing baseball, came 
the shout: “Slide, you heathen, slide!’ 





THAT CREDIT. 
“What do you think? The plumber has refused to give us 
any more credit.’’ 
‘Well, my dear, perhaps we ought to give one of the other 
plumbers a chance.” CR., Dallas. 





We writers are so much brighter than other people because 
the criticisms we get make us smart, A. W. B. 




















KINKS for STEAM 


FITTERS 


Simple Methods for Solving 


Several Puzzling Problems 


Inlet and Outlet Sizes for Pressure Regulating Valves. 

Pressure regulating valves for standard pressures are built 
for 125 lb. working pressure, and those having expanded outlet 
have standardized on an inlet one-half the diameter of the out- 
let. Where the difference in pressure between the high pressure 
side and the low pressure side ranges from 50 to 75 Ib. drop, 
this proportion is correct. But where the difference is greater 
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Fig. 1. 


or less than thai, the valve operates under difficulties. For 
instance, where the high pressure side is 125 lb. and the reduc- 
tion is to 2 lb., a valve supplying steam to, we would say, a 
10-inch heating main, and having a 5-inch inlet side, the result 
would be a very small fractional opening of the port, and con- 
sequent injury to the valve seats by “wire-drawing,” and diff- 
culty in adjusting the weights so as to maintain the required 
2 Ib. pressure. A table, Fig. 1, is given herewith to properly 


proportion the inlet side so as to give a larger opening on smal] 
pressure differences, and a smaller opening where the difference 
is great. 

In this connection, it may be said that a great difference in 
pressure regulated through one valve is undesirable, and where 
the cost does not prohibit it is better to use two valves and 
“step down” where the range is great. 

For instance, consider a 12-inch steam main at 1 lb. pressure, 
and having supply brought to it from a line carrying 100 Ib. 
A reference to the table would give a 4x12 pressure regulating 
valve. A better arrangement would be to step down from 100 
to about 35 lb., and again from 35 Ib. to 1 Ib. The table will 
still serve as a guide, and the net result will be the same. Tak- 
ing the 12-inch as a starting point the column “51 to 75 Ib. dif- 
ference,” shows 6x12 inches; then taking the 6-inch, the column 
“31 to 50 lb. difference,” gives 4x6 inches as the proper size. 

The illustration of the make-up of the pressure regulating 
valve and by-pass shows the by-pass over the top. It is shown 
that way for convenience in illustrating; the by-pass is usually 
taken around the side, on the same horizontal plane; the equaliz- 
ing connection is preferably taken some distance away and is 
of small size, usually 3% inch. 


Pressure Regulating Valves in the Supply Mains of Steam 
Heating Systems. 

On extensive steam heating systems with vacuum returns it 
is important to balance both the steam pressures and the vacu- 
um so that excessive conditions will not exist, especially at 
buildings near the source of supply. 

On a well designed system pressures in the heating lines 
should not be more than 1 or 2 lb., and any vacuum more than 
just sufficient to properly circulate the job is a sheer waste of 
power. 

Fig. 3 illustrates an extensive system where higher pressures 
are carried in the supply mains, and a greater degree of vacuum 
in the main return line, than exists in each building. This is 
accomplished by pressure regulating valves on each main steam 
branch, with steam at.1 lb. within the building, and pressures 
as high as 10 Ib. in the main. Vacuum as high as 12 inches 
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is carried in the main return line, and is reduced by special 
vacuum regulating valves in each building so as to maintain 
5 inches of vacuum on the lines inside. In this arrangement 
no difficulty is experienced with traps operating at several dif- 
ferent pressures on the steam side and discharging the greater 
or less vacuum. 
Drip Connection and Suction Pocket for the Return Line. 
A good method of making drip connection and suction pocket 
for the return line, is shown as Fig. 2, which illustrates a steam 
main which drops from a higher to a lower point, and the cor- 
responding vacuum return line, which rises on the return jour- 
ney. The whole arrangement makes the removal of sediment 
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and dirt an easy matter and the operation of the job effective 
at all times. : 
Provision for Extension. 

Buildings of excessive length compel special provision for ex- 
pansion of the pipe work. Sometimes it is necessary to insert 
expansion joints, but a little attention to design will frequently 
afford means to permit this movement without the necessity of 
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using expansion joints with the frequent necessity of packing 
them. 

Fig. 4 illustrates an extensive system of supply mains in a fac- 
tory building, where it was possible to anchor the mains in mid- 
way locations and throw the movement to points where the 
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Fig. 5.—Plan View. 


main can “swing,” by making use of offsets; as all is on the 
same horizontal plane, no provision for dripping is made. 
Where it is not practical to split the main into branches, and 
not possible to offset, spring pieces can be used extending side- 
ways, as shown in Fig. 5. 
and fittings or by means of “goose-neck” bends. 


These may be made up from pipe 
In either event 
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the distance “D” should be sufficient to permit the pipe to bend 
or spring sufficiently to compensate the thrust of the pipe from 
the points at which it is anchored. In putting these offset ex- 
pansion bends in place, it is a good plan to force them an inch 
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Fig. 5.—Plan View of ‘‘Goose-Neck” Bend. . 
or two apart, or even more, as this prevents too great a com- 
pression strain when steam is turned into the line. 

Fig. 6 shows the means used where a sufficiently long spring 
piece cannot be obtained. In this method the movement is taken 





Anchor 


up by a slight turning on the threads of the eight fittings used: 
a tee is placed as shown and a drip extended to the return 
lines. 

Fig. 7 shows the method used where it is not possible to off- 
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set to the side, as is often the case in machine shops, etc., where 
all the space is utilized for the movement of the cranes. In 
such cases the piping may be offset either upward or downward 
as shown, in either case being dripped into the return as indi- 
cated. 





German Zinc for France. 

The firmer tone of this market is due largely to the 
realization that Germany is likely to be out of the market 
for some time, and to the development of a strong indus- 
trial demand, says “The Ironmonger” of London. It is 
understood that the goods being delivered by Germany to 
France as part of the reparations payment include a con- 
siderable quantity of zinc. The position is not quite clear, 
but it is suggested that the German Zinc Syndicate has re- 
ceived instructions from its Government not to sell zinc 
to this country, as the whole surplus will be required for 
delivery to France. It is not known, however, whether the 
zinc will be delivered as raw metal or as zinc sheets, but it 
is conjectured that it will be in the latter form, as it would 
then be more readily available for use in the devastated 
areas. A few small parcels of zinc are obtainable from 
Belgium occasionally, but these are not sufficient to affect 
the market. 
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THE SPREAD of the BATHING IDEA 


The Enthusiasm of Men and Women in Various 


Walks of Life is Carrying the Work Forward 


fast it gathers momentum. It is human nature to want 

to help a good thing along. More frequent bathing 
is a good thing. There is no doubt of it. There are few 
things, if any, that are better for the health, self-respect and 
efficiency of a nation than a bath a day. For this reason men 
and women representing almost every business and profession 
are talking more bathing. 

Among the very enthusiastic talkers are the teachers and 
doctors. Because of their positions they are able to reach 
a great many people and to exert a P 
mighty influence. 

In speaking before the Mississippi 
Valley Medical Association, in session 
at St. Louis, October 14th, Dr. A. J. 
Ochsner, of Chicago, stated that so far 
back as human knowledge and tra- 
dition go cancer has been considered 
in “unclean” or infectious disease, 
the same as leprosy and tuberculosis. 
We now know, he said, and it has 
been proven scientifically that cancer 
is infectious. 

In this connection Dr. Ochsner ad- 
vocated ‘more frequent bathing. 
“For,” said he, “people whose exter- 
nal skin is scrupulously clean; like 
the Japanese, who bathe at least once 
a day, and frequently two or three 
times a day, and who use plenty of 
hot water, are practically free from 
skin cancer, while tribes whose skins 
are covered with filth suffer greatly 
from cancer of the skin.” 

Because of these facts Dr. Ochs- 
ner urged the medical profession, as 
well as the public in general, to en- 
courage more bathing. Fle believes, 
as do thousands of other physicians 
that the best health insurance is a 
bath a day. 

There was a time, and not so 
very long ago at that, when the chief 
work of the doctor was looked upon 
as the curing of disease. But that 
time is passed. Today he tries to 
prevent disease—to keep us well. And in this the doctor and the 
plumber should work together. A bathroom in every home, 
and then that bathroom used every day by all of the family, 
will be a long step forward in making our more than a hun- 
dred million people “healthy, wealthy and wise,” as the good 
American, Benjamin Franklin, once put it. 

The United States Department of Education is sending out 
lecturers to talk to groups of teachers on “Health Habits,” 
that the teachers, in turn, may teach their pupils. Foremost 
among these habits is a full bath at least twice a week. This 
teaching on the part of the government and the teachers of 
the country is sure to increase bathroom equipment. 


QC) is an idea is started on its way it is wonderful how 
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Every time a representative of the government talks more 
frequent bathing the local newspapers carry the words to their 
readers, and thus the idea of a bath a day continues to spread. 

Even Greenwich Village, that part of New York devoted to 
artists and poets, authors and musicians, the great and the 
near-great, the clean and the not-so-clean, is agitated over the 
question, “to bathe or not to bathe?” 

Not long ago New York held a unique health parade. It 
attracted wide attention and reached the popular mind in a 
most convincing way. One of the floats showed a bath tub 
in which a young boy was taking a 
bath. In speaking of this parade the 
“Nation’s Health” said: “The daily 
practice of individual cleanliness 
made one of the habits of the coming 
generation simplifies the health work 
of the future.” 

In the locker room adjoining the 
lounging room of the Council cham- 


~ 


ber of the city of Chicago has been 
installed a shower bath. This was 
put in last spring as an experiment. 
The experiment has proved to be 
such a good thing that more show- 
ers are likely to be installed in the 
very near future. 

One of the aldermen was asked 
what he thought of the shower. 
“Why,” answered the alderman, “the 
only trouble is we ought to have five 
or six instead of one. This one 
shower is being worked overtime, 
and there is always a long list wait- 
ing to get in.” 

It was réported in the Chicago 
newspapers that the Honorable “Bath 
House” John Coughlan was in charge 
of the city hall shower. But this is 
not true. 

“T could take charge of it, all 
right, all right,’ commented “Bath 
House” John. “If there’s one thing 
I do know it’s the bath. Well, I 


Chicago Alderman Preparing to Take a Shower guess so. Why say, it’s the bath that 
Bath in the Locker Room of the Council Chamber — ‘ 
in the Chicago City Hall. 


keeps me perfunk.” 

To those unacquainted with the ex- 
pressions peculiar to the Honorable Mr. Coughlan, lifetime 
alderman of Chicago’s first ward, be it known that the word 
“perfunk” means to keep fit every way. 

George L. Harrison, Jr., president of the Public Baths As- 
sociation of Philadelphia, recently said this: “I wish that every 
person who is interested in bathing and its great benefits could 
see the constant stream of people entering our building. And 
they don’t enter with the slouch of the bread line and the 
soup kitchen crowds, but with the sturdy self-respect and pride, 
which goes with physical cleanliness.” 

It pays to spread a bath a day, for a bath a day spreads 
better health and better business. 
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or criticism. 
to pass on the data. 





This department is a clearing house for ideas and is open to every reader of ‘“‘Domestic Engineering.” 
In are repiled to at the earilest possible moment by ‘‘Domestic Engineering,” and this department can be made more valu- 
able if readers themselves will help the man who needs assistance. 
similar problems, or know from experience how the faults can be remedied, do not hesitate to send In your comment 
it will be some satisfaction to you to know that you have heiped a fellow craftman and a pleasure for us 
“Every man owes some of his time to the upbuliding of the profession to which he belongs.” 


es 
Problems sent 


Read the questions and answers. If you have had 








HOW PLUMBING IS SIMPLIFIED IN ATLANTA, GA. 





Editor “Domestic Engineering”’:—In your issue of June 
4th, on pages 456 and 457, you show three illustrations of 
simplicity in plumbing installation. I am not criticising the 
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Fig. 1. 


methods shown, but I would like to have an opportunity 
of showing how we would turn the trick here in the center 
of all civilization, Atlanta, Ga. 


Our system is simplicity personified. In my first illus- 
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tration marked Fig. 1 you will note we extend the 2-inch 
vent pipe from 3% ft. above the floor line down to and con- 
nect with upright part of closet waste, and 3% ft. above 
the first floor into a 2x2-inch vent T and extend this vent 
pipe down to and connect with the upright part of the 
waste from the other closet on lower floor. 


You will note further that we employ 4x2-inch sanitary 
tees for these two vents, and we employ 4x4-inch sanitary 
crosses for the wastes from all closets shown. We do not 
employ the 4x4 Y, but connect directly with the stack. 

Our arrangement, I believe, simplifies the construction 
and makes just as good a job as the one shown in your 
illustration. 

In my Fig. 2 I show how we connect two basins, above 
two basins on one stack. 

You will note we employ only one pipe. The 3-inch pipe 
extends from basement to and through the roof, and we cut 
in 3x2 sanitary crosses on each floor, and extend 14-inch 
lead stubs from said crosses to the openings for the basins 
and wipe 1%-inch P traps on to the said stubs. This method 
simplifies matters considerably. 


In my Fig. 3 I show how we connect batteries of closets, 
one above the other. You will note we do not use the 
upright branch and 4x2-inch heel ell in the two lower bat- 
teries of closets, but go directly into the 4-inch soil pipe, by 
the means of a 4x4-inch sanitary T, and we carry the end 
vent up by the use of a 4-inch ell. 

I believe in our arrangement in this construction, we 
have a more simple, and just as efficient a construction as 
the construction shown in the figure referred to in June 4th 
issue. 


Our idea, here, is to get the thing just as simple as we 
can, health and sanitation permitting, and we believe we 
have arrived at a very simple and efficient system of plumb- 
ing and ventilation. We use all cast iron pipe and cast iron 
traps for all bath tubs. We never employ any drum or 
other style than a plain full-bore trap—1%-inch for basins, 
1%-inch for sinks and 2-inch cast iron for tubs. 


Decatur, Ga. A. B. 





The article referred to in the above letter, is one of the 
series entitled “Basis for Standards for Adoption of Plumb- 
ing Codes,” Part 7. In this series of very interesting and 
instructive articles by Wm. C. Groeniger, president of the 
American Society of Sanitary Engineering, he illustrates 
examples of good, sound, acceptable simplified construction 
of house drainage and venting. 


Mr. Groeniger is not writing this reply. Neither is he 











OR EE LE LE a eS me a amie Se SS ® 


October 22, 1921 


personally known to the writer. Therefore, the opinions 
presented on this subject relative to Mr. Groeniger’s and 
A. B.’s different plans are those of a disinterested party. 

Referring to Fig. 1 the writer prefers Mr. Groeniger’s 
arrangement, because it is more sanitary and more simple. 
Mr. Groeniger has only one vent from both lower closets, 
and it is self-cleaning. It cannot become choked. 

“A. B.’s” arrangement has two separate vents with an 
elbow at the foot of each, which can easily become choked 
by rust scales falling down the vent stack. This vent is 
not self-cleaning and is not as sanitary as that suggested by 
Mr. Groeniger. 

In Fig. 2 the writer also prefers Mr. Groeniger’s ar- 
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rangement. It may not be just as simple, although it prob- 
ably is just as cheap. It is, however, more safe and more 
sanitary. It is built on sound principles, while A. B.’s ar- 
rangement is unsound in principle. For example, should 
the sewer back up, or the drain become obstructed, as drains 
often do, the water falling from the two upper basins can 
easily compress the air under it, and so drive sewer gas into 
the house. Mr. Groeniger’s system cannot be affected that 
way. Neither can the traps be unsealed by any condition 
of service which may arise. 

Regarding Fig. 3, the writer must admit that he rather 
favors A. B.’s arrangement, because he knows from actual 
experience that it operates perfectly, without the additional 
vents called for in Mr. Groeniger’s sketch. He does not see 
how these vents, taken from the heel outlet bends when the 
closet lateral runs into the soil stack, can be of any prac- 
tical service. Therefore he does not favor them. 
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There is no doubt at all in the writer’s mind that Mr. 
Groeniger has some particular reason for inserting these 
vents, or rather air reliefs, in the suggested code. Perhaps 
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Fig. 3. 


he can explain them more fully to the interested readers 
of “Domestic Engineering.” 





NEBRASKA PLUMBING INSPECTORS TAKE 
NOTICE. 





Editor, “Domestic Engineering” :—Fig. 1 is a sketch of some 
plumbing, which I have tried to have condemned by our plumb- 
ing inspector. The owner had more power than I had. The 
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question was even submitted to the board of health, but I did 
not win out. What do you think of it? 


Nebraska. Plumbing Contractor. 





Plumbing contractor is perfectly correct in bringing this mat- 
ter to the attention of the plumbing inspector, because the in- 
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Stallation, as shown, is insanitary and, we believe, not in ac- 
cordance with the ordinance. 

The local association should take this matter in hand and 
see that the city’s plumbing ordinance is not violated in so 
flagrant a manner. 

It appears that politicians are interfering with public meas- 
ures in this case. And if the health authorities, as well as sani- 
tary associations, including the plumbing associations of the 
State, get together as they should and do a little more work 
along political lines themselves, they probably can divorce poli- 
tics from public health. At least they can eliminate from office, 
at the polls, such unworthy politicans or other public servants 
as wilfully approve violations of the city or state health laws. 

Sane talk, reason, logic, appeals, etc., are often in vain. The 
vote is the whip that impels some politicans to move. If there 
are any of that tribe in your town, and there evidently is, get 
after them with the vote and clean them out. But be sure 
that the impulse is for law, order, health, or better citizenship. 
And when you apply the “vote-whip” reach out for the big 
fellows who have it in their power to make the smaller fellows 
behave—but refuse to do so. 

A plumbing inspector who refuses to condemn insanitary 
plumbing, which is clearly a violation of the existing plumbing 
code, is a positive menace to his community. 





MIKE’S ADDRESS TO THE SALESMEN AT 
ATLANTIC CITY, N. J. 





By Geo. T. Harvey. 





To the average salesman I say: Are you ambitious? Have 
you a keen desire to do better, and greater things? Have you 
the determination and the necessary energy to push yourself 
ahead of the average, so that in later years you shall be looked 
up to and numbered among the well-to-do or wealthy class? 
If you have this determination and courage of your convictions, 
nothing can hold you down. 

The writer has so often seen salesmen interested, enthusias- 
tic, even anxious, to get out into the field and do big things, 
when in the presences of a group of his co-workers, only to 
wake the next morning devoid of energy, ambition or even a 
definite purpose, that it has prompted me to write this. What 
really is ambition? 

You see Frank S. Crumley riding by in his fine car and wish 
you had a big high-powered automobile. You read about John 
D Rockefeller or the remarkable success of Henry Ford, and 
you wish you had a million dollars. You drive out into the 
country and see the beautiful homes of the wealthy, and you 
wish you had a country home, and on the strength of those 
idle wishes you “kid yourself” into believing that you are am- 
bitious. 

Wishes and ambition are two and entirely different things, 
still many people mistake this ineffective desire for better things, 
for that great compelling force—ambition. True, you will have 
desire to possess before you have ambition. The desire cul- 
tivated, prompts ambition, which in turn makes you put forth 
the necessary effort to obtain the thing desired. So I think 
you will recognize immediately the difference between idle 
wishes, which produce nothing, and the great force—ambition 
—which spurs you on to action and to accomplishment. There 
are really very few who allow their ambition to reach out and 
secure for them the good things of life, the great majority 
are contended to follow the easier course and to take things that 
are handed to them. 


October 22, 1921 


If you, for a moment, will study the life of Charles Schwab, 
who, still a young man, has reached the pinnacle of success, 
you will observe at every step, every turn of his life—the great 
production force that intense desire—that ambition to accom- 
plish which has continually driven him onward and upward 
towards his goal. So it is in the life of every salesman who 
has achieved really great success. 

Now, fellows, let us quickly review these points. First you 
have the desire for better things, but if you allow yourself to 
stop with desire, you will accomplish nothing, on the other 
hand this desire intensified develops ambition to possess, which 
in turn will force you to exert your will power to the end that 
you may accomplish the things desired. You have a strong 
desire, but unless you put your will power to work you accom- 
plish nothing. Desire, ambition and the will to do, is the com- 
bination which produces results. 

And, fellows, once and for all, there are enough good things 
in life to satisfy all who will really go and seek them. We are 
not covetous—we do not want the other fellow’s motor car, 
his land or his money. We want automobiles, money and houses 
of our own, and we will go forth to collect what is our due, 
in return for the service which we will render to our firms 
which we have so much faith in, and there is an enormous un- 
tapped fountain of wealth from which to draw. 

You would not select a steam roller to kill a small fly, so 
don’t direct your ambitions, your energy on objects of the 
fly class. Concentrate your energries on the larger things 
which, once accomplished, will enable you to secure the other 
without effort. So direct your desires and your ambitions away 
from the minor things of life to the big worth-while factors, 
and your desires and ambitions will ripen into the fruits of 
success and make you master of yourself and of all that you 
may desire. 





IN THE PIONEER DAYS OF PLUMBING. 





an old receipted bill. This bill, as the date shows, is 
more than sixty-six years old. When we remember 
that the first bath tub to reach American shores was installed 
in 1842—seventy-nine years ago—to have been in business in 
1855, or before, is to be numbered among the pioneer plumbers. 


H ERE is a little plumbing history brought to light through 
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But that isn’t all. William Apple, who made out the bill, 
gave it to Benjamin Hickman, who was the grandfather of 
Willard A. Speakman, who is president of the Speakman Com- 
pany, the manufacturers of Speakman Showers. 

In the corner of the bill, along with other things, may be 
seen a shower suspended over a bath tub. This is proof that 
there were showers back before 1855. In fact, it was recently 
discovered that a very crude shower was in use in the United 
States as early as 1843. 

The business of William Apple at West Chester, Pa., con- 
tinued down through the years until 1920, when it was dis- 
solved. At that time it was known as the Apple Plumbing and 
Heating Co. 





COLLECTION LETTERS that CCOLLECT 


A Series of Letters That Has Been Tried on 
Hard Accounts and Found Very Resultful 





is the 


HIS 
end of the 


collection se- 


Fifth Letter Injects the Fear of the Law as'a 
Means of Collecting Stubborn Accounts 


or the other 
fellow. 
After this series 


had been used in.a 





ries. The final let- 

ter is before us. If Name in Full 

this does not close Address 

an account, then Dear Mr. Blank; 

there is but one 

thing left—the law. You have not answered our letters. 
There is no let- 


down in the deter- 
mination to collect, 
and yet, strong as 
this letter is, it still 





registered this one to make sure of personal delivery. 
suit is filed against you, the defense cannot be that you 
have not had sufficient notice. 


You surely do not recognize the position in which you 


number of collec- 
tion campaigns, the 
results showed an 
average of about 
Therefore, we have seventy-five per 
If cent of accounts 
collected. The col- 
lections were dis- 
tributed as follows: 
The first letter 


sings the song of er eg pi gees ee ee closed _ practically 

rien Ip. ° + 9 

, ie atl fifth professional people and others are organized for credit ob- idan _ 

aaa lie ieee servance, and the debtor who does not pay his just debts is ' ciate salad 
i A blacklisted by those upon whom you may have to depend at a spelen tas 

mail, and stamp on critical time. You surely do not care to destroy your rep- cent; the third, 10 

the envelope the utation for honesty. Then take care of this matter at once, per cent; the 


words, “Registry 
Receipt Required.” 
There are three 
good reeasons for 
doing this. First, 
to insure delivery, 
so that in case of 
legal proceedings 
the debtor can’t ser 


‘have to act. 


for if it is not settled within ten days, ow lawyers will 


You know well enough that when a judgment is entered 
against a debtor, he is assessed all the costs, and that 
these are often greater than the original debt---that all 
service, subpoenas, court costs, attachments, judgments, of the 
executions and lawyer fees---all these are charged against 
you and your property when it is sold to justify claims. You 
will have to ACT QUICK to save all this. 


fourth, 18 per cent; 
the fifth, 15 per 
cent. This, you 
will agree, is an 
exceptional record. 
No doubt several 
remaining 
accounts were set- 
tled through court 


up the claim that proceedings. But 
he = _ oe We are willing to do anything in our power to adjust seventy-five perf 
ay see this matter on a friendly basis, and yow best course is to cent of bad debts 


Second, to secure, 
if possible, the 
debtor’s present 
correct address. 
Third, to intensify 
and deepen the um- 
pression as to the 
importance of this 
last letter. 

The third reason 


see us at once. 


Why not act now? 





If for any reason you can’t do this, then 
write right away, telling us what you'll do. 


It is UP TO YOU to act NOW --ten days’ time only can be 
given---after that the LAW and its expense. 


Insistently yours, 


paid in full by the 
appeal of five let- 
ters ought to sat- 
isfy any business 
man. 

You will note 
that the first genial 
{etter collected the 
most accounts, 











for registering the 
letter is purely 
psychological. But it has a decided effect—an effect that 
is as strong as the letter itself. The fact that the debtor 
signs for a letter; that his account is in some way linked up 
with the United States government; that suit is threatened 
—all these, coupled with fear, create a decided impression. 

If the series, and this letter as the final climax, fails to 
bring results, do not write other letters. They would make 
you out a bluffer—cause the debtor to laugh. There is 
only one thing now to do—go right ahead and act—bring 
suit and show the hard-headed debtor that you meant busi- 
ness from the start. 

The letter is clear. It mounts steadily towards the last 
paragraph, which is short in length, short in style, and 
even uses short words. You have said your say, and there 
is no mistaking your meaning. Somebody must act—you 


which helps’ to 
prove the truth of 
“more flies are 


caught with honey than with vinegar,” which is an old adage. 

We hope those of the plumbing and heating indus- 
try who use this series will get as good results. If you do 
use the letters, will you please tell “Domestic Engineering” 
what they did for you? 

The series will be found worth while if careful attention 
is given the writing and the mailing, and the whole cam- 
paign is handled in a systematic way. Collections should be 
given the same careful thought that goes into sales, in- 
stallations and other work. The difference between good and 
bad collections is the difference between profitable and un- 
profitable business. A contractor who was asked recently why 
he did not make more money, replied that he made enough 
but spent too much time and money trying to collect it. Let 
these letters do your collecting for you. 
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OWNER’S LIABILITY FOR BURSTING WATER 
PIPES. 





James E. Evans leased the first floor and basement of a 
building owned by Noah Kirson in Martinsburg, W. Va. The 
upper floors were vacant, when, on a severely cold night, the 
water pipes on these floors froze and burst, flooding the prem- 
ises occupied by Evans and damaging his property installed 
therein. According to “Building Management,” he sued to re- 
cover these damages. 

On the trial it was shown that there were but two water cut- 
offs in the system supplying the building. One of these was on 
the outside for the use of the public authorities and the other 
was in the basement occupied by Evans. Kirson defended 
the suit on the ground of contributory negligence, alleging that 
the only cut-off in the building was in the basement and there- 
fore within the control of Evans, and, freezing weather being 
imminent, the latter should have taken the precaution to turn 
it off on the Saturday night when the freezing occurred before 
he closed up for the night. 


Did Not Know of Valve. 

Evans, on the other hand, testified that he did not know that 
the stop-cock in his basement controlled the upper floors and 
he therefore did not turn it as his own rooms were provided 
with sufficient heat to prevent freezing. While Kirson testified 
positively that he had told Evans of the stop-cock in the base- 
ment and explained to him that it controlled the system for 
all floors, Evans denied this and his conduct when on casually 
entering the place Sunday night and discovering the flooding 
water seemed to support his claim that he was ignorant of the 
method to be adopted to stop it. 


He tried first to get into the upper floors to shut off the 
water there and then searched the basement for a shut-off for 
those floors. As a last resort he turned the stop-cock which he 
says he supposed controlled his own floor and found that this 
stopped the flooding water from the floor above. Evans secured 
a judgment and Kirson appealed. 

While the judgment was reversed and a new trial ordered it 
was only because of an error in one of the instructions given 
the jury, the discussion by the appellate court upholding the 
tenant’s right to damages on the main contentions. As to those 
the court said: 

“A brief review of a few selected authorities dealing with 
analogous situations in other jurisdictions may be instructive. 
The case of Hunter-Smith Co. vs. Gibson, 119 Va., 582; 89 
S. E., 886, is confidently relied on by defendants as decisive 
in this case. There, as here, plaintiff occupied room on the 
ground floor of defendant’s three-story building, but, unlike 
this case, the upper floors were also occupied by tenants. The 
entire structure was supplied with water through a service pipe 
leading into the basement, which was within plaintiff’s exclusive 
possession and control. In it, as well as in the store room 
above, were stop-cocks by means of which the water could be 
cut off from the entire building. 

Shut-Off Was Accessible. 

“There was also a shut-off valve on the second floor, but 
none on the third floor where the freezing occurred. Plaintiff 
based his claim for damages upon the failure of the owners to 
provide a cut-off for each floor to enable its occupant to avoid 
injury in cold weather. 

“In holding the defendants not liable for the resulting dam- 
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ages to the goods of the plaintiff, the court found him guilty 
of such negligence as precluded right to compensation, in that 
he failed to use the means at hand for his own protection. But 
there is also this further dissimilarity between the facts of the 
two cases. 

“Plaintiff seems to have known that the stop cocks in the 
basement and on the first floor controlled the entire water sys- 
tem of the building, for, it seems, they had been used on other 
occasions to prevent just such an accident. He attempted to 
justify his failure to exercise due care for his own safety be- 
cause of the presence of tenants of other floors, but this at- 
tempted justification the court brushed aside, holding it to be 
unavailing. 

“Whatever might be our views under facts similar to those 
revealed in the Virginia case, it is sufficient to say that each 
is clearly distinguishable from the other. Moreover, in_ the 
former case cited defendants did not have possession and con- 
trol of the part of the building in which the break occurred, as 
they did in this case. 

“From the authorities cited and referred to the consensus 
of judicial opinion seems to be that the owner of a building, 
containing store rooms or apartments leased to various tenants, 
who permits the water-to remain in the pipes of a vacant por- 
tion of the building in his possession and control, must exercise 
such reasonable precaution as will tend to prevent its freezing 
when the temperature probably may endanger it. 

“This he may do by the installation of sufficient appliances to 
cut off vacant rooms from the general plumbing system, by 
heating them, or in any other manner reasonably sufficient to 
safeguard tenants of lower floors. Of course, if the tenant is 
contributorily negligent in failing to use existing appliances 
within his control and which he is authorized and required 
to use, he may be barred from a recovery for the resulting 
damage. 

“And where he knows of the vacancy of the floors above him 
and is aware that he possesses the means and authority to shut 
off the water from such portions, there may, or may not, de- 
volve upon him a duty to use the appliances at his disposal. 
But though plaintiff probably knew that the upper stories were 
unoccupied, the jury’s finding negatives any such. knowledge 
on his part that the stop-cock in the basement controlled the 
entire building, and in view of the conflicting testimony that 
finding cannot be disturbed. Hence in this case we are con- 
fronted by a breach of duty on the part of defendants, un- 
relieved by any finding of contributory negligence by the plain- 
tiff—a situation which imposes upon the former liability for 
the wnjury and damage resulting to the latter.”"—106 S. E., 647 





U. S. Trade Winning Chinese Markets. 

A special correspondent of “London Times” writes thus 
from Shanghai of the progress of United States trade with 
China: “The increase in the number of United States 
houses in China and certain other features of American 
trade with this country are worth noting. In 1914 there 
were 136, in 1916, 187; in 1919, 314, and in 1920, 409. This 
increase should be seen in conjunction with figures showing 
the growth of America’s trade since 1913. In that year the 
Haikwan, or customs, tael value of her exports to and 
imports from China was 73,077,499. Last year their com- 
bined value in taels was 210,310,313. In 1919 it was 211,- 
355,383 and in 1918, 135,820,249. These figures are in part 
a manifestation in the Far East of the changed position of 
the United States in the world at large. Her increased 
activity in China is part of a general movement. Her grow- 
ing realization of the importance of the Pacific affords an- 
other explanation of the figures quoted. A third is the 
advantage she enjoyed during and some time after the war 
in respect to delivery, especially where machinery is con- 
cerned, in particular machinery for cotton mills. 








LEGAL QUESTIONNAIRE 


W hat Damages May a Shipper of Plumbing Goods Secure from 
a Railroad Where a Consignment 1s Delayed in Trans porta- 
tion?—This Question 1s Answered in a Most Careful Manner* 


By “The Judge” 


Damages a Shipper of Goods May Secure from a Railroad 
Where Consignment is Delayed in Transportation? 

Editor, “Domestic Engineering” :—A year or more ago our 
hrm had a contract for the installation of a heating system in 
a large plant in a city several hundred miles from our home 
office. We ordered several consignments of water closet bowls, 
lavatories and such fragile fixtures, to be shipped to the city 
where we were to do the work. Most of the shipments ar- 
rived on time and in good condition, but one of the shipments 
was “lost” for nearly a year and did not arrive at its destina- 
tion until after we had ordered new fixtures and had finished 
the work. 

Having no representative in that city at the time of the ar- 
rival of the “lost shipment” we asked a representative of a 
heating firm in that city to inspect the goods and report to us. 
He did so, stating that the goods were in a very bad condition, 
having become loosened in their crates and boxes, and having 
chipped and cracked. We refused to accept them and have 
made a claim upon the railroad for the full value of the ship- 
ment. The railroad freight agent claims that we should have 
received the goods and made a claim for the difference in value 
between their value when they arrived at their destination and 
what their value would have been if they had arrived on time. 
Are we right or is the freight claim agent right? 

G. T. D. 





Answer :—In the first place, of course, a’carrier (railroad) is 
liable in damages for failure to deliver a shipment within a rea- 
sonable time. What a reasonable time is, depends upon the facts 
in each case and no hard and fast rule can be laid down. How- 
ever, a delay of a year is without question an unreasonable 
delay for which the carrier is liable. But do not forget that 
the carrier’s liability for even such a long delay does not in- 
clude any extra expense you may have been put to in replacing 


the lost shipment, and is confined to the difference in value, 


because of the delay in transportation, due to deterioration of 
the articles shipped, in the absence of special circumstances. 

Ordinarily, special damages as the result of a delay in ship- 
ment, cannot be recovered unless the shipper informs the car- 
rier of circumstances which render a prompt transportation 
and delivery of the goods necessary. That is, the law says that 
unless notified to the contrary a carrier does not know but 
that delivery after a long delay will be sufficient, the theory 
being that unless notified to the contrary a carrier may assume 
that it will be liable only for the damages resulting in the 
usual and ordinary course of things. 

On the other hand, if you had notified the carrier of the 
need of special care in forwarding the shipment, you could 
undoubtedly recover special damages for the delay. And this 





*Every Effort is made to the End that these Answers may be 
authoritative. However, we cannot assume any Responsibility 
because of the Very Nature of the Service, which is rendered 
without a personal interview.—Editor. 
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is true, although at the time of shipment it is not possible to 
estimate the damages which will result from failure to for- 
ward the shipment in good time. Such a notice of special cir- 
cumstances surrounding the shipment, must, of course, be given 
before the goods are delivered for shipment. It is also true 
that special damages of this kind must be confined to actual 
losses that can be computed and not to speculative or uncer- 
tain profits that might have accrued to the shipper. 

Although there are some authorities to the contrary, the great 
weight of opinion is, that where goods have deteriorated in 
value because of a delay in shipment, the consignee cannot 
abandon the consignment and sue for the full value, but must 
accept the goods as tendered, and then make a claim for his loss 
due to the deterioration. Even under this rule, however, the 
refusal of the consignee to accept the goods does not prevent 
him from bringing suit and claiming damages, where it does not 
appear that any different result would have been reached if 
the consignee had received the goods in their injured condi- 
tion and then brought his suit for damages. I recently had a 
case similar to yours in which the consignee had refused to 
accept some shoe dressing which has been on the road for al- 
most two years. We were met by the same demands by the 
freight claim agent, but he finally took my client’s valuation of 
the dressing at the time it was delivered without any further 
proof of its value. 

Freight charges cannot be added to the shipper’s damages 
if they were prepaid, and should be deducted from his loss if 
they have not been paid. Although this may seem rather queer 
to the average person, the reason for this rule, as given by the 
courts, is that the value of the goods was increased by trans- 
portation up to the time they were damaged and therefore the 
shipper can receive only their value without the freight charges. 

There is another element of damages, called “incidental dam- 
ages” which are awarded in certain cases. *These damages are 
those which arise out of a situation where the shipper has been 
put to expense in his search for the goods, if they have been 
lost, etc. These expenses, however, must be such as are natu- 
rally and approximately the result of the carrier’s negligence. 

When the courts say that the shipper is entitled to the value 
of the goods at the time of loss, where they have been destroyed 
or actually lost, the market value of the goods is meant and 
not the value which the shipper may have expected to receive 
for the goods under some contract. For instance, in a recent 
case, a manufacturer of projectiles shipped some empty shells 
to England, during the World War, and the shells were lost 
in New York harbor when a collision between a freight lighter 
and a steamer sent the shells to the bottom of the harbor. The 
manufacturer claimed as damages the value of the shells as de- 
termined by the contract price. The court held in that case 
as follows: 

“Under ordinary circumstances, full compensation for the 
carrier's breach of duty would be measured by the fair market 
value of the property lost or destroyed. If at the time of the 
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carrier's breach of the contract the shipper could purchase in 
the open market substantially similar shells to the ones de- 
scribed, the payment of the market value of the same would. 
under well settled principles, place it in the same position it 
would be in if the contract were not broken, and would fully 
compensate it for its loss. But the market value is not the 
only test. In the case at bar the property described had, prop- 
erly speaking, no market value; and the measure of the plain- 
tiff's indemnity must be settled by other standards. Its loss 
was the actual value of the shells, which should be determined 
by the cost of replacing them. The sum which the British 
government was to pay for the shells was not decisive of their 
actual value at the time and place in question. Their value 
may have been more or less than the contract price.” 

This phase of the question of damages is important to bear 
in mind, for the reason that, as in your own case, the value 
of the fixtures which is fixed as the measure of damages, is 
not their value as determined by your price to your customer, 
but the price which you would have to pay to replace the lost 
or damaged goods. 

As freight claims against railroads involve much red tape and 
usually, also, long delays, it is well to remember that under the 
Carmack Amendment, so-called, all shipments from one state 
into another state, called interstate shipments, come under the 
rule that the initial carrier, that is the railroad to which you 
deliver your freight for transportation, is the railroad to which 
you can look for your damages. Sometimes long delays may 
be avoided by remembering this rule and insisting that the 
initial carrier is the only one with which you will deal. It 
frequently happens that the initial carrier, after tracing the 
lost shipment to the end of its lines, endeavors to have you 
take the claim up with another railroad. 


If you have pushed your claim down to the point where the 
claim agent is discussing the amount of your damages, you are 
very near the end of your journey. All you will now have to 
do is to satisfy the claim department of the value of your fix- 
tures at the time they should have been delivered, then the value 
of them at the time they were actually delivered. and the dif- 
ference in value is the measure of your damages. 





NEW CONSTRUCTION WORK. 





The following are among the most important contracts 
recently awarded as reported by the “American Contractor:” 

$2,000,000 store, Pittsburgh, Pa.; Jos. Horne Co. 

$1,500,000 temple, St. Louis, Mo.; Scottish Rite Cathedral 
Association. 

$1,000,000 apartment hotel, St. Louis, Mo.; Thirty-sixth 
Street Realty Co. 

$1,000,000 police headquarters, 
Detroit. 

$1,000,000 salt plant and power house, Manistee, Mich.; 
Ruggles & Rademaker. 

$750,000 college building, 
College. 

$700,000 theater and office building, 
Orpheum Buiiding Co. 

$500,000 church, Indianapolis, Ind.; Tabernacle Presby- 
terian Church. 

$500,000 building, Chicago, IIl.; State Bank of Chicago. 

$400,000 church, Washington, D. C.; All Souls’ Church. 

$400,000 school, Paterson, N. J.; City of Paterson. 

$350,000 home, Erie, Pa.; Director of the Poor. 

$300,000 club building, Erie, Pa.; B. P. O. E. Lodge. 

$300,000 theater, stores and office building, Chicago, III ; 
the Commodore Amusement Co. 

$300,000 Y. M. C. A. building, Aberdeen, S. D.; Y. M 


Ln A. 


Detroit, Mich.; City of 


Bluefield, Va.; the Bluefield 


Wichita, Kan.; 
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$300,000 hospital, Perrysburg, N. Y.; City of Buffalo. 

$250,000 office building, Nashville, Tenn.; M. E. Mission 
Board. 

$175,000 hospital, Indianapolis, 
Hospital for the Insane. 

$150,090 plant, Philadelphia, Pa.; the F.-W. Tunnell & Co., 
Inc. 

$150,000 municipal building, 
Springwells. 

$150,000 church and Sunday 
Bethesda Methodist Church. 

$3,000,000 residential section development, Brooklyn, N. Y.; 
Brighton Gardens, Inc. 

$350,000 nurses’ home, Chicago, IIl.; Augustana Hospital 
Association. 

$200,000 bank, Centralia, Ill.; the City National Bank. 

$175,000 baking establishment, Lansing, Mich.; George E. 
Lawrence & Son. 

$160,000 church, Jamaica, L. I., N. Y.; St. Mary’s R. C. 
Church. 

$150,000 school, Carmel, Ind.; Joint ownership, Delaware 
Township and Clay Township. 

$110,000 school, Barton Heights, Va.; Barton Heights 
Methodist Church. 
of Education. 

$150,000 gymnasium and auditorium, Hinsdale, IIl.; Board 

$100,000 school, Brookville, Ind.; Chas. E. Conco, trustee. 

$150,000 theater and office building, Niles, O.; McKinley 
Theater Co. 

$125,000 plant, Lakewood, O.; the City Ice & Fuel Co. 

$120,000 residence, Washington, D. C.; Isadore Freund. 

$120,000 church, Louisville, Ky.; First Presbyterian 
Church. 

$115,000 car house, Detroit, Mich.; City of Detroit. 

$115,000 school, McLaughlin, S. D.; Board of Education. 

$110,000 school, Waterloo, lowa; Board of Education. 

$100,000 apartment building, Chicago, IIl.; J. J. Bickley. 

$100,000 school, Lincoln, Neb.; Board of Education. 

$100,000 bank, Pittsburgh, Pa.; Farmers & Merchants 
Trust Co. 
$1,000,000 office building, Pittsburgh, Pa.; Bell Telephone 
Co. ; 

$500,000 residence, Brooklyn, N. Y.; Practical Homes Corp. 

$350,000 building, Ithaca, N. Y.; State of New York. 

$300,000 Temple, Chicago, Ill.; Logan Square Temple. 

$360,000 dormitory, Northfield, Minn.; Carleton College. 

$250,000 apartment building, Chicago, Ill.; George Bum- 
gardner. 

$200,000 synagogue, Syracuse, N. Y.; Congregation Adeth 
Yesuruh. 

$175,000 club house, Scanton, Pa.; B. P. O. Elks. 

$156,000 home, economics building, Washington, D. C.; 
United States Government. 

$150,000 stores, office and ice plant, Youngstown, O.; 
Distilled Water Ice Co. 

$150,000 school, Peoria, Ill.; Board of Education. 

$1,000,000 manufacturing plant, St. Louis, Mo., Standard 
Underground Cable Co. 

$400,000 church, Washington, D. C., All Souls Church. 

$250,000 church, Waterloo, Iowa; First Presbyterian Congr. 

$200,000 hospital, Mitchell, So. Dak.; St. Joseph’s Hospital. 

$3,000,000 hotel, theater and arcade building, Akron, O.; 
Akron Prospect Co. 

$2,100,000 school, Peru, Ind.; Board of Education. 

$1,300,000 center market, Newark, N. J.; City of Newark. 

$600,000 apartment building, Chicago, Ill.; Danif Apartment 
Building Corporation. | | 


Ind.; Central Indiana 


Detroit, Mich.; Village of 


school, Salisburg, Ind.: 
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$1,500,000. Water main, Milwaukee, Wis. City of Mil- 
waukee. : 
Hotel, Washington, D. C. Kenwood Corpor- 


$1,250,000. 
ation. 
$1,000,000. Juvenile Detention Home, Chicago, Ill. Cook 


County Commissioners. 

$450,000." Slaughter House, Cleveland, Ohio. 
Reineman Packing Co. 

$300,000. Temple, Chicago, Ill., Logan Square Temple. 
Masonic Temple Association. 

$250,000. School, Arkansas City, Kan. Board of Educa- 
tion. 

$200,000. Community Building, 
Cheb Shalom Congregation. 


Fried & 


Baltimore, Md. The 


$150,000. Station, Des Moines, Iowa. City of Des Moines. 

$125,000. Cafeteria Building, Manhattan, Kan. State of 
Kansas. 

$100,000. Clubhouse and Office Building, Alliance, Ohio. 


Fraternal Order of Eagles. 

$200,000. School, Oceanside, Long Island, N. Y. Town 
of Hempstead. 

$2,000,000. Bank, St. Louis, Mo. 
Building. 

$1,250,000. Sanitarium, Martinsville, 
Spring Hotel & Sanitarium Co. 

$1,200,000. Hotel and Theater, Washington, D. C. Own- 
er’s name withheld. 


Federal Reserve Bank 


Ind. Martinsville 


$1,000,000. School, Pittsburgh, Pa. Board of Education. 

$700,000. School, Rochester, N. Y. City of Rochester. 

$600,000. Apartment Building, Detroit, Mich. Harry 
Silverman. 

$500,000. Hospital, St. Louis, Mo. Missouri Pacific Rail- 
way. 

$452,522. School, Pittsburgh, Pa. Board of Education. 

$400,000. Plant, Pittsburgh, Pa. The North Pole Ice Co. 

$300,000. Store, Washington, D. C. F. R. Jelleff. 





The National 
Trade lExtension Bureau 


PLAN OF BOOKKEEPING DRIVE FOR MONTH OF 
NOVEMBER, 1921. 








The first thing necessary in this matter is your co-opera- 
tion in seeing that everything possible is done by your or- 
ganization to put this over. This, for the reason that the 
benefit to be derived applies to you more than any one else 
in the organization. Consequently we are going to look to 
you to represent the Trade Extension Bureau in your firm 
during this drive. 

When you consider that most of your credit losses arise 
from poor accounting methods and lack of sufficient know!l- 
edge on the part of your customers as to their financial con- 
dition you can readily realize the good that this drive can 
accomplish. 

The next step is the co-operation of your Sales Manager. 
The salesmen look to him as a leader, and in doing this 
take their cue from him. If his attitude on this proposition is 
not only favorable but enthusiastic as well, the salesman’s 
attitude will be likewise. Don’t hesitate, therefore, to lay 
this whole proposition in detail before the Sales Manager, 
asking him for his hearty co-operation in order to put this 
across. 

Personal contact, of course, is the best way of getting this, 
but a letter to the Sales Manager from this office outlining 
our desires in the matter will have some good effect. You 
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can count on our support just as far as it is needed. A 
regular letter will be sent out to the Sales Managers of all 
firms participating in this, and, if it is necessary in any in- 
stances to supplement this with special letters it will be done 
upon request. 

When we have secured the Sales Managers’ consent and 
worked up their enthusiasm on this proposition, it is then 
necessary that we inject the necessary amount of pep and 
enthusiasm into the individual salesman. This can be done 
by calling all your salesmen together and talking to them 
if it can be conveniently done, or by talking to each one 
individually. 

The Salesmen’s Section of the November Monthly Service 
Bulletin will be devoted exclusively to this Better Book- 
keeping Drive. This will act as a follow up to your talk 
and serve as an additional stimulus. 

The surest way to get definite results is to see that every 
salesman has the names of his customers who are in need 
of better bookkeeping methods. Your position makes you 
the logical one to furnish these lists to the salesmen. You 
know who the customers are that give you the most worry, 
and whose orders have to be watched on account of credit 
risks. Give these names to the salesman, and tell him you 
want a report on them as to whether or not they will install 
better bookkeeping methods in their offices, and thus do 
their part towards remedying this condition. Follow up 
these lists, and when the salesman sees that you are watch- 
ing it he will make every effort to show results. 

After preparing the minds of the sellers, in this campaign, 
the next step will be to get the buyers in the proper frame 
of mind. To do this the Bureau will send out a Broadside 
to each and every contractor illustrating the books, telling 
him of the drive, and urging him to purchase one of these 
sets, so that when the salesman talks to him about it he 
will be prepared to listen to the salesman’s arguments. If 
this letter were to be supplemented by one from your office 
we are quite sure it would be a great help. 

In conclusion, let us say that we in this office are but 
few, while the Credit Managers in this industry throughout 
the country are many. If in addition to the plans outlined 
here there are any others that you feel would add to its 
success do not hesitate to send them in to us. We are seek- 
ing not only your assistance in doing what we have outlined, 
but also your co-operation in every possible way. May we 
not hear from you advising us of your co-operation in every 
possible way? 

The National Trade Extension Bureau. 





National Association of Practical Refrigerating Engineers to 
Meet in Philadelphia. 

The twelfth annual convention of the National Associa- 
tion of Practical Refrigerating Engineers will be held at the 
Hotel Lorraine, Philadelphia, Pa., on November 30th, and 
December 1, 2 and 3, 1921. This is the first meeting of the 
association to be held in the East, and it is expected that it 
will eclipse any previous gathering of refrigerating engineers. 





Dr. Harry Benjamin, of New York City, upon his re- 
turn from Europe, says the orgy of speculation indulged in 
by all classes in Germany forced officials of the Berlin 
Stock Exchange to close the exchange for three days a 
week in order to catch up with trading and even then they 
sometimes work until 3 a. m. to clear their books. Work- 
ingmen with a few thousand marks or kronen, make up the 
great bulk of speculation, he said. The law in Berlin per- 
mits any one with 500 marks to buy stock on margin, but 
while this sum in pre-war days represented about $125, now 


it means but $3. nN as > «* 


— 
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Better business judgment 
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News of the Associations 





Plumbing and Heating Contractors of Ironwood and 
Bessemer, Mich., and Hurley, Wis., Form Organization. 
Plumbing and heating contractors of Ironwood and Besse- 

mer, Mich., and Hurley, Wis., have organized, and formed a 

local association comprising the three cities. James J. Keeley, 

Jackson, president of the Michigan State Association of Plumb- 

ing & Heating Contractors, visited the interested plumbers in 

Ironwood, and assisted in the organization of the new local. 

The officers of the new association are: President, William 

Brannes, Ironwood; treasurer, Louis Kutil, lronwood; secre- 

tary, George R. Dear. The new organization promises to be 

an active one, and Mr. Keeley reports that the master plumb- 
ers are anxious to improve their business. The accompanying 
photograph was taken after dinner was served in a hotel in 





Piumbing and Heating Contractors of Ironwood and Bessemer, 
Mich., and Hurley, Wis. 


Ironwood. Those in the front row are, from left to right: 
Earnest Dear, Sr., Ironwood, who recently turned over his 
business to his son; William Brannes, Ironwood, president of 
the new local; James J. Keeley, Jackson, president of the State 
Association; Louis Kutil, treasurer of the new local, Ironwood. 
Standing, from left to right: George R. Dear, Ironwood, sec- 


retary of the local; Pearce Graham, Bessemer; Joseph Pol-: 


lock, Hurley, Wis.; Louis Mitchelli, Bessemer; Ray Garvey, 
Ironwood, and James Moore, Ironwood. 
T. E. B. Directors Meet in New York. 

The Board of Directors of the National Trade Extension 
Bureau held a meeting in Parlor D of the Hotel Astor on 
Thursday, October 13th. A report of progress was made by 
William J. Woolley, secretary-manager of the Bureau. 

The following directors were present at the meeting: 
D. F. Durkin, Jr., Thomas E. O’Brien, Joseph W. Cannon, 
Frank B. Lasette, John S. Irvine, L. McNamara, George 
Mehring, George Jones, Willard Chamberlin, C. V. Kellogg, 
Harry E. Speakman, R. B. Flershem, Joseph F. Evans, R. 5S. 
Butterfield, A. M. Maddock, W. A. Brecht and William J. 
Woolley. Among the visitors .were C. B. Nash, of Pitts- 
burgh, and several trade press representatives. 





, CONVENTION DATES. 





October 26, 1921-—-The annual meeting of the Central 
Supply Association, at the Hotel Sherman, Chicago. 

November 7-12, 1921.—The third annual convention and 
exhibition of the American Gas Association, at the Congress 
and Auditorium Hotels, Chicago. . 

November 30 and December 1, 2 and 3, 1921—The twelfth 
annual ¢onvention of the National Association of Practical 
Refrigerating Engineers, at Hotel Lorraine, Philadelphia. 
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February 14, 15 and 16, 1922.—The annual convention of 
Ohio State Association of Mester Plumbers, at Canton, O. 

March 13, 14 and 15, 1922.—The annual convention of the 
Indiana Society of Sanitary Engineers to be held at In- 
dianapolis. 





Guy T. Ahrens. 

Guy T. Ahrens, a well known plumbing and heating con- 
tractor of Davenport, lowa, died at the Mercy Hospital in that 
city on Thursday, September 29th, in his 68th year. Although 
Mr. Ahrens had been ailing for the past six months, his death 
was sudden and unexpected. He was secretary and manager 
of the Ideal Heating & Construction Co., which was formed 
after the Davenport Steam Heating Co., of which he was 
secretary, dissolved in 1905. He was a member of the Daven- 
port lodge of Elks and Loras Council, Knights of Columbus. 
Four daughters and two sisters survive him. 

Kingford J. Murray. 

Kingford J. Murray, member of the plumbing firm of Mur- 
ray & Dugdale, at Haverhill, Mass., died suddenly at the Gale 
Hospital in that city on Saturday, October 8th. Mr. Murray 
was seized with an attack of cerebral hemorrhage while wait- 
ing on a customer in his store on Water Street and fell to the 
Hoor unconscious... He never regained consciousness and died 
within a hour. Born in Nova Scotia 53 years ago Mr. Murray 
cume to Haverhill when a young man and soon after entered 
the employ of A. W. Cramm who conducted a plumbing and 
heating establishment for many years. For ten years Mr. Mur- 
ray was foreman of the Cramm shop and then he entered busi- 
ness with James E. Dugdale under the firm name of Murray 
& Dugdale. The concern is one of the successful business 
organizations of the city. Mr. Murray was formerly treasurer 
of the so-called old First Methodist Episcopal church and had 
served as trustees and superintendent of the Sunday school 
for many years since its merger with the Grace M. E. Church. 
He was a 32nd degree Mason and a member of the Knights 
of Malta. 

R. W. Mackie. 

R. W. Mackie, assistant sec- 
retary of thé Master Plumbers’ 
Association, of San Francisco, 
Cal:, was drowned September 
25th, while on a week-end trip to 
the Russian River with his fam- 
ily. He was 49 years of age 
and a native of Vallejo, Cal. 
For many years he had a busi- 
ness of his own and for about 
twenty years was a member of 
the Master Plumbers’ Associa- 
ciation and held different execu- 
tive positions. Sixteen months 
ago he was elected assistant to John L. E. Firmin, in which 
capacity he did most admirable service. He had a friendly, 
dignified and kindly disposition, which made friends both for 
himself and the association. He is survived by Mrs. Mackie 
and one son. His funeral was attended by a large number of 
both master and journeyman plumbers, while the following 
members, prominent in the trade, acted as pallbearers: Presi- 
dent A. J. Wilson, Secretary John L. E. Firmin, A. Coleman, 
F. J. Klimm, C. J. Higgins and J. G. Gallagher. 





_ 


The Late R. W. Mackle. 
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COMPANIES RECENTLY INCORPORATED. 





The Standard Boiler Mfg. Co., Brooklyn, N. Y., has been 
incorporated with a capital of $100,000, to manufacture boilers, 
tanks and other products. The incorporators are N. Cooper, 
L. J. Durkore and P. Kaplan. The company is represented by 
Samuel Rabinowitz, 149 Broadway, New York City. 

John P. Smith, Inc., Philadelphia, Pa., has been incorporated 
with a capital of $50,000 to manufacture heating specialties, 
etc. John P. Smith, 732 South Fifty-sixth Street, Philadel- 
phia, is treasurer of the new company. 





NEW PLUMBING SUPPLY HOUSES. 





Nathan Rubin has opened a plumbing supply house at 112 
East 110th Street, New York City. 

S. Berkowitz has recently opened a new plumbing supply 
house at 121 East 110th Street, New York City. 





NEW BRANCH HOUSES OF THE HAINES, JONES & 
CADBURY CO. 





The Haines, Jones & Cadbury Co., Philadelphia, Pa., has 
just opened a new branch and warehouse at 1700 West Church 
Street, Jacksonville, Fla. The new branch is _ modernly 
equipped, and has a railroad siding. This company has also 
selected a site on South Tryon Street, one of the busiest thor- 
oughfares in Charlotte, N. C., for the construction of a three- 
story and basement branch house, 60x150 ft., to cost approxi- 
mately $100,000. This structure will be ready for occupancy 
early in 1922. C. J. Laker, who was the company’s representa- 
tive in North Carolina for a number of years, will have charge 
of this branch, which will contain large show rooms, offices, 
warerooms, and a large pipe shed. Portions of both Carolinas 
will be covered from this branch house. 





MANUFACTURE TEMPERATURE 
CONTROLLING SYSTEMS. 


TO 





The Files Engineering Co., Inc., Bridgeport, Conn., will soon 
establish a department for the manufacture of temperature con- 
trolling systems for use in mechanical drying plants. 





NEW ADDITIONS AND IMPROVEMENTS. 





The Ohio Generating Co., Red Lion, Pa., which was recently 
organized, is having plans prepared for the construction of a 
new factory building in which farm lighting plants and sys- 
tems will be manufactured. C. S. LaMotte is president, and 
Charles C. Meads, secretary of the new company. 

The M. W. Kellogg Co., 117 West Side Avenue, Jersey City, 
N. J., is having plans completed for the construction of a 
three-story building in that city. 

The Niagara Mfg. Co., 1042 Ridge Street, Philadelphia, Pa., 
has leased property at 3827 Pearl Street, in that city, to be 
used for additions to its plant. 


The Wales Co., Kalamazoo, Mich., recently organized, is now 








located in its new plant in that city, and has started the manu- 
facture of heating specialties. 





APPOINTED SALES AGENTS. 





The E. A. Schenck Co, Kansas City, Kans., has been ap- 
pointed exclusive sales agent for the Ofeldt Gas-Fired Boiler 


Co., in that state, and a section of Missouri. 





KELLY & JONES CO. TO ESTABLISH LARGE 
BRANCH IN CHICAGO. 





The Kelly & Jones Co., Pittsburgh, Pa., preliminary to invest- 
ing upwards of $1,000,000 in real estate, plant equipment, etc., 
lias purchased a two-story brick and concrete building at 2436 
West Fifteenth Street, Chicago. The property 
$200,000. The building contains 50,000 sq. ft. of floor space. 
An additional building, 70x200 ft., The 
area of the ground purchased is approximately 80,000 sq. ft. 


cost about 


is soon to be erected. 





DECLARE QUARTERLY DIVIDENDS. 





The Magee Furnace Co., Boston, Mass., has declared and on 
October 15th paid its regular quarterly dividend of 134 per 
cent of its first preferred stock and 2 per cent on its second 
preferred. 

The American Radiator Co., Buffalo, N. Y., has declared a 
quarterly dividend of 1 per cent on its common stock, payable 
December 31st, and its regular quarterly dividend of 134 per 
cent on its preferred stock, payable November 15th. 





KALAMAZOO HAS LARGE METAL WORKING 
INDUSTRY. 





There are forty-one concerns in Kalamazoo, Mich., en- 
gaged in the manufacture of products from iron, steel, cop- 
per and brass, according to reports in the county clerk’s 
office in that city. The metal working industry is thus seen 
to be easily second in importance in this city and admits 
supremacy only to one other, that of paper making. While 
complete reports are unavailable, the total resources of 
Kalamazoo’s metal companies is in excess of $12,000,000. 





THE ANNUAL RECEPTION OF COYNE & DELANY 
CO.’"S EMPLOYES’ BENEVOLENT ASSO- 
CIATION. 





The annual reception and ball of the Employes’ Benev- 
olent Association of the Coyne & Delany Co., of Brooklyn, 
N. Y., was held on Saturday evening, October 8th, in 
Spiegel’s Assembly Rooms at Maspeth, L. I., with a good 
attendance, more than one hundred C. & D. employes with 
their wives, sisters and daughters being present. The affair 
was a fine success in every respect. The association is in a 
good financial condition, and it has played an important part 
in developing excellent team-work in the Coyne & Delany 


organization. 
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EASTERN SUPPLY ASSOCIATION’S ANNUAL 
MEETING. 





Even the most chronic pessimist in the heating and plumb- 
ing industry would have found it a mighty hard job to re- 
strain himself from becoming an optimist if he had been 
present at the annual meeting of the Eastern Supply Associ- 
ation, held at the Hotel Astor, New York City, on Wednesday, 
October 12th. For not only was the atmosphere of good cheer 
prevalent among the 276 representative supply men who were 
“among those present,” contagious to a superlative degree, but 
the utterances of all the speakers on the program, from Presi- 
dent A. M. Maddock down, went a long way in making it 
clear that there is good reason for enthusiasm over the busi- 
ness- outlook, in spite of current economic and industrial con- 
ditions. 

There was the inspiring address, for instance, of Thomas 
S. Holden, statistician of the F. W. Dodge & Co., who by quot- 
ing facts and figures, had no difficulty in convincing his appre- 
ciative audience that the building construction situation was at 
present in much better shape than a good many so-called 
authorities would have us believe, and that all indications 
pointed to a large and steadily increasing volume of building 
from now on. 

“A great many people have been saying that there is no build- 
ing, but it is obvious that their statements are based on informa- 
tion they have received from the big contractors,” Mr. Holden 
pointed out. “It is quite true that big scale construction work 
has fallen off, owing to prevailing economic and industrial 
conditions, but, on the other hand, the 1921 volume of small 
construction projects has been very large. In fact, our in- 
vestigations show that the small building done in the first 
nine months of 1921 equalled that of the entire year of 1920. 
It was the kind of work that the big contractor and architect 
does not handle, and was entirely in the hands of small specula- 
tive builders.” 


This year, the September construction figures for the en- 
tire country were the biggest on record, the Dodge expert con- 
tinued, and the figures for the first two weeks in October 
showed a substantial increase. The revival has been spotty, 
both as to classes of building and locality, he admitted, but the 
residential building for the first nine months of 1921 was on 
the whole decidedly encouraging, this being particularly true 
of New York and New Jersey. 

“Tf it had not been for the stagnation of industrial building 
brought about by general business conditions, the 1921 total 
construction figures would have broken all records,” Mr. 
Holden pointed out, “as even without this important phase of 
building activity, the year’s total construction figures, expressed 
in dollars, would be only ten per cent less than those of 1919. 
It can be taken’ for granted that as general business conditions 
improve, and industrial building revives, this spotty nature 
will be removed. The outlook is, generally speaking, good. 
Every day we learn that more and more capital is available 
for real estate and improvements. Prices of building materials 
can now be regarded as at rock bottom, with the exception 
perhaps of some finishing materials. There is great hope, too, 
su far as the labor factor is concerned, from the Landis de- 
cision. It is safe to assume, moreover, that a readjustment of 
freight rates would be exceedingly helpful, as this is the only 
important factor that has not yet become stabilized.” 


Commenting with enthusiasm on the encouragement to 
plumbing and heating men to be found in Mr. Holden’s in- 
spiring words, President A. M. Maddock called the attention 
of the meeting to the fact that, while a building construction 
boom would be a mighty good thing for business, the pros- 
perity of the supply industry, after all, did not depend on 
that development. 


October 22, 1921 


“There are enough homes without plumbing in the United 
States today to provide us with a greater volume of business 
than we could possibly take care of, even if there was no 
new building going on,” President Maddock declared. “If we 
could get the owners of these existing homes to put in some 
plumbing we wouldn’t have to worry about the progress of 
new construction work.” 

With this thought in their minds, the 276 supply men in 
the audience received with particular enthusiasm the report of 
William J. Woolley, secretary-manager of the National Trade 
Extension Bureau, who told of the gratifying response the 
bureau’s missionary work was receiving from the master 
plumbers of the country, and the effective manner in which it 
was helping the master plumbers to stimulate the demand 
for plumbing and heating goods. Mr. Woolley had no difficulty 
in bringing home to his audience the fact that expansion of 
the business of the plumbing and heating supply manufacturer 
depended in large measure on the success of the National 
Trade Extension Bureau in educating the smaller contractors 
into becoming more efficient business men. 


“We have compiled statistics which prove that the greatest 
bulk of the country’s plumbing and heating work is done by 
the small town plumber, and not by the big city contractors,” 
Mr. Woolley declared. “There are 13,000 small plumbing con- 
tractors in the United States who are making heating installa- 
tions. Therefore, if you gentlemen want to enjoy prosperity 
it is your duty to yourselves to help us make good business 
men of these small master plumbers by giving your generous 
support to the National Trade Extension Bureau—and - not 
only your financial support, but your moral support too. The 
latter is even more important than your money.” 

With the aid of charts, the speaker conveyed to the Eastern 
Supply men a graphic idea of what the Bureau had accom- 
plished within the past year, and the facts he presented 
brought applause from the audience in generous measure. 


He protested, however, that the National Trade Extension 
Bureau was not receiving the full degree of co-operation from 
manufacturers and jobbers to which it was entitled, New 
York and Massachusetts being particularly remiss in this re- 
spect. “The T. E. B. has delivered the goods, and more,” 
he declared. “We have built up an organization, within two 
years, that the industry can be proud of. It is up to every 
man here to do his utmost to help us to go further in our 
work.” 

Several supply men in the audience, speaking from the 
Hoor, backed up Mr. Woolley’s remarks by testimony as to the 
benefits they had personally derived from the activities of 
the T. E. B. 

“Speaking for my firm,” said George E. Keenen, treasurer 
of the Bayonne Supply Co., “I can honestly say that the 
money we contributed to the Trade Extension Bureau this 
year was the best investment we have ever made. We have 
been able to see the constructive results of the Bureau’s ac- 
tivities among the master plumbers with whom we come in 
contact, and we have been able to cash in on those results to 
an extent which has been exceedingly helpful to our business.” 


“If the Bureau had accomplished nothing else,” said Joseph 
F. Evans, ex-president of the Eastern Supply Association, “it 
would have more than earned its salt by what it has done along 
the lines of arousing interest in the apprenticeship question. 
For years that question has been the greatest bugaboo in our 
industry, and it is a mighty good thing to know that the trade 
is now taking it up seriously for the first time—a development 
which is largely due to the recent T. E. B. meeting at New 
Orleans.” 

Martin Manion, of the jobbing house of Manion & Co., of 
New Orleans, who is not a member of the Eastern Supply As- 
sociation, but was present as a guest, asked the privilege of 
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the floor to testify to the extent to which his firm and other 
jobbers in his community had already cashed in on the work 
of the T. E. B. 

“I regret the fact,” Mr. Manion said, “that our house was 
so late in getting in on this important work, and that our 
interest was finally aroused by the enthusiasm of the master 
plumbers themselves. As a jobber I had thought myself more 
progressive than the average master plumber, but 1 am sorry 
to say that the master plumbers in our community grasped the 
idea of the T. E. B. work, and saw its possibilities, when I 
didn’t. Instead of converting them they had to convert me.” 

Other speakers at the meeting were G. A. Fromm, credit 
manager of the American Radiator Co., who, although he em- 
phasized the necessity of exercising unusual care in the exten- 
sion of credits at the present time, expressed himself as very 
optimistic over the business outlook. 

Geo. E. Keenen, of the Bayonne Supply Co., gave an inter- 
esting talk on the “Arbitrary Cancellation of Orders,” urging 
that only when both parties had come together and agreed’ upon 
a cancellation was a customer justified in “welching” on an 
order, and that manufacturers and jobbers ought to stiffen their 
backbones in dealing with this situation, for the good of the 
entire industry. 

Arthur Richmond Marsh, editor of the “Economic World,” 
contributed to the program a paper on “The Necessary Stages 
of the Return to Business Prosperity.” 

Much applause greeted Secretary Frank S. Hanley’s an- 
nouncement that the membership of the Eastern Supply. Asso- 
ciation now totaled 305, the largest in its history. 

Luncheon was served to the members and guests in the ball- 
room of the Astor. 

At the afternoon session the annual election of officers was 
held, but this proved to be a mere formality, as all of the 
officers of the present year were unanimously voted another 
term. The officers are: 

President, A. M. Maddock, of Thomas 
“Co., Trenton, N. J. 

First vice-president, Frank W. Hubbard, 
bard & Sons, Boston, Mass. 

Second vice-president, George E. Keenen, Bayonne Supply 
Co., Bayonne, N. J. 

‘Treasurer, Martin Behrer, of Arnold Behrer & Sons, New 
York. 

Board of Directors: Messrs. Maddock, Hubbard, Keenen 
and Behrer, and Philip J. Faherty, Lambertville Pottery Co., 
Lambertville, N. J.; C. W. Fell, W. A. Case & Son Mfg. Co., 
Buffalo, N. Y.; James A. Messer, James A. Messer Co., Inc., 
Washington, D. C.; John A. Murray, New York City; Frank 
T. Stevens, the Plimpton & Hills Corporation, Hartford, 
Conn.; R. A. Tate, Utica Plumbing Supply Co., Utica, N. Y., 
and A. A. Tomlinson, Froelich Bros., Inc., Philadelphia. 

The Attendance. 

Among those present at this very successful meeting were: 

Baltimore, Md.—Baltimore Plumbing Suppby Co., Oscar L. Lobe; 
Jones Hollow Ware Co., M. B. Meanley; McShane Bell Foundry 
Co., W. E. Lawton. . 

Barberton, Ohio.—Pittsburgh Valve & Fittings Co., H. B. Hal- 
lett and J. F. Gunther. 

Bayonne, N. J.—Bayonne Supply Co., G. E. Keenen. 

Birmingham, Ala.—Stockham Pipe & Fittings Co., Ashton B. 
Collins and Eugene Ross. 

Boston, Mass.—Braman, Dow & Co., Fred W. Allison; Dalton 
Ingersoll Mfg. Co., Olm F. Chellis; R. Estabrook’s Sons, Alexander 
W. Rich; Locke, Stevens & Co., Frank H. Locke; Walworth Mfg. 
Co., F,. J. Chittenden, Woodruff Dobson, W. P. Kerr, Thos. Nick- 
erson and W. E. Stevens. 

Bridgeport, Conn.—Belknap Mfg. Co., W. L. Belknap, W. L. 
Belknap, Jr., C. L. Mason and John M. Uhler; Bridgeport Plumb- 
ing Supply Co., S. Ketcham; Central Plumbing Supply Co., H. F. 
Stenstream; The Wellington-Kinkaid Co., V. H. Kinkaid. 

Bridgeton, N. J.—Salem Brass & Iron Mfg. Co., Thos. H. 
Powers. 


Maddock’s Sons 
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Brockton, Mass.—Corcoran Supply Co., R. C. Sullivan. 

Brooklyn, N. Y.—M. P. Berglas Mfg. Co., Frank P. Day; Coyne 
& Delany Co., A. B. Delany; Geo. P. Jacobs & Co., Inc., Richard 
E. Jacobs; Bernard S. Kelly, B. S. Kelly; McElraevy & Hauck 
Co., H. B. Dallimore; Richard J. Mullin, R. J. Mullin; National 
Foundry Co., John C. Wechis. 

Buffalo, N. Y.—W. A. Case & Son Mfg. Co., John McClure 
Chase, J. P. Fell, R. L. Griffin, O. W. Middaugh and L. Moore; 
D, L. Hamill Co., D L. Hamill. 

Cambridge, Mass.—Cambridge Plumbing Supply 
Marshall. ' 

Camden, N. J.—Camden Pottery Co., T. M. Dobbins and F. D. 
Miller; Standard Tank & Seat Co., A. W. Stedman. 

Chicago, Ill.—Chicago Nipple Mfg. Co., Dixon C. Williams. 

Cleveland, Ohio.—J. A. Cochrane Brass Mfg. Co., H. N. Gillette; 
United Brass Mfg. Co., H. M. Flemming and P. J. McGoldrick. 

Conshohocken, Pa.—John Wood Mfg. Co., John Callahan and 
Victor Mauck. 

Detroit, Mich.—Capitol Brass Works, O. P. Benjamin and A. H. 
Warner; Detroit Brass & Malleable Works, H. Romeyn Smith and 
John H. Taylor; Detroit Range Boiler & Steel Barrel Co., G. H. 
Bell. 

Elmira, N. Y.—LeValley, McLeod, Kinkaid Co., H. R. Kinkaid 
and A. B. McLeod, 

Erie, Pa.—Hays Mfg. Co., Robt. C. French. 

Hartford, Conn.—Eastern Plumbing Supply Co., E. F. Jewett; 
The Hogan Mfg. Co., M. M. Hogan; The Plimpton & Hills Cor- 
poration, Albert E. Goethner and E. Vance Miller; Purcell-Cox 
Corporation, Harry C. Fletcher. 

Holyoke, Mass.—C. F. Church Mfg. Co., D. S. Warth; Collins 
Plumbing Supply Co., T. J. Collins. 

Hyde Park, “Mass.—BRE Mfg. Co., 
Dudley. 

Jersey City, N. J—L,. O. Koven & Bro., L. O. Koven and Wm. 
Schulmerich. 

Johnstown, Pa.—National Radiator Co., C. L. Crouse and James 
J. Donoghue, Jr. 

Kohler, Wis.—Kohler Co., J. F. McKenna, Maurice A. Lynch 
and Peter J. Lynch. 

Lambertville, N. J.—Lambertville Pottery Co., Phil J. Faherty 
and Jno. G. Kelley. 

Lansdale, Pa.—Krupp Foundry Co., W. A. Brecht. 

Lexington, Mass.—Jefferson Union Co., Daniel T. Groff. 

Linfield, Pa.—Sanitary Co. of America, B. W..Frederick, H. W. 
Letcher and R. B, Shore, 

Long Island City, N. ¥.—Marks Lissberger & Son, Inc., John T. 
McDonough, 

Lowell, Mass.—Merrimack Valley Supply Co., James A. Calhoun 
and E. H. Morris, 

Manchester, N. H.—Geo. E. Trudel Co., Geo. E. Trudel. . 

Mannington, W. Va.—Bowers Pottery Co., Thos. H. Hutchinson. 

Mt. Savage, Md.—The Andrew Ramsay Co., Andrew Ramsay. 

Newark, N. J.—W. A. Birdsall & Co., E. H. Fisher; Bridgman 
Co., C. M. Pierce; W. V. Egbert & Co., Chas. T. Rothfuss; Benj. 
Wulach, A. Wulach and Benj. Wulach. 

Newport, R. IL.—J. T. O’Connell, J. T. O’Connell. 

New York, N. Y.—American Radiator Co., W. M. Cosgrove and 
G. A. Fromm; Arnold Behrer & Sons, Arthur Behrer; Central 
Foundry Co., J. P. Donohue, F. Griffith and Stuart Root; R. J. 
Donovan Co., Inc., T. A. Wade; C. V. Driggs, Inc., Clifford Driggs; 
General Ceramics Co., J. R. Parr; Hoffman Specialty Co., Ralph 
R. Emerson, James K. Peacock and G. A. Suits; Kewanee Boiler 
Co., Homer Addams and L. H. Tripp; McMann Supply Co., Geo. 
E. Burford, Allen L. Taylor and Burnham K, Taylor; McNab & 
Harlin Mfg. Co., H. P. Hallock; John A. Murray & Sons, Inc., 
John A. Murray, Sr., and Wm, M. Murray; M. O’Neil Supply Co., 
P. G. Hess, L. M. O’Neil and Michael O'Neil; Pierce, Butler & 
Pierce Mfg. Corporation, P. M. Beecher, J, T. Duryea, W. H. 
Hoyt and W. G. Shafer; Richmond Radiator Co., F. E. Drew, 
H. S. Minnick, A. H. Schroth, E. A. Schwerdtle and P. H. Seward; 
John Simmons Co., E. Edwards, W. C. Jones and J. M. Chaplain; 
Henry Stein, represented by Henry Stein; ‘X’’ Laboratories, A. 
D. Williams, 

Norfolk, Va.—Virginia-Carolina Supply Co., C. L. Roberts. 

Oakmont, Pa.—Wm. B. Scaife & Sons Co., F. W. Peters and H. 
F. Reynolds. 

Pawtucket, R. I.—Thornley Supply Co., Wallace Y. Thornley. 

Perth Amboy, N. J.—Fords Porcelain Works, W. S. Jellerson. 

Philadelphia, Pa.—Bridgman Co., Geo. H. Wobensmith; Abram 
Cox Stove Co., Jack Major and Thomas I. Rankin; Thomas Devlin 
Mfg. Co., William J. Devlin; Stanley G. Flagg & Co., E. R. Ray- 
sor; S. S. Fretz Jr. & Co., G. P. Cartwright; Froelich Bros., Inc., 
H. R. Myers and A. A. Tomlinson; Haines, Jones & Cadbury Co., 
Carl Legner; Keystone Supply & Mfg. Co., F. W. Dows; Kitson 
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Co., H. S. Fife; MacMullen & Co., A. V. Openshaw; Niagara Mfg. 
Co., J. Archer Paul; Thos. Savill’s Sons, Robert G. Savill; The 
Shuster Plumbing Supply Co., F. H. Shuster; Walls, Owen & 
Stambach Co., Walter Walls. 

Pittsburgh, Pa.—A. M, Byers Co., J. C. Chaffee and M. J. 
Czarniecki; Central Tube Co., E. F. Conroy, Alex Laughlin, Jr., 
H. J. Kleinman and James S. Weaver; Spang, Chalfant & Co., 
Inc., Boyd Watson; Standard Sanitary Mfg. Co., H. A. Bassett, 
Willard Chamberlin, H. Allen Faust, George Herth, Jr., C. B. 
Nash, J. Chas. Parry, Robt. E. Sargent, H. C. Stevens, Jr., Frank 
L.. Wilson and C. B. Wynne; United States Sanitary Mfg. Co., 
F. U. Broatch, A. H. Cline, Jr., and Frank G. Newton. 

Portchester, N. Y.—Abendroth Bros., Albert S. Grant and H. J. 
Hammett. 

Providence, R. I.—L. H. Tillinghast Supply Co., George L. Til- 
linghast. 

Ranson, W. Va.—Powhatan Brass & Iron Works, John B. 
Brazier and J. W. Gannon. 

Richmond, Va.—Richmond Foundry & Mfg. Co., J. H. Mueller; 
Virginia-Carolina Supply Co., W. B. Tomlinson, 

Rochester, N. Y.—Samuel Sloan & Co., Guilford R. Adams. 

Roselle Park, N. J.—Blue Seal Chemical Co., S. G. Wetzler. 

Rural Hall, N. C.—Allright Mfg. Co., T. W. Alderman and T. M. 
Walsh. 

Rutland, Vt.—Lincoln Iron Works, A. C. Marshall. 

Scranton, Pa.—Ralph E. Weeks Co., M. F. Corcoran. 

Somerville, Mass.—Ideal Supply Co., W. F. Bennett, Jr. 





Miles and W. J. Stout; Wyoming Valley Supply & Mfg. Co., Jos- 
eph F. Evans. 

Wilmington, Del.—Speakman Co., Harry E. Speakman and Jos- 
eph P. Woods. 

Wilmington, Del.—Joseph A. Vogel Co., F. A. Webb. | 

Youngstown, Ohio—Republic Iron & Steel Co., J. E. Holmes, 
W. H. Oliver and A. E. Walker; The Youngstown Sheet & Tube 
Co., William B. Blowers, C. E. Calvin, W. A. Davis, William E. 
Manning, A. Purnell, H. E. Richardson, F. S. Rutherford and G. 
E. Taylor. 





LAST TOURNAMENT OF THE SEASON OF 
EASTERN TRADE GOLFERS. 





The final tournament of the 1921 season of the Eastern Trade 
Golf Association was held at the Belleclaire Country Club, 
Bayside, Long Island, N. Y. Approximately forty-five mem- 
bers and guests enjoyed the excellence of the course, and the 
goodness of Dame Nature in providing weather unexcelled for 
golfing. Many low scores were turned in for both the morn- 
ing qualifying round and for the eightecen-hole match play in 
the afternoon. G. W. Yepsen won the eighteen-hole medal play 
with a 74. Following close on his heels were P. M. Beecher 
with a 76, H. Townsend with a 78, and E. S. Aitken also 


Photographs Taken at the Fall Tournament of the Eastern Trade Golf Association.—From left to right, they are: J. D. Eiskind, 
L. H. Quackenboss, C. S. Wood and J. H. Taylor. 


Southington, Conn.—Beaton & Corbin Mfg. Co., H. B. Arm- 
strong, F. N. Wells and Joseph E. Willits. 

Springfield, Mass.—E. Stebbins Mfg. Co., Geo. W. Collins, Fred- 
erick W. Parks and Raymond H, Smith. 

Stamford, Conn.—William Cohn, represented by William Cohn. 

Toledo, Ohio.—Toledo Pipe Threading Machine Co., Clarence 
A. Popp. 

Trenton, N. J.—B. O. T, Mfg. Co., B. O. Tilden; Cochran, Dru- 
gan & Co., W. F. Drugan and Martin F. Pilger; Keystone Pottery 
Co., Harry J. Lyons; John Maddock & Sons, F. G. Hoffmann and 
W. B. Maddock; Thos. Maddock’s Sons Co., John Bitzer, Jr., Ed- 
mund Henry, Lee A. Kelley, A. M. Maddock, C. R. Stines, H. S. 
Maddock and M. F. Whelan; The Trenton Potteries Co., FE. S. Ait- 
kin, Wm. J. Bapst, Geo, E. Hoffman, W. G. Titus; Warren, Bal- 
derston & Co., H. S. Bonner and A. E. Greenwood, 

Troy, N. Y.—Geo, Cole Supply Co., Lester F. Cole. 

Utica, N. Y —Chas Millar & Son Co., L. D. Fowler, H. A. Ger- 
rard, W. R. Jones, Chas. Millar and Harold H. Murray; Utica 
Plumbing Supply Co., R. A. Tate. 

Washington, D. C.—Jas. A. Messer Co., Inc., James A. Messer; 
E. G. Schafer Co., Claude W. Owen, 

Waterbury, Conn.—American Pin Co., W. W. Bowers ane L. 8. 
Rothwell; The Randolph-Clowes Co., John F. Ringen. 

Watertown, N. Y.—The Hunting Co., Lloyd H. Casler; John 
Weekes & Son Co., G. R. Shriver and John Weekes; J. B. Wise, 
Inc., W. A. Brecht, R. G. Dobson and L. C. Mitchell. 

Waukegan, Ill.—Northern Brass Mfg. Co.—E. L. Bortner and 
F. J. Neyland. 

Wheeling, W, Va.—Wheeling Steel Products Co., A. H. Dufort. 

Webster, Mass.—Webster & Putnam Plumbing Supply Co., Wm. 
C. Keebart. 

Wilkes-Barre, Pa.—Eastern Pennsylvania Supply Co., John M. 


with a 78. The match play against par was won by E. F. 
Keating with 2 up, and F. J. Oliver with 1 up. H. S. Mad- 
dock and G. W. Yepsen turned in winning cards for the best 
ball foursome. H. J. Reeves and W. A. Burtenshaw followed 
closely their 151 with a 154 card, while William Hubbard and 
H. E. Paetz came in third with 159. G. W. Yepsen was the 
host of the day, and added to his honors as a host, he garnered 
in most of the laurels for the day. 

Five tournaments were held this season as against three last 
year, and it is expected that 1922 will see seven meets marked 
up on the president’s card. 

An excellent dinner was served in the grill room of the club 
following the afternoon play. Reports of the year were ten- 
dered by the officers, with a few commentary remarks by the 
members. 





More than $2,000,000,000 worth of claims against the 
Government, mostly as a result of the World War, will be 
filed in the United States Court of Claims within the next few 
months, in the opinion of officials. The Court of Claims, 
now beginning its Autumn term, is the only tribunal in which 
a citizen may prosecute an action against the Federal Govern- 
ment. From every section of the United States business men, 
manufacturers, lawyers, farmers, ship operators and inventors 
are flocking to Washington to lay their demands before the 
court. 
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-—September, 1921— -—September, 1920—- 





BUILDING PERMITS FOR SEPTEMBER. 





























No. of Estimated No.of Estimated Per cent 
j "08S ermi os rai 
Reports from 196 Cities Show 48,274 Permits, with a Valua- pene Haute oso theta ae 
tion of $144,059,405, as Against 35,455 Permits, with a lowa— 
Valuation of $94,169,337, for September, 1920. The Cedar Rapids 140 350,326 109 170,150 105 
Gain over 1920 is 52 Per Cent. Davenport ............ 101 205,045 88 54,415 276 .... 
Des Moines .......... 142 161,485 67 475,445 66 
. Dubuque ................ 41 90,410 23 38,360 135 
Permits to the number of 48,274, with a valuation of $144,- Kansas— 
059,405, were issued in 196 cities of the United States, as re- Kansas City ........ 81 153,255 47 73,655 107 
ported to “The American Contractor.” Compared with the re- Leavenworth 9 30,000 4 or ae 
ports for September, 1920, this is a gain of 52 per cent. arseanoil eee a a a ie ns 
It is generally conceded by all the big financial agencies of maiieianes : | 
the nation that business is “on the mend.” In the building in- Covington ............ 61 91,600 41 52,450 74 
dustry itself, material prices have made constant downward Lexington. ............ 50 63,984 59 29,770 114 
drops up to and including September. Costs of production °ulsville 297 548,150 = 208 316,250 73 
: Louisiana— 
kave dropped and wages of labor are deflated in many of the te Mihi 957 769,900 111 345.539 122 .... 
cities. Labor is more productive than during 1920 and there Shreveport .......... 282 471,437 182 501,324 6 
is no serious shortage anywhere, although right in the midst Maine— 
of the present period of unemployment there is sometimes found ge - eed 99 308,925 48 33,150 831 
to be lacking enough men in some one trade. Pe Bae 497 1,810,500 gre 1.647.744 r 
The figures for September, 1921, and September, 1920, fol- Cumberland ........ 48 136.620 20 55.726 145 
low herewith: Massachusetts— 
-—September, 1921—, -—-September, 1920— ee 3 22,650 25 167,000 _ 37 
No. of Estimated No.of Estimated Per cent Boston 876 2,469,011 594 2,047,385 20 
permits cost permits cost Gain Loss Brockton cececcecceeeee 102 98,685 65 94,185 .05 .... 
Alabama— Cambridge _ .......... 122 127,414 84 415,751 ae 
Birmingham ......... 412 $ 585,093 456 396,103 47 Chelsea ........-«:...... 33 86,385 20 23,995 260 
Arkansas— Chicopee _ .............. 45 105,530 39 64,500 63... 
Little Rock.......... 261 256,853 170 721,357 Fall Riverv............ 109 183,540 54 248,080 — 
Arizona— Fitchburg ............ 43 82,255 34 76,365 7 
B10, cnscuisiinsalian 85 216,861 196 589,638 - 64 #£=x,4#Haverhill 43 62,175 35 57,300 7 se 
California— Hetpeke ............. 48 100,855 26 411,725 74 
pe 63 97,069 64 59,828 62 Lawrence _............ 62 94,135 51 270,450 68 
Berkeley 149 314,629 117 187,040 14 «.. Lowell 112 160,800 73 87,585 ... 8&8 
Pree ......2. ee 193 193,424 264 411,705 pte 54 Lynn 60 59,175 35 25,415 132 
Los Angeles 3,931 8,303,665 3,515 7,231,440 14 a 70 137,555 28 13,650 907 ioe 
eRe 719 1,478,739 510 798,169 85 New Bedford ...... 94 349,100 72 869,800 60 
PasaGena ..........-.. 387 757,204 359 486,433 55 North Adams 15 8,430 5 24,000 .. 65 
San Diego ............ 415 657,081 338 554,952 18 a 143 227,415 56 71,265 219 ~ 
San Francisco .... 631 2,100,163 435 1,996,612 ck ides ET ae er 75 75,715 §2 42,286 79 
San Jose .... siete 76 78,010 63 134,733 43 Somerville 80 184,890 41 29,695 522 ..... 
EARN 105 129,145 85 407,463 69 Springfield .-........... 177 222,795 109 289,105 23 
Colorado— Waltham 28 25,750 25 31,390 ... 18 
Colorado Springs 75 34,476 59 54,892 ... 38 Worcester 222 645,804 205 369,360 74 
Denver 617 967,550 318 384,650 151 Michigan— 
Pueblo 138 127,559 51 24,960 411 Battle Creek ........ 90 58,697 75 51,050 14 
Connecticut— a ne 258 93,388 #=.... shacbinahhiahi wail 
Bridgeport .... 114 141,254 94 136,090 3 tains UNITE, sssistinendssasiinieaiion 1,797 5,795,509 1,770 6,766,065 ‘ai 15 
i 208 529,209 141 1,672,323 i 69 Sa ee 337 188,516 432 3,168 5850 
New Britain ........ 86 206,183 147 146,429 40 Grand Rapid ........ 289 522,089 197 139,019 275 ate 
New Haven .......... 141 379,621 122 335,270 13 I ai ihiittans 72 126,689 80 131,260 =. 4 
Delaware— Kalamazoo .........- 94 95,345 31 66,460 43 
Wilmington .......... 76 640,089 88 236,455 170 Lansing 163 155,465 124 85,665 81 iia 
Florida— Saginaw 180 195,092 184 203,962 5 
Miami 238 407,500 178 309,800 31 ‘inks Minnesota— 
Pensacola .............. 54 41,034 125 50,759 20 Duluth . 2% 310,179 188 169,890 82 
Georgla— Minneapolis _ ........ 961 1,866,640 ~ 639 1,117,365 67 
Atlanta 341 916,620 219 1,076,656 —_ 15 is 2 ID Geta iisacisanne 549 1,405,993 264 535,128 162 
eT 226 115,904 184 105,444 9 Mississippi— 
Macon 92 114,700 75 70,129 63 ae t EERE 108 184,000 60 28,000 557 
Savannah 69 102,840 56 283,450 64 Missouri— 
Idaho— Kansas City.......... 496 1,865,850 328 582,300 220 
I hinted. 117 92,748 106 33,644 175 Springfield ............ 63 73,785 60 52,625 40 .... 
iNinois— St. Joseph ...... 94 70,200 64 118,437 41 
a 56 101,946 21 23,473 334 Montana— 
> ee 985 12,256,000 291 3,970,900 208 Butte akieass 15 8,470 48 20,594 59 
Decatur aie 83 176,300 55 162,800 a? lies Nebraska— 
East St. Louis.... 86 179,305 66 477,085 ... 63 I sicctisavesaienions 77 86,555 39 48.395 78 
Ve), 111 600,675 37 63,085 852 I . 228 767,990 109 487,600 of} 
eee 107 595,525 46 56,500 954 New Hampshire— 
SE icctactelingecees 6 58,800 2 3,200 €17_.... Manchester .........-.. 102 72,280 77 31,604 128 
NINE . S esccmnbibicnas 101 116,290 120 193,435 = 40 New Jersey— 
Springfield ............ 150 279,050 114 136,204 104 Atlantic City ........ 238 511,815 157 177.468 194 ene 
Iindiana— Bayonne 45 312,450 32 401,300 23 
Fort Wayne ........ 133 327,343 72 123,480 165 inst Camden ~ 103 114,979 92 439,055 74 
Gary 64 236,431 71 351,950 33 fast Orange ..... 77 354,635 54 130,895 170 
Hammond ............. 49 108,750 41 118,600... 9 Elizabeth ...............- 123 693,200 60 321,690 115 
Richmond. _..........-.. 16 55,150 28 15,350 25 Hoboken ...........-...... 32 77,099 12 17,225 347 
South Bend.......... 274 439,324 183 169,080 159 NOWOPEE  ..cc....<cccsese 390 3,360,392 241 691,305 386 
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No. of 
permits 
Orange ..... 39 
Passaic 55 
Paterson 258 
I 
Trenton 125 
West Hoboken ..... 33 
New Mexico— 
Albuquerque ......... 39 
New York— 
Albany 218 
Auburn 14 
Binghamton .-........ 332 
Buffalo 650 
Bee VOUMOR <x... 80 


New York City: 
Boro Manhattan 318 
Boro Queens ...... 1,623 
Boro Richmond... 253 


















































Boro Brooklyn .. 1,199 
Boro Bronx ........ 793 
Niagara Falls ........ 65 
Rochester ................ 570 
Syracuse 277 
Troy 56 
SS 
Yonkers 60 
North Carolina— 
on 59 
Wilmington ~........... 29 
North Dakota— 
Fargo 51 
Grand Forks .......... 7 
Ohio— 
Akron 168 
Canton 212 
Cincinnati .... 1,402 
Cleveland 1,055 
0 ee 447 
Dayton 276 
Mansfield ................ 34 
Sandusky ................. 33 
Springfield ............. 91 
Toledo 358 
Youngstown ......... 140 
Zanesville .............. 36 
Oklahoma— 
Muskogee ................. 47 
Oklahoma City .... 310 
Tulsa .. 157 
Okmulgee ............... 83 
Oregon— 
Portland a F 
Pennsylvania— 
Allentown .............. 89 
Altoona 163 
Bethlehem .............. 38 
Easton 39 
. 156 
Harrisburg .........--- 77 
Johnstown .........-.. o Je 
Lancaster ............... 40 
McKeesport ............ 27 
Philadelphia .......... 1,554 
Pittsburgh ............- 433 
Reading 61 
Scranton 29 
Wilkes-Barre ..... a 
York 29 
Rhode Island— 
Central Falls ........ 25 
South Carolina— 
Charieston ........... 35 
Columbia ................. 146 
South Dakota— 
Sioux Falls ~.......... 23 
Tennessee— 
Chattanooga .......... 221 
i 172 
Memphis 327 
ED siecttaneiiattinthin 315 
Texas— 


Austin 38 
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Estimated No.of Estimated Per cent 


cost 
39,600 
299,050 
416,547 
90,712 
305,110 
158,040 


41,691 
372,724 


14,600 
202,828 


1,808,000 


130,350 


6,733,460 
8,904,351 
1,038,744 
12,460,349 
6,443,195 


451,965 


1,189,188 
1,143,504 


1 


68,718 
311,610 
161,300 


314,495 
98,300 


185,575 
21,750 


343,472 
268,109 
,125,535 


3,965,090 


1 


1 


1 


4 


732,890 
918,027 
59,603 
24,545 
120,945 
863,491 
,009,370 
11,115 


121,865 
889,530 
391,350 

73,200 


»789,195 


250,250 

408,406 

189,021 

173,665 

328,227 

169,053 

,160,000 
221,350 

45,055 

, 304,570 


1,701,629 


106,035 
278,500 
277,332 

41,365 


20,375 


181,707 
136,684 


52,700 


146,858 
264,186 
708,720 
517,103 


68,614 


permits 


53 
28 
136 
21 
93 
24 


34 
72 


38 
227 
105 
198 
272 


15 


cost Gain Loss 
68,365 .. 43 
367,890 ... 19 
201,970 106 
69,335 30 
140,835 116 
33,295 374 
42,755 3 
230,920 61 .... 
26,325 ... 4 
93,898 112 
717,000 152 
72,475 79 
5,825,400 15 
2,429,952 266 
468,692 121 
5,007,422 148 
2,539,837 153 -_ 
418,900 8 
- 647,029 83 
460,260 148 
28,143 144 .... 
581,335 47 
284,900 44 
115,185 172 ... 
357,000 80 
212,000 13 
25,950 17 
1,817,356 82 
284,440... 6 
1,021,275 10 
3,364,975 17 _.... 
823,360 ... 12 
416,640 120 
32,550 83 
23,175 5 
49,315 145... 
863,602 ... 1 
226,800 345 
4,770 183 . 
51,335 137 
357,200 149 .... 
477,546 19 
103,575 30 
802,860 122 
325,050 .... 24 
39,992 9231 — 
34,682 445 
98,275 76 
147,214 122 
88,925 91 
590,000 95 
85,280 159 .... 
141,895 ... 69 
2,687,295 60 
863,731 97 ..... 
129,425 .... 19 
103,490 168 .... 
37,137 .. BB 
17,960 130 
2,100 870 
99,173 83 
80,155 70 
49,325 6 
74,128 98 nia 
ne 
343,195 106 
124,099 316 
15,340 347 


-—September, 1921—, -—September, 1920—, 
Estimated No.of Estimated Per cent 
Gain Los 
































cost 
1,383,408 


322,734 
163,423 


1,135,169 


104,800 
251,560 


786,897 
392,315 


30,716 


1,354,430 


202,460 
370,090 


413,139 
157,434 
89,715 


154,500 
186,834 


1,949,400 


116,012 
69,938 


permits 


224 
196 
355 
368 


27 
72 


173 
64 


180 
1,046 
189 
153 


43 
82 
52 


161 
109 
442 
103 
126 


cost 


1,065,997 


511,207 
46,389 
425,907 


48,150 
88,360 


167,693 
70,145 


177,256 
865,330 
277,100 

98,295 


140,235 
230,147 
30,345 


322,479 
297,650 


1,920,879 


142,248 
134,220 





No. of 
permits 
Dallas .......... hteosatunte 360 
Fort Worth ............ 140 
Galveston ................ 486 
Houston 675 
Utah— 
Ogden 50 
Salt Lake City........ 125 
Virginia— 
Richmond _............ 246 
Roanoke 140 
Washington— 
Everett 259 
Seattle 1,146 
Spokane 268 
Tacoma 500 
West Virginia— 
Charteston. .............. 97 
Huntington ............. 125 
Wheeling ................ 85 
Wisconsin— 
Kenosha 94 
Madison 118 
Milwaukee .............. 630 
Racine 89 
Sheboygan ............... 131 
OED: .cxescceoustngill 48,274 


$144,059,405 35,455 $94,169,337 


29 
252 
166 


117 
186 


369 
459 

56 
276 
194 


195 
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$3 
27 
32 


53 
38 





P. M. Beecher, for many years identified with the boilet 
and radiator field, has rejoined the sales force of the Pierce, 


Butler & Pierce Manufacturing Corporation, New York City. 


James W. Farrell has resigned as vice-president and gen- 
eral manager of Froelich Bros., Inc., Philadelphia, to enter 
business for himself as a manufacturers’ agent of plumbing 


and heating supplies. 


Mr. Farrell will cover Pennsylvania, 


New Jersey, Delaware, Maryland and the District of Columbia. 
H. G. Nye, of the Nye Tool & Machine Works, of Chicago, 
has just returned from a month’s business trip to San Fran- 


cisco and other cities on the Pacific Coast. 

R. J. Welsh, formerly connected 
the American Radiator 
Buffalo, N. Y., has joined the sales 
force of the Sloan Valve Co., Chi- 
cago, and will cover Georgia, Flor- 
ida and South Carolina. 
will make his headquarters at 817 


with 


Mr. Welsh 


Forsyth Building, Atlanta, Ga. 


W. A. Lynch has been appointed 
manager of the Boston office of the 
Kohler Co., Kohler, Wis., succeeding 


H. P. Chadbourne. 


Co., 


J. M. Ross, auditor of the Wheel- 
ing Steel Corporation, Wheeling, W. Va., since its formation, 
has been elected secretary of the corporation succeeding G. W. 
Hocking, who resigned early in August. 

H. R. Myers, for many years identified with the sales 
department of the American Radiator Co., Buffalo, N. Y., 
has been appointed general manager of Froelich Bros., Inc., 
Philadelphia, to succeed James W. Farrell, who has resigned 
as stated elsewhere in this column. 

C. Howard Hook, president of the Peerless Heater. Co., 
of Pittsburgh, Pa., is at present on a business trip to San 
Francisco, Los Angeles and other cities on the Pacific Coast 


and in the Great Northwest. 





R. J. Welsh. 























Steel and Iron. 

The past week was productive of no new features in the steel 
industry. The general movement into consumption slowed 
down a bit, but production continues at a ratio of about 35 
to 40 per cent of capacity, which, in view of current business 
conditions, is accepted as satisfactory, though disappointment is 
expressed that immediate prospects do not loom up in any 
great volume. Business has fallen rather spasmodic and oc- 
curs in intermittent flurries. At the close of the week it was 
quiet and below expectations. One reason for the delays in 
placing of attractive orders is attributed to the uncertainty as 
to labor and transportation costs. Much depends on both of 
these elements. An expectation of reduced freight rates is prev- 
alent, more particularly because of the decision to lower the 
rates on iron ore from Lake Superior district 28 per cent. Un- 
til some definite line can be drawn upon the possibilities, buyers 
are likely to hold back and to confine purchases to urgent cur- 
rent needs. But at the moment the threatened strike of the 
railroad men which is set for October 30th is causing the 
greatest uncertainty and is bound to be a cause of disturbance 
in all lines dependent on transportation, and until there is some 
definite solution of the demands of the railroad men, every 
branch of the iron and steel industry will be affected. 

The railroads have been doing a little better in buying sup- 
phes of late, but considerable business is held in abeyance. 
Makers claim that steel prices are down to the minimum that 
can be maintained, even taking into account the present volume 
of new business offering, and that with anything like a moder- 
ate improvement in demand they will increase. There has been, 
however, some difficulty in holding last month’s advances in 
sheets and wire products. The policy of the mills has been 
to warn of an advance, and having, after booking a certain 
amount of tonnage, to establish a higher price, until the orders 
on hand diminished, and then after some price cutting and 
concessions, to attempt process of stimulating demand over 
again. They have only been partially successful, and it is no- 
ticed that some of the independents have been shading the 
current prices instead of advancing them, as intimated. This 
policy, however, has not been general. 

Iron was comparatively quiet all of last week and the im- 
mediate prospects are not particularly assuring, though recent 
experience has led producers to view possibilities with com- 
placency because turns for the better have usually been sudden 
and unexpected. Business for months has come in waves, and 
the fact that the market may be in the trough of the sea no 
longer creates a feeling of depression. From the several pro- 
ducing sections the news coincides relatively with the situation 
in New York. The Southern market has quieted down, and 
there is some complaint that foreign iron has been finding its 
way to the Pacific Coast. In no instance have sales anywhere 
been more than moderate, but encouragement is derived from 
the fact that the volume of small business has been steady and 
shows no sign of letting up. It would seem from this that the 
number of active foundries is increasing and that stocks in con- 
sumers’ hands afe down to the minimum. The statistical posi- 
tion of the pig iron market therefore leaves nothing to be de- 
sired. Prices have shown a slight tendency to weaken in North- 
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ern New York and in the Chicago district, but elsewhere they 
have been holding up to current levels. Eastern Pennsylvania 
No. 2 foundry is held at $20.50 ex furnace and Buffalo iron 
at $20.00 A report from Pittsburgh at the end of the week 
intimated the possibility that some forty-eight open-hearth fur- 
naces of the United States Steel Corporation at Homestead 
would be placed in operation this week. Prices for pig iron 
are quoted as follows: 


No. 2, Pittsburgh ..... $22.96(M$23.96 





No. 2X, Philadelphia sicianenieiaitetbiniaiacien yer 22.54 

No. 2, Southern, Birmingham......................0..............- 19.00@ 20.00 

OE 

Basic Valley, furnace............ social sehchiieabielasesepeniedeaiatien 19.25@ 20.00 

a aD saniaintie 21.96@ 22.46 
Copper. 


There was less demand for copper last week and the larger 
customers appear to be comfortably taken care of for the time 
being, and three is not much prospect of attractive new business 
in sight. The smaller consumers and dealers only are a feature 
in the market and not a very important one. With a falling 
off of demand the market has shown a tendency to weaken, 
though there have been no intimations of any business under 
13 cents for standard electrolytic. Only some of the smaller 
interests are willing to quote this price, but there is enough 
metal available at the quotation to take care of the present 
light requirements, especially as export demand has also dis- 
appeared. The larger and stronger producers might accept 
131% cents for nearby shipment, though some profess not to 
be interested at all in October, and ask 13% to 13% cents for 
November, and 13% cents for December. The present situation 
is not at all unusual and should not be taken as an indication 
that prices are likely to recede. As soon as sellers have dis- 
posed of their quota for the month the price may be expected 
to stiffen. 

Tin. 

Heavy shipments to the interior have supplied the more 
important consumers of tin, and the present market is quiet, 
but prices are steady and hold on London cables and higher 
rates of sterling exchange. At the close of the week Straits 
tin was quoted in New York at 27% cents for spot and 27% 
cents for forward shipment. Arrivals during October have 
been 1,550 tons at Atlantic and 50 tons at Pacific ports. Tin 
afloat is estimated at 3,445 tons. 

Lead. 

There was little consuming interest shown in lead last week, 
but while the market is quiet, it shows no indication of weak- 
ness. The producers uniformly quote New York delivery at 
4.70 cents and East St. Louis at 4.50 cents. 

Zinc. 

The tone of the market remains firm with an upward tend- 
ency. The East St. Louis sellers are still holding at 4.65 cents. 
Exchange quotations are unchanged at 5 cents for spot, New 
York, and 4.65 cents spot and October, East St. Louis. 

Other Metals. 

Quotations on other metals in New York are as follows: 
Aluminum (in 50-ton lots) 99% and purer....25 cents per Ib. 
Antimony (Chinese and Japanese)................ 4.55 cents per Ib. 
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New York Old Metal Market. 
The following prices are current for old metals: 


























Buying Selling 
Copper, heavy 10% to 1034 cents 11% cents 
Copper, light 8 to 8% cents 9% cents 
Brass, heavy 414%4 to 43% cents 5% cents 
Brass, light 44%to 4% cents 5 cents 
Lead, heavy 4 to 4% cents 4% cents 
Tea lead 24%4 to 23% cents 3% cents 
Zinc ‘ 2 to 2%cents 3 _ cents 
Solder joints 5 to 5% cents 6 cents 


Chicago Old Metal Market. 
Chicago wholesale dealers’ prices are nominally as follows: 


























Buying Selling 
Heavy yellow brass 5 to 54% cents 6% cents 
Brass, light 4 to 4% cents 5 cents 
Red brass ..... 74%4to 7% cents 8 cents 
Copper, heavy 8 to 8% cents 9 cents 
Copper, light 7% to 7% cents 8 cents 
Lead, heavy 3% to 334 cents 4 cents 
Tea lead 21%4 to 234 cents 3% cents 
Zinc 2 to 23% cents 3. cents 
I eiicciinccantinnmneninisiil 4% to 5 cents 5% cents 





Belgian Steel Producers Combining to Secure Export Trade. 

It is reported that Belgian iron and steel producers are 
engaged in a movement to reorganize and combine in order 
to carry on more effective export trade competition. There 
are fusions between companies making the same kind of 
materials, and steel companies are buying coal mines in 
efforts to bring costs to a minimum. A similar tendency, 
based on the German horizontal trust idea, is noted in other 
Belgian industries. Quarries are being grouped in cor- 
porations with powerful financial strength. Chemical man- 
ufacturers who have been fighting and undercutting each 
other are forming combines in accordance to the spheres 
in which they operate. The end in view is a strong cam- 
paign to win export markets. Domestically, competition 
from Luxembourg, Germany and Lorraine has now ceased. 
But, as in France, there are signs of a general strike of 
coal miners this winter. The Belgian miners demand a 
lower price for coal without a corresponding reduction of 
wages. 





Tin in Malaya. 

Discussing the position of tin in the Straits, the “London 
Times” remarks in a recent article that very few mines in 
Malaya are now working at a profit, and taking the industry 
there as a whole, it cannot work profitably with the tin 
selling at under $85 per picul. The reason mines go on 
producing at a loss is because they are worked almost en- 
tirely by imported labor, and it is a very serious thing to 
disband a labor force which has no prospect of getting other 
employment, for a greater part of it would certainly leave 
the country, and heavy expenses would be incurred in bring- 
ing it back when times improved. The “Straits Times,” 
remarking that “when Government is associated with a 
trade movement it cannot countenance anything in the 
nature of a corner,” offers the opinion that a system of buy- 
ing and selling would be safe, and suggests that the position 
might be met if it were declared illegal to sell tin at less 
than, for instance, $90 per picul, and if a combination of 
traders undertook to finance the stocks—in other words, to 
buy at $90 whatever proportion of the output was not sold 
otherwise at that figure. It is essential, it is remarked, 
that the operation should be “protective, and not specu- 
lative,’ and the price fixed must be very little above the 
actual cost of production. 
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Twenty Years Ago in 
“Domestic Engineering” 








Saturday, October 19, 1901. 

Certainly Not True.—lIt is said that it was a Brooklyn 
plumber who put the following on the bottom of his business 
card: “Jobbing work especially, and all sorts of old pipes taken 
out and carefully put back again.” 

Many of Them.—There are over 50,000 Kelly closets in 
use in the United States, Canada, Mexico and South America, 
according to a circular sent out by Thomas Kelly & Brothers, 
Chicago. This is quite a few when you come to count them. 

Highest Award.—The Trenton Potteries Company, of 
Trenton, N. J., captured the gold medal awarded by the -Pan- 
American Exposition, at Buffalo, for solid porcelain and vitre- 
ous china sanitary earthenware. The gold medal was also 
awarded Lamb & Ritchie, Cambridgeport, Mass., on tin-lined 
and lead-lined iron pipe. And the American Steam Gauge & 
Valve Manufacturing Company, of Boston, has received the 
same award for steam gauges and engine fittings. 

Change of Name.—Garth & Company, manufacturers and 
dealers in plumbers’ supplies, Montreal, Canada, have changed 
the name of their concern to The Garth Company, with a capi- 
tal of $175,000. 

Another Supply Man Honored.—H. M. Haldeman, of 
McElwaine-Richards Company, Indianapolis, was recently elect- 
ed a member of the city council on the republican ticket. 

Explosion Does Much Damage.—The Hays Manufacturing 
Company, manufacturers of water and gas specialties, at Erie, 
Pa., had their plant wrecked by a boiler explosion on the even- 
ing of October 9th. 

New Tube Works to Start—The Youngstown Iron, Sheet 
& Tube Company, Yougstown, Ohio, will soon start their new 
works as manufacturers of iron and steel pipe, black and gal- 
vanized sheets. 


For Greater Promptness.—The Kewanee Boiler Company, 
Kewanee, IIll., has just finished extensive additions to their fac- 
tory building, and have installed several new hydraulic ma- 
chines, such as riveters and punches. 

O. F. Grant, for fifteen years with the Standard Sanitary 
Manufacturing Company, and the Standard Manufacturing 
Company, of Pittsburgh, has severed his connection and en- 
tered the, Carnegie Tube Company, of Carnegie, Pa., to 
become treasurer of this company. - 

Wage Earners Happy.—The first general payment of 
wages since August 10th will be made to the employes of the 
National Tube Works at McKeesport, Pa., this week. The 
workers will receive the wages earned the first two weeks after 
the close of the steel strike, and the total payment will reach 
slightly more than $270,000. 

Must Not Drink During Working Hours.—The National 
Tube Company has decided that its employes cannot indulge 
in intoxicating beverages during working hours, and the rule 
is being strictly enforced. 

Both Sides Firm.—There is no change in the plumbers’ 
strike at Denver. 

The Haas Frost-Proof Closet.—Philip Haas, of Dayton, 
Ohio, is placing on the market a frost-proof closet. 

Journeymen Organize—The journeymen plumbers of 
Mansfield, Ohio, have formed a union to be known as Plumb- 
ers’ Union No. 287. 

To Extend Works—The South Chester Pipe and Tube 
Company, of Chester, Pa., has had plans made for a large 
relling mill which will supply material for its pipe manu- 
facturing plant. 
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The Chicago Situation. 

The Arbitration Committee of the Chicago Master 
Plumbers’ Association, and representatives of both the 
journeyman plumbers’ union and gas fitters’ union have 
arrived at an agreement whereby the plumbers and gas 
fitters were to return to work Friday morning, October 
21st, following a strike of almost six weeks’ duration. With 
the return to work Friday morning of the plumbers many proj- 
ects now idle will again be under way. Nearly $60,000,000 
worth of work has been contemplated for construction this fall 
and early spring. The Arbitration Committee of the Master 
Plumbers’ Association is composed of P. M. Murphy, chair- 
man; J. Calnan, C. A. Dreier, C. F. Taffe, J. C. Naughton and 
C. J. Stein. 

At the regular meeting of the Association, October 7th, a 
resolution pledging “its unwavering loyalty and determination 
to bring about an honorable and amicable settlement of the 
present strike of the journeymen plumbers,’ was unanimously 
indorsed. 

“The men will return to work Friday morning,” said 
J. C. Naughton, president of the Association, “and we wish 
to express our appreciation for the loyalty extended the 
Association by its members who have steadfastly stood be- 
hind us in this fight for a settlement of the controversy. We 
feel sure building will go ahead now, and look forward to 
much work as a result of the settlement made by our Arbitra- 
tion Committee.” 

For the purpose of protecting its members against loss 
during the present labor trouble, the Chicago Master 
Plumbers’ Association, upon the recommendation of its 
Board of Directors, has taken out and now has in force 
an insurance policy of $50,000 covering all members of the 
Association in good standing. 

This insurance covers property damage, the result of 
strike, riot or civil commotion, including explosion, on all 
buildings in the process of construction, undergoing repairs 
or being remodeled, including tools, equipment and ma- 
terials, and including all buildings owned or controlled by 
any member of the Association in good standing at the 
time any loss or damage occurs, or for which, by the terms 
of their several contracts, they are legally liable to others 
for loss or damage, but not to exceed $2,500 for any one 
building or structure or materials and equipment therein. 

The protection of this policy is available to all members 
of the Association on condition that they report promptly 
to Association headquarters before starting any work which 
they intend dcing themselves or having done by journey- 
men plumbers. 





The Advance Heating Co., 110 North Desplaines Street, Chi- 
cago, has the contract to install heating in the $100,000 store 
and hotel building which is to be erected at 6743 Stony Island 
Avenue. The structure will be three stories with sixty-five 
rooms and five stores. 
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Indianapolis and Vicinity. 
The new sanitary plumbing ordinance passed recently by the 
Indianapolis city council is being widely discussed by the two 


nominees for mayor in the city campaign. The ordinance pro- 
vides that all open vaults within 100 ft. of a sewer must be 
connected and that in the event the city sewer is more than 
100 ft. distant septic tanks must be installed. Such improve- 
ments, under the ordinance, must be completed by October 1, 
1922. B. M. Ralston, Democratic nominee for mayor, estimates 
that the cost to the property owners of the city, because of the 
sanitary plumbing that will have to be installed, etc., will be 
approximately $5,000,000, an average of $200 or $250 to each 
property owner whose house is affected by the measure. This, 
he says, will work a hardship on the small property owner. 
Ralston’s plan is to organize a company to lend money to people 
with which to pay the costs of the improvements, allowing them 
to repay the loans in small amounts over a long period of time. 
Lew Shank, Republican nominee, says he feels the ordinance 
should be repealed or modified so as to make it possible for 
the property owners to make the improvements and extend the 
time for the completion of the entire work for at least three 
years. Mr. Shank says if the ordinance is repealed he favors 
asking the state legislature to pass a law similar to the one 
under which sidewalks, sewers and streets are built now—that 
is SO payments can be made in small amounts at a time. Dr. 
Herman G. Morgan, city sanitarian, recently issued a statement 
asking all property owners, who are financially able to do-so at 
this time, to start their improvements immediately so that the 
plumbers of the city will not be “rushed to death” when the 
time limit for complying with the ordinance—October 1, 1922— 
expires. 

Building operations in Indiana, which have been exceeding 
the records for the same periods of 1920, continued ahead in 
September, 1921, as compared with the corresponding thirty 
days in 1920. Both in activity and the amounts involved in 
building, the records from the building commissioner’s offices 
in Indiana’s eight leading cities, in September exceeded the 
totals of a year ago by 466 permits with a gain of $234,619. 
Although these increases were noticeable when compared with 
September, 1920, they did not appear so well when compared 
with the totals for August, 1921. Both in the number of per- 
mits issued and the sum total of the estimated valuations for 
the month just ended dropped to the extent of 76 permits and 
a loss in valuations of $708,902, as compared with August. Re- 
ports from all over the state show that large building projects 
are almost nil, the large amount of residential construction being 
what is holding up the 192t building figures. Five of the 
eight Indiana cities show that more money was spent in those 
districts for building construction during September, 1921, than 
was spent in the same period a year ago, while six of the 
cities show more permits issued this year. Gary and Richmond 
reports indicate a falling off of the number of projects started, 
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PLENTY OF 


HOT WATER 


NO EXTRA EXPENSE 


The most approved and econom- 
ical method of heating water for 
domestic purposes. An abundant 
supply of hot water at just the right 
temperature, 24 hours a day, at 
practically no extra cost. Easily 
connected to outside of steam, 
vapor or hot water boiler; does 
away with fuel-wasting coil in fire 
pot. Uses surplus heat of boiler. 
Does not overheat or underheat. 
Will not burn out, once installed. 

An unusual opportunity for live 














dealers. Order now and be pre- 
pared for the demand being created. 
d We furnish cooperation and prac- 
tical sales helps to give you full 
= benefit of our national advertising. 








any Write for full details. 


The Hotstream Heater Co. 


“Makers of Heaters that Heat’’ 
Cy Cleveland, Ohio 


J We also make a 
complete line of 
Gas and Kerosene 

4 Water Heaters. 


INDIRECT WATER HEATER- 





















If Profits 
Mean 
Anything 
to You 


Get after the orders! 
Don’t wait for them to 
come to you. 





The Powers No. 11 Regulator 














In your neighborhood there are Homes, Apart- 
ment Buildings, Hospitals, Factories, Hotels, 
Laundries—and innumerable places that need 


Automatic Heat Regulation 


Powers Regulators will make new and lasting 
customers for you. Get posted at once, and then 
offer this service to the individuals and institutions 
you come in contact with every day who can and 
ought to use automatic heat control. 

The Powers No. 11 Regulator is especially de- 
signed for such places. Why not add to your 
profits by getting after these orders? 

Bulletin 129 contains full information, prices, 
etc. Write for it. 


The Powers Regulator Company 


Specialists in Automatic Heat Control. 
$62 Architects Bidg., 2716 Greenview Ave., 
ew York. Chicago. 

363 The Federal St., 
1484 Boston. 
The Canadian Powers Regulator Co., Ltd., Toronto, Ont. 
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although the latter city gained 250 per cent in the estimated 
valuation despite the decrease in the number of permits issued. 
In: the matter of estimated valuations covering the permits 
issued in September, 1921, these cities showed gains over the 
amounts involved in September, 1920: Richmond, 259 per cent; 
Fort Wayne, 165 per cent; South Bend, 149 per cent; Evans- 
ville, 93 per cent; Terre Haute, 40 per cent. The three cities 
that showed estimated valuation losses were Indianapolis, 1% 
per cent; Gary, 35 per cent, and Hammond 8 per cent. 

Although the larger building in Indianapolis has not quite 
been up to what some of the plumbing and heating contractors 
and others connected with the building trades might like to see 
it, nevertheless, building operations have held up very well, con- 
sidering everything, and the records indicate that the year 1921 
as a whole will be one of the best years in the city’s building 
history. When it is taken into consideration that labor trouble 
had a tendency to hold up building operations in the city to a 
great extent earlier in the year, also that construction costs 
were high and discouraged many prospective builders at the 
beginning of the season, the building industry has been favored 
by a satisfactory business. One of the features that saved the 
Indianapolis situation was the new building program that the 
Board of Education carried through, awarding contracts for 
the erection of a number of large buildings. This, with the 
large amount of home building, has served to keep Indianapolis 
apace with the other cities. 


Other Cities in the State. 

With a view to aiding the unemployment situation, the city 
of Muncie, through concurrence of city councilmen, the board 
of public works and other city officials, is planning to start a 
number of public improvements. The projects contemplate 
the beginning of construction work on a new city hall and the 
construction of a number of new streets and boulevards. The 
Muncie Lodge of Elks and the Masons are excavating for their 
new lodge homes, the former of which will cost about $250,000 
and the latter about $500,000. 

A nice contract was awarded last week in East Chicago, Ind., 
for the erection of a $50,000. building for Crane Co. The con- 
tract went to the firm of Ericson & Crumlich, Chicago, con- 
tractors. Excavation was started this week. 

The firm of Tibbets & Adkins, of Union City, has received 
the contract for the installation of plumbing equipment in a 
new high school that is to be erected at Montpelier, Ind., at a 
cost of $140,000. 
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Cleveland and Vicinity. 

More optimistic view of the building situation in northern 
Qhio is taken by the heating and piping and plumbing branches 
of the construction industry here, since the advance of October 
brings to the front more new and large building operations, 
which will supplement the construction already projected during 
September. 

Two projects which have been pending and which will now 
go ahead, backers assert, will be the Wade Park Manor and 
the East Boulevard apartment houses, which will total $6,000,- 
000. These two operations alone will aid to the outlet for ma- 
terial and equipment, and will employ at least 500 men in addi- 
tion. Through the completion of several large lease deals, new 
commercial and other buildings, of a smaller character, but few 
representing investment of less than $100,000 each, are in pros- 
pect. | 

Lower prices for materials, and labor, are believed responsible 
largely for this increased building activity here. This was the 
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consensus of members of the Builders’ Exchange and Cleve- ‘ 
’ land Real Estate Board in a joint meeting, at which plans for $aoanecoannnananansnasenasnanserasezaracececeehy 
continuing the building program right through the winter were > 
discussed. Leaders in the materials branch pointed out that 
materials have reached the bottom, and that higher prices are 
likely to be seen, rather than still lower levels, in future price 
changes. They asserted that some materials are being sold 
here at less than it costs to produce them. Labor is more 
efficient, and lower in cost to the investor in building, although 
not as low as labor in other lines, C. C. Nims, president of 
the Building Trades Employers’ Association, pointed out. High 
rents in almost all branches of rental property, and particularly 
in residences, may serve as the best factor for increasing build- 
ing, which, with new structures in all lines, can “build out” high 
rents, according to G. R. McKay, president, the Associated In- 
vestment Co. He claimed the real estate situation is 100 per 
cent better today than it was in 1914, and sound as well. Off- 
cials of the Building Trades Council urged for a continuance 
of winter building, with a view toward keeping as many of the 
35,000 building trades operatives as possible at work. About 
90 per cent of this membership now is working, reports from 
the council showed. 
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The Drake, Chicago 


KORLER 


And CHICAGQO’S 
NEWEST HOTELS 


The nation-wide preference for 
Kohler Enameled Plumbing Ware is 
nowhere better indicated than in 
Chicago’s newest hotels of the first 
class, The Drake, Hotel Webster, 
Hotel Somerset, Chicago Beach Hotel 
Annex and The Ambassador. For 
the furnishings and fittings of these 
hotels, the quality markets of America 
were drawn upon. And to emphasize 
comfort, luxury and utility in the bath- 
rooms of these fashionable hostelries, 
Kohler Enameled “‘Viceroy’’ Built-in 
Baths were selected. 
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Already there is much more figuring going on with the heat- 
ing and plumbing contractors here, and with labor satisfied and 
working efficiently, many projects are expected to be booked 
by the members during the next few weeks. The heating trades 
of the district will play as important a part in the coming 
American Building Exposition as any branch of the construc- 
tion industry. The committee representing the Heating and 
Piping Contractors’ Cleveland Association has authorized the 
acquisition of 800 sq. ft. of space in the Public Hall plat, for 
the use of the heating division. This is one of the larger 
allotments of space in the exposition. The committee shaping 
the details of the exhibits includes Ed Maurer, of the Maurer 
Bros. Co., chairman; M. L. Crowell, of the Crowell & Smith 
Co.; Julius Roemer, of the Roemer Heating Co.; Melvin Jones, 
of his own company; W. C. Clark, of the Becker-Seidell Co., 
and A. L. Becker, of the Becker Heating & Ventilating Co. 
It is their intention to have representative steam and other 
heating apparatus at work in the exhibit, since the new hall 
affords such facilities as steam, compressed air, gas and the 
like for just such exhibitions. If it is proved to be feasible, 
it may be that expert steam fitters and their helpers will be 
seen at work preparing the material much as they do when 
actually working on the job. 
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Your customers will be pleased to be 
shownthe““KOHLERof KOHLER” 
book, illustrating the Kohler baths, 
lavatories and kitchen sinks, which 
typify beauty, refinement and dura- 
bility. Write fora copy. 


KOHLER or KOHLER 


Kohler Co., Founded 1873, Kohler, Wis. 
Shipping Point, Sheboygan, Wis. 


BRANCHES IN PRINCIPAL CITIES 


- in. 


» 


One of the biggest heating contracts of the fall season has 
been awarded to the Becker Heating & Ventilating Co., in the 
Rawlings School project, which is expected to total around 
$96,000. A smaller but equally important contract is taken 
by the same concern in the heating for the Glenville Hospital, 
which will amount to around $12,000. Several smaller jobs and 
considerable repair work, a little above the average for the time 
of the year, also is being booked by this company. As with 
most construction work at present, most of this is for com- 
mercial structures or public buildings. i 

Plenty of house plumbing work is being booked with the 
Maskell-George Co. Several big residence projects have been 
acquired by this company in the last few weeks, and much more 
work of this kind could go ahead if the owners could find suffi- 
cient means of financing their operations. 

A new heating firm for Cleveland makes its bow this week 
in the Kain-Peterson-Heinle Co., with headquarters at 1364 
East Thirty-fourth Avenue. All members of the new firm are 
well known in the heating trade and its branches here. 

At the quarterly meeting of the Associated Plumbing Con- 
tractors of Cleveland, held at the Builders’ Exchange, J. C. 
Greenburg, special representative of the National Trade Ex- 
tension Bureau, gave the members one of his typical live topic 
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Kohler “Viceroy” Built-in Bath 
Recess Pattern 


MANUFACTURERS OF ENAMELED PLUMBING WARE AND 
KOHLER AUTOMATIC POWER AND LIGHT 110 VOLT D. C. 
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al _ HOUAEREEAAESUAAAUOENNEALASUAAUHTTEEAHASEAAHH EHNA SHAH HEE = talks, in which he used a blackboard to illustrate his remarks. 
g--—-------F \ HOW DO YOU FIGURE Z During the meeting motion pictures were shown of the manu- 
RADIATION . RADIATION 9 Z facture of fittings by the Duriron ,, and another picture 
| CALCULATOR | ° . showed the manufacture of range boilers by the Detroit Range 
i With a MOONEY RADIATION §— _ Boiler & Steel Barrel Co. 
' i CALCULATOR, you can figure the = a gia 
Aten ter Ce to exact amount of radiation necessary = W. J. Woolley, secretary-manager of the National Trade 
}-. emery for Stmmm-Henting | “ain te seni or caee ties to be = Extension Bureau, also was a visitor in Cleveland this week, 
! ing used, and do it quicker than by & and was a guest of the Associated Plumbing Contractors during 
! I any thumb rule. All on one chart— = 
i { easily understood. Gives exact amount = his stay. 
i af ' i required. Has been in use for ten = 
j \ | years and not one job figured by it 5 e 
= j has had to be changed. = 
' . ; Send us your name, and address, and = ern S Varlila 
we will mail you one. Try it, then if = 
! i you want to keep it, send us $1.25 = 
! ; I after five days. We know you will 2 
Sg hoon I want to keep it. = Nef * 
1 ‘meanness Chik ! = | 
i-Se4| T,J,MOONEY 
SRE Et NASHVILLE, TENN. = The Charles L. Titus Co., Uniontown, has been awarded the 
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Insurance 


Against Flooded Basements 


Where the Signet Drain isinstalled there 
can be no back water. 

A perfectly reliable trap that automati- 
cally keeps out 
sewerage, gas and 
germs. 









Always works. 
Nothing to get out of 
order. Brass work- 
ing parts submerged. 


The Signet is clean, 
sanitary, simple, dur- 
able and efficient. 


Pat. Dec.8, 1914 


Write 
for details 


CRAMPTON-FARLEY BRASS CO. 


KANSAS CITY, MO. 











PAINE TOGGLE BOLTS 
‘‘The Practical Toggle’’ 


Save their cost in time 
and patience 





THE PAINE CoO. 
1742 Van Buren St. 
CHICAGO 





Work instantly in any 
position in any hollow 
material. 
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ACME Drinking 
DETROIT Fountain 


Adjustable to All Pressures 


A strictly sanitary fixture suitable for use in all classes of buildings. 
The price is right, too. 
We make a line of high grade 

Basin Cocks Wash Tray Bibbs 

Sink Bibbs Sill Cocks 

Drinking Fountains Boiler Drain Cocks 

Solder Nipples 
If your jobber hasn’t our goods in stock write us, giving his name. 


Acme Brass Works, Detroit, Mich. 


Eastern Representatives: Kessel & Muller, New York 
Western Representative: H. E. Crum Jr., 79 W. Monroe St., Chicago. Ill. 
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contract to install plumbing and heating systems in the Bute 
and Hopwood schools to be erected in that city. 

The Wilson-McCoy Co., Uniontown, has the contract to in- 
stall plumbing and heating in the Mount Independence school 
now being erected in that city. 

Joseph G. May has recently opened a plumbing and heating 
establishment at 127 West Third Street in Mount Carmel. 

C. H. Lawrence & Son, Frackville, have recently opened a 
plumbing and heating business on Main Street in that city, and 
have secured the plumbing and heating contract on the Barker 
apartments to be erected there. 

Robert Filer, South Lehigh Avenue, Frackville, has the con- 
tract to install plumbing and heating systems in ten residences 
to be erected in that city for the Marderia Coal Co. 

John J. Flynn, 1109 East Centre Street, Mahanoy City, will 
install plumbing and heating systems in three residences and 
two store buildings to be erected in that city. 

William H. Morgan, 301 West Lloyd Street, Shenandoah, is 
installing plumbing in the Harris bakery building and in five 
residences which are being erected in that city. 

James H. Hand has recently opened plumbing and heating 
establishments in Shenandoah and Ringtown. 

Strong & Needs have opened a plumbing and heating estab- 
lishment at 229 West Poplar Street, Shenandoah, and have se- 
cured the plumbing and heating contract on the residence, gar- 
age and store building to be erected in that city for Charles 
Solomon. 

Elmer E. Hestor has just opened a plumbing and heating 
establishment with an excellent display room at 1404 West 
Lynn Street, Shamokin. Plumbing and heating systems in the 
store and apartment building of Jacob Lauer wil! be installed 
by Mr. Hestor. 

The name of the plumbing business of W. J. Bast, Pottsville, 
has been changed to Bast Bros., following the death of Mr. 
Bast, which occurred recently. The new owners are two sons 
of the late Mr. Bast. Plumbing in two large apartment build- 
ings to be erected in Pottsville will be installed by the new 
firm. 

Harry A. Mangle, 1009-1011 West Walnut Street, Shamokin, 
has the contract to install plumbing and heating in the resi- 
dence of D. H. McGee, being erected in that city. 

Joseph J. Kanaskie has recently opened a plumbing and heat- 
ing establishment in Shamokin. 

John S. Sausser, Shamokin, has moved into his new store 
and shop building at 318 North Shamokin Street. Mr. Sausser 
was formerly located at 519 North Shamokin Street. 

The George H. Soeffel Co., 127 Fourth Avenue, Pittsburgh, 
and McGinness-Smith Co., 435 Water Street, are to install 
plumbing and heating, respectively, in the $60,000 residence to 
be erected on Woodlawn Road, Sewickley, Pa., for T. M. 
Graham. Charles B. Kean, 1218 Chestnut Street, Philadelphia, 
prepared the plans for the structure. 
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Atlanta. 

William A. Manning & Sons have moved their plumbing 
business from Cone Street to West Peachtree Street and Balti- 
more Place, where they have fitted up a modern office and show 
room. They report business on the increase, and expect a 
good winter’s work. 

Wynne Plumbing & Heating Co. has moved from DeKalb 
Avenue to its new two-story and basement business house at 
95 Ivy Street. The shop is one of the best equipped and best 
lighted in the city. 

D. A. and J. E. Farrell, of the Farrell Heating & Plumbing 
Co., are finishing their new four-story, 24-apartment building 
on East Eleventh Street. When completed, this will be one 
of the best appointed apartments in the city. 


A New Jersey 


Dover and Vicinity. 

Master plumbers in this section of the country are discuss- 
ing with live interest the warning sounded by Commissioner 
Emil Heller of the Board of Water Commissioners that the 
town of Dover is threatened with a formidable peril every 
time its water supply is temporarily shut off, owing to the 
fact that the service pipes are in a leaky condition and the 
town has no sewers. So long as the city water is continually 
flowing through the pipes there is not much danger, Commis- 
sioner Heller pointed out, at a recent meeting of the Board of 
Water Commissioners, but the moment the water is shut off 
temporarily to repair a leak the menace presents itself, because 
the soil in the vicinity of the pipes is saturated with sewage 
and polluted water is exceedingly likely to be sucked into. the 
leaky service water pipe. 

Following Mr. Heller’s warning, communications have been 
sent by the Dover Board of Water Commissioners to. the 
Mayor, the Board of Aldermen, the Board of Health, and the 
Board of Sewage Commissioners, and prompt action is urged 
in the interests of the public health. The Board of Water 
Commissioners agree with Mr. Heller that Dover has got to 
have a sewer system installed immediately to insure the 
purity of its water supply, and that the mains must be put in 
first class condition. Incidentally, Mr. Heller points out that 
the subject is one of more than local interest because there 
are many other towns throughout the country which have 
no sewer systems, and which are therefore at the present mo- 
ment threatened with a similar peril. The connection between 
a community’s drinking water and its sewerage problem is a 
matter frequently overlooked by local authorities, he declares. 

In raising the subject before the Dover Board of Water 
Commissioners, Mr. Heller said: “Certain existing conditions 
in Dover affecting the water supply system have given me some 
very serious and thoughtful moments. Many of our townspeo- 
ple are apparently not yet alive to a condition that may at 
any time’ in the near future prove to be a very serious menace 
to the health of the community, and for that reason I bring it 
to the attention of the board of this meeting. 

“There are many service water pipes (those that extend from 
the mains into buildings), that have been in use for a period 
of twenty years and longer. The water department guaran- 
tees the life of a pipe for only twelve years, when its responsi- 
bility ceases.. Sometimes pipes will corrode and leak in a very 
few years, according to the nature of the soil, especially when 
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WEIS TEE] 


COMPARTMENTS 


HE popularity of WEISTEEL 

construction is rapidly growing 
among contractors who know its 
superior merits. 








The dollars and cents saved on 
initial cost, labor and time are well 
worth while. Besides, you have 
the satisfaction of knowing that 
WEISTEEL Partitions will stand up, 


year after year, under all conditions. 


Made of steel throughout. Easily 
erected. Only three bolts necessary 
to fasten partition to wall and floor. 


Figure on supplying 
WEISTEEL — it will help 


you to secure contracts. 


Write for full particulars 


Henry WEIS MANUFACTURING Co. 


Factory and General Offices 
ATCHISON, KANSAS 


CHICAGO NEW YORK BOSTON CLEVELAND 
= 455 Peoples Gas Bldg. 103 Park Ave. 24 Milk St. 1836 Euclid Ave. 
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New Haven, Conn. I 
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The Bath Tub Cleaner 


Contains no grit. 
No acid. 
Keeps fixtures like new. 


Most contracting plumbers use 
Porcela and recommend it to 
their customers. 


If you haven't Porcela in stock 
order from your jobber. Write 
us for free sample can and 
descriptive folder. 


NEW BRIGHTON, PA. 


PORCELA-RADAX CO. 








Buy O-B Quality 
First Valves 
From Your 
Supply House 


The Ohio Brass Company 





Mansfield, Ohio 
50 Church"St. 3435S. Dearborn St. 710 Witherspoon Bidg- 
NewYork City Chicago Philadelphia 
WM. P. HORN CO., Pacific Coast Agents 
Los Angeles Seattle Portland San Francisco 











Plenty of Business with 


The “MARION” 
Household Septic 
Tank 


Permanently Adjusted at the Factory 


Every mx «4 aoe owner is a 
prospect. isposes OF sewage in a 
sanitary manner. Shipped complete. 
Easy to install. Weighs 350 pounds 


crated. 


Order from your jobber or direct. 


American Sanitary Sewage Co. 


Bank of Commerce Building 
Memphis, Tenn. 











STERLING SYSTEMS 


Vacuum and Vapor Heating 
Specialties 


Thermostatic Traps—Air Line Valves—Graduated 
Supply Valves—Air Eliminators—Damper 
Regulators—Return Traps 


STERLING ENGINEERING COMPANY 
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PORCELA 


they have been covered with ashes or cinders. When it shows 
up on the surface we can easily replace the old pipe with new, 
but without any question, there are many leaks that never 
show up on the surface, but drain away through sand, under- 
ground or blind drains. ; 

“In the last few months it has been necessary several times 
to shut off the water from quite a large section of the town 
to repair leaks in the mains. The lower and most thickly popu- 
lated section of Dover is saturated with sewage; in some places 
it is necessary to dig but a few feet before you reach the sew- 
age soil. 

“As long as the city water is continually flowing through the 
water pipes there is not much danger of sewage water enter- 
ing into the leaky water pipes, but the moment the water is 
shut off temporarily to repair a leak then comes the great 
danger of this polluted water being sucked into one or more 
of these unknown leaky pipes and then later being used for 
drinking and domestic purposes. You can readily visualize 
what this can result in. It might bring about an epidemic 
of typhoid or dysentery, and it makes us susceptible to the 
worst known diseases that towns and cities have to contend 
with. It appears as if this angle of danger has not been con- 
sidered up to the present. 

“T really think this is the most dangerous element connected 
with a town that has no sewers. The connection with the 
drinking water and the sewerage problem apparently has been 
overlooked. 

“Unfortunately, it appears that in order to get the people 
of our town to awaken to this danger of drinking polluted 
water and its awful consequences some expose of this nature 
is absolutely necessary. As long as we are without sewers the 
danger outlined will always confront us. The water department 
is giving the people of Dover pure and wholesome drinking 
water from the reservoirs, but it can not guard against such a 
polluted condition as described above. It is possible that I may 
be criticised by some for showing up this avenue of possible 
danger in such plain language, but it is a true condition and 
every one in Dover should know it. 

“We have been sitting over a powder magazine for such a 
long time that we have become indifferent to the danger.” 


New York 


Ogdensburg. 

Alfred'J, Rapin, formerly of F. Rapin & Co., Ogdensburg, 
has started in business for himself at 9 Main Street, Ogdens- 
burg, in the plumbing and heating line. He is making an ag- 
gressive campaign for business, including generous local adver- 
tising in the newspapers. 

| Saranac Lake. 

When the bids for. the model bungalows to be erected as 
numerously as possible under the supervision of the Chamber 
of Commerce of Saranac Lake were opened October 10th, it 
was found that the local firm of Walton & Tousley,»Inc., was 
the lowest bidder on plumbing and heating. Bids were offered 
on a basis of one, five and ten buildings at a time. The total 
contract cost of each bungalow was found to.be at least $5,655. 
Several of the bungalows will be started at once. 

The firm of Delisle & Smith, 10 Woodruff Street, Saranac 
Lake, report business very satisfactory and that they are busy 
with alteration work and new plumbing and heating. |. The 
members of this firm formerly were superintendents in the 
plumbing and heating department of the Adirondack Hardware 
Co. Their former employers turned over this branch of the 
business to them and they continue to occupy a building which 
is part of the building group of the Hardware company. 


























Portland. 


A. B. Fells, of Portland, is completing the installation of 
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IMMEDIATE DELIVERY 
STANDARD AND HIGH PRESSURE 
Our High Pressure Glasses have fused ends 
and are annealed by special process. Try 
a new heating plant in the Androsscoggin County court house 
We manufacture Automatic Air Valves and 
: Thermometers. 
A wage reduction of 20 per cent recently made by the master Sa Het Water 
piumbers of Portland was declared too great in a decision MAGEE STEAM SPECIALTY CORPORATION 
handed down on October 7th by the state board of conciliation 136-138 Beekman St., NEW YORK CITY 
The matter was taken up with the board by the plumbers’ 
unions which complained that wages had been reduced from 
$1 to 80 cents an hour. The cut was accepted by the men un- 
submission of the matter to the state board, but the board has Don’t Be Content 
appealed to both sides to accept its finding. With Ordi Reef Fiash- 
Rice & Reuben, of India Street, Portland, will do the heat- ings 


GAUGE GLASS | 
P 
them for highest steam pressures. 
at Lewiston, which has been considerably enlarged. 
and arbitration. The board suggests a cut of 12% per cent. P= ) 
eo + 
der protest. The master plumbers were not a party to the 
ing and plumbing installation in a public garage to be erected 


Specify and Use the 


at 748 Congress Street, Portland, for Joseph Brenner. Reliable 
7 “SIMPLEX” 
Ma SS achus etts All Led —Copper—Galvan- 





Every Flashing Adjustable 
Every Flashing Perfect 








Manufactured only by 


Simplex Mfg. rvesa 313 S. Clinton St., Chicago | 


: ; " ; : : Canadian Representative: 
tion than any other city in the country with the single excep- W. H. Cunningham & Hill, Ltd., Toronto,{Ont. 


tion of New York, members of the Massachusetts Cooperative 
Bank League were told at their recent annual convention by 
Franklin T. Miller, a member of the housing division of the 
Federal Bureau of Standards. In the United States today RA L W | 
eae 

there are 24,000,000 families, he said, and only 20,000,000 homes. YMOND EAD ORKS 

Members of the Boston Society of Architects have taken a 735 Se ieee om 
hand in the efforts to bring about an adjustment of the dif- ; ; 
ferences which have existed for nearly a year between the Bos- CHICAGO 
ton Building Trades Employers’ Association and the several a 
building trades’ unions which resulted in the employers some = ae 
months ago declaring for open shop conditions. The architects PLUMBERS 





Boston and Vicinity. 
Boston has fewer home owners in proportion to its popuia- 














are anxious to bring about an agreement which will be proof _ LEAD 
against strikes and lockouts when millions of dollars’ worth of 
work now pending is started. The architects arranged for a GOODS 


conference at which representatives of the Building Trades PROMPT DELIVERIES 


Council, representing the unions, and the Building Trades Em- 
ployers’ Fence ag at which the matter was discussed priv- LOWEST PRICES 
ately. 

The E. T. Keefe Co., of Boston, has secured a state charter 
tc a heating and ventilating business. The authorized capita! 
is $50,000. Edmund T. Keefe, of Brookline; Harold J. Flem- 
ing, of Waltham, and Richard C. Keefe, of Framingham, were 
the incorporators. 

Mayor Peters of Boston has awarded to William H. Welch 
& Co. a contract for installing and completing the plumbing 


system in the Samuel Adams School in the East Boston dis- “2 CHICAGO POTTERY CO. 


trict, on their bid of $8,472. The contract originally was award- 


ed to I. W. Crozier, who asked to be relieved of it, claiming A VA Specializes 
: : in the manufacture of 
an error had been made in the bid. a/e 
Wayfarers’ Lodge, where unemployed men are given beds Yj, Yy Closet Bowls and Tanks 
and food in return for sawing wood, and which is owned by Ya a of “Whitest Vitrified China” 


the city of Boston, is to be enlarged at a cost of upwards of 
$40,000. The contract for plumbing, heating and gas piping 
has been awarded to Frank J. Low, of Chelsea, the lowest BY, CHICAGO 
bidder. a” tH ABAMAABA 

The Stone Underhill Heating & Ventilating Co., of Boston, iW Ua WA VA WA VA Pik Waa V0 


1924-40 CLYBOURN AVENUE 
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“BRE HYGIENIC” 
SPRING SEAT 


Just the seat for that office 
building or factory job. It has 
an adjustable spring tension. 
A spring shock absorber that 
takes all jar and strain from 
the bowl. A stop that keeps 
the seat from striking fix- 
tures in back and a “BRE 
HYGIENIC” seat. 

Get our special prices for 
your show room or window 
display. 


BRE MFG. CO. 
Hyde Park Dist., Boston, Mass. 
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Burman “Unit” Laundry Faucet 


Simplest, Most Convenient and Least Expensive 


Faucet Made 


Supplies hot, cold, or 
temperate water to either 
tray by slight movement 
of spout, Only two valves 
instead of four faucets. 
Saves its price by elimi- 
nating pipe and fittings. 
Clamps securely to back 
of tray. 

Easy to install. Makes 
a neat job. 

Write for prices. Now for sale by most jobbers 


BURMAN SPECIALTY CO. 


1908 Lincoln St. N. E., Minneapolis, Minn. 
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3-S 
Best- By- Test 
SHORTENED HORN 


WATER CLOSET FLANGE 


Write for Catalog and Prices 


THE SANITARY SPECIALTY CO. 


232 Mulberry Street, NEWARK, N. J. 











MYERS power pumps 


CATALOG ON REQUEST 


F.E.MYERS & BRO. 


ASHLAND PUMP & HAY TOOL WORKS 


ASHLAND ESTABI iB7o OHIO 
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has been awarded the contract for installing the heating and 
ventilating system in a new $300,000 high school building at 
Wakefield. This company also is installing a new heating 
plant in a church on Bowdoin Street, Boston, for the Society 
of the New Jerusalem. 

Andrew DeRos has established the Beason Heating & Power 
Co., at 542 Massachusetts Avenue, Boston. 

Other Cities in the State. 

Dooley & Butterworth, of Lawrence, will install steam heat- 
ing and plumbing systems in a store and apartment building to 
be erected in that city for Joseph Gauz. 

The town of Sharon has placed contracts for a new eight- 
room schoolhouse. The heating went to E. T. Keefe, of Boston, 
and the plumbing to Pierce & Cox, also of Boston. 

A new public comfort station at Buttonwood Park, New 
Bedford, is nearing completion and is exciting much favorable 
comment. 





Providence. 
Architects William R. Walker & Son, 49 Weybosset Street, 
Providence, have prepared plans for a new plant building for 


the Charles S. Tanner Co., to be erected on South Water 
Street. The structure will be two stories high, 50x76 ft. 

William G. Heath, 60 Friendship Street, Providence, has 
the contract to install heating in a residence to be erected on 
Landor Street for J. A. Moriarity. 

Architect Joseph A. Hickey, 142 Atlantic Avenue, has pre- 
pared plans for an eight room residence to be erected on Hope 
Street, Providence. 

A. C. A. Robinson, 239 Point Street, Providence, has the 
contract to install new plumbing and remodel the old plumbing 
in the Island Park school in Cranston. 

FE. J. Sullivan, 528 Hospital Trust Building, has the contract 
to install plumbing in the new parochial school to be erected at 
3road Street and Warwick Avenue, Edgewood, for the Saint 
Paul Catholic Church. 

Architect R. C. N. Monahan of Pawtucket has prepared plans 
for a school building to be erected in Pawtucket. The building 
will be used as manual training and industrial arts school, and 
will cost $1,137,000. The new school will be erected on Goff’s 
lot. Faquntain Street, Pawtucket, and will accommodate 1,500 
pupils. . 

A. J. Magoon & Son, 313 Weybosset Street, have the heat- 
ing contracts in the following residences: Joseph Stringer, Ar- 
nold Avenue, Riverside; Charles B. McKay, Public Street, 
Providence; Mrs. J. V. Parmenter, Elmdale Avenue, Provi- 
dence; Dr. W. C. Lincoln, Broadway, Providence, and M. B. 
Murphy, St. James Street, Providence. 

Edward J. Sullivan, of Providence, R. I., has been awarded 
the contract for installing plumbing in the women’s ward, 
kitchen, mess hall, chapel, service building and other buildings ~ 
at the State Institution at Howard, R. I. His bid was $28,950 
and was the lowest of several which were submitted for the 
work. 





Danville, Ky.—Jesse Logan and Hugh Logan have opened 
a plumbing business on Fifth Street in this city. 

Powell, Wyo—T. S. Armstrong is making arrangements 
to open a plumbing establishment in this town. 

Longmont, Colo.—The Cockburn Plumbing Co. has pur- 
chased the A. H. Buckley Plumbing & Heating Co.’s busi- 
ness at 658 Fourth Avenue, and will hereafter be known 
under the name of Cockburn, Morris & Mulligan. 
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California 


San Francisco and Vicinity. 

Tentative plans for the erection of a new $2,000,000 structure 
in San Francisco to house the combined engineering societies 
were launched recently at the weekly luncheon of the San 
Francisco Eleetrical Development League. The building will be 
25 stories high and will be equipped with all modern facilities. 
It is expected that the top floor will be headquarters of engi- 
neering clubs and the remainder will be occupied by business 
offices. If plans are carried out in accordance with this pre- 
liminary meeting the engineering building will be finished some 
time during 1924, and a suitable site for said building is already 
being sought. 

Sealed bids were received by the board of trustees of 
Anaheim, up to October 13th for the purchase of bonds accord- 
ing to city ordinance in the sum of $75,000 for the purpose of 
construction and completion of a building to contain offices for 
city officials, city jail and rooms and quarters for the city fire 
department; also in the sum of $50,000 for acquisition, construc- 
tion and completion of waterworks and water system; also 
$30,000 for additions and construction of sewer system, and 
$5,000 for the purchase of fire apparatus. 

A. J. Hahn, who has been in the plumbing business in San 
Francisco since 1886, has been elected assistant secretary of the 
Master Plumbers’ Association to fill the place left vacant by 
the death of R. W. Mackie. Mr. Hahn is very well known to 
members of the trade in San Francisco. 


Los Angeles. 

The September building program for Los Angeles has broken 
all former records, both in valuation and in the number of 
building permits issued. 

The value of the buildings recorded in $8,303,665, with the 
total number of building permits at 3,931. The housing prob- 
lem has been but partially met, although the larger part of the 
building done in September was apartment houses, flat build- 
ings and dwellings, and it has been estimated that provision 
has been made for 2,333 families during the past month and 
still rental property is scarce. It is evident that building must 
continue to meet the demand as the tourist season approaches. 





A $250,000 campaign will be launched this week to build a 
Hahnemann hospital in Los Angeles, according to a statement 
made by Dr. H. L. Shepherd, chairman of a special hospital 
committee recently appointed by the Southern California Home- 
opathic Medical Society, which has just closed its convention 
in Los Angeles. Dr. Shepherd says “there can be no alterna- 
tive, and Los Angeles will have a Hahnemann hospital to rival 
any other institution of its kind in the world.” 

A $35,000 residence is to be erected at Hancock Park. The 
structure will be of English style, two stories and contain fif- 
teen rooms with a gas heating system, and furnished with three 
tiled baths. Feil and Verge, 248 New High Street, are the 
architects. 

Architects Leonard Jones & Mayberry, 472 Pacific Electric 
Building, are preparing plans for a twelve-story and basement 
class “A” loft building to be erected at Eighth and Spring 
Streets for W. W. Paden. 

F. N. Canby will erect two sixteen-room flats at the north- 
west corner of Rosewood and Kenmore Avenues to cost 
$25,000. 

S. Grauman, 3043 West Eighth Street, is having plans pre- 
pared for nine four-room bungalows, and two sixteen-room 
flats to be erected at Melrose Avenue to cost $50,000. 

Architect Robert H. Orr, 1301 Van Nuys Bldg., is preparing 
plans for additional buildings to be erected at Vermont and 
Melrose Avenues for the California School of Christianity. 
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Manufactured only by 


PIERCE, BUTLER & PIERCE MANUFACTURING CORP. 
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MANVILLE 
/ Radiator Trap 


—one of a dependable line 
of building materials, in- 
cluding Asbestos Roofings, 
Insulation, etc. 


JOHNS-MANVILLE, Inc. 
Madison Ave., at 4ist St., N. Y. City 
Branches in 61 Large Cities 





“HAAS” 
Water Closets 


are high grade, 1 insuring 
maximum service and 
minimum expense. 


PHILIP HAAS CO., DAYTON, OHIO 











K. K. Cleans Closet Bowls 


The Sanitary Way 


A powdered chemical compound scien- 
tifically prepared for cleaning formation 
uric acid and other staing from closet 
bowls and traps and urinals that are made 
from porcelain only. 

No fumes, odor or dirt. 

You can supply your trade with EK. KE. 
and make a good profit. 

Order from your jobber 


The Chamberlain Company 
Pittsburgh, Pa. 








Canadian Sen 
109 Church St. Chamberlain D vo Co., Daa Ont. 
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ew lasting quality and true capac- 
ity use “KOVEN” Pure Iron 
Double Row Riveted, Galvanized 
Range Boilers, or NACO Galvanized 
Range Boilers made of open hearth 
steel. These boilers may be bought of 
jobbers everywhere. 





L. O. KOVEN & BRO. 
154 Ogden Ave., - - Jersey City, N. J. 




















«»» -», ELECTRO-BOIL 


é ee ake oh ” € 
y ah o Electric Water Heater 
re io we *y A Faithful Servant, 
Day or Night. 


_ HOT WATER INSTANTLY 


Guaranteed never to burn out. 


A profitable line 
for the dealer. 













Write for particulars. 


‘7 4 Milwaukee Mfg. Co. 
1316 Fond du Lac Ave. 
MILWAUKEE, WIS. 
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When you order Bibbs, Cocks, 
Stops and Valves, be sure that 


you specify 


| “Haydenville Products” 


Manufactured Only By 


THE HAYDENVILLE COMPANY | 


HAYDENVILLE, MASS. | 
Since 1845 | 
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No matter how badly the 
APEX Closet Bowl may be 
clogged, - the non-overflow 
arrangement is certain of ac- 
tion. 

5 Clean-out device located at 
head of trap where obstruc- 
tions above sewer pipe can 
be easily removed without 
clean-out tools. 


Get an APEX, try it out— 
you'll be more than pleased. 


Write for details. 







203 E. State Street 


| The Apex Supply Co., Inc., TRENTON, N. J 
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The new units will include a dormitory, chapel and music hall. 


The dormitory will be three-stories and basement, 44x140 ft. 
The chapel will contain an auditorium to seat 650 people, with 
several class rooms. 

Architects Allison and Allison have been commissioned to 
prepare plans and specifications for a gymnasium building for 
the Oxnard high school. It is to be 40x115 ft. of brick or 
hollow tile walls and with showers and locker rooms. 

The Hollywood Woman’s club is to have an auditorium, 

erected on Hollywood Bouelvard near La Brae Avenue, with 
a seating capacity of 1,200. 
. A two-story store and apartment building is to be erected 
at Vernon and Vermont Streets for Joseph Engert. The 
Structure will contain two store rooms, large market and 
twenty-two apartments of two and three rooms each. The es- 
timated cost is $70,000. 

Architect E. B. Rust has prepared plans for a two-story brick 
store and apartment building at Stephenson Avenue and Tele- 
graph Road for F. C. Clapp. The building will contain. three 
stores, three apartments, and eight offices, and will cost $15,000. 
The same architect has prepared plans for a ten-room double 
bungalow to be erected at Eighth Street and Norton Avenue. 
The Davies Construction Co. has the contract. 

The first unit of the Young Woman’s Christian Association’s 
new home to be built at 921 South Figueroa Street will be 
called the Health Unit. This building will contain a spacious 
gymnasium and swimming pool with other features and will 
cost $90,000. The Health Unit is to be placed near the rear 
of the lot, leaving ample space for a hotel and administration 
building which are to be erected in the near future. The plunge 
room will have a glass roof and lighted by skylights extending 
the full length of the room. The pool is to be 90x30 ft. The 
water in the plunge will have continuous circulation through 
the filter heater and sterilizng plant and will have a positive, 
steady change of tempered, filtered and sterilized water at 
all times. A modern Turkish bath department, with electric, 
steam and hot water cabinets will be on the first floor. 

Architect C. F. Skilling is preparing plans for a new church 
for the Immanuel Presbyterian congregation of Los Angeles. 
It is to be located on Tenth and Figueroa Streets, and is de- 
signed in English Gothic. The main auditorium is planned to 
seat twenty-five hundred people. Adjoining the main building 
will be a parish house, with rooms for a large Sunday school, 
with another auditorium to seat five hundred. The basement 
contains a large auditorium, banquet room and kitchen. Equip- 
ment is also furnished for gymnasium and shower baths. 


The De Lux Building Co. of the Union League Building, 
has prepared plans for a two-story, forty-two-room apartment 
house to be erected at St. Andrews place and W. Sixth Street. 
It will contain ten apartments and will cost $50,000. 

Plans are under way for receiving bids in Los Angeles for a 
new site for a city receiving hospital. The contemplated build- 
ing will be two-story, concrete, hollow tile, with basement. 
The investment for site and building is estimated at $200,000. 

Walter H. Sykes has had plans prepared for a two-story brick 
store and apartment building, 60x85 ft, to be erected at 
Stephenson Avenue and Lorena Street. James J. Donnellan is 
the architect, and the amount on the investment is placed at 
$40,000. 

John W. Lawson, of Los Angeles, is arranging to build a 
two-story brick business building with 100 ft. frontage on Brand 
Boulevard near Wilson Avenue in Glendale. There will be five 
store rooms on the ground floor and 16 apartments on the sec- 
ond. Investment, $30,000. 

Plans and specifications are being prepared for the erection 
of a club house for the University Club, which was organized 
recently in Santa Barbara. The investment will amount to 
about $90,000. 





= Ff — 42446 sO © CUP 








October 22, 1921 


Other Cities in the State. 

Santa Monica is to erect four new school buildings. A junior 
high school is to be located on a new site between Washington 
and California Avenues. The John Adams school is to have 
a large addition. A new elementary school of twelve rooms will 
be built for south Santa Monica and an other building is to be 
erected on the Garfield site. An elementary school will be 
built at Montana and Twenty-third Streets approximately $600,- 
000 will be expended in buildings and sites. 

Four temporary school rooms have been -arranged for at 
Savannah, Calif., to take care of the school children, since the 
former building was recently destroyed by fire. A bond issue 
for $44,000 will be voted in the near future for the erection 
of a new building. 

Plans have been completed for the construction of an $80,000 
Masonic Temple in Santa Monica. The building is to be of 
brick, two-stories, 83x150 ft., seven stores, lodge and club room, 
auditorium, kitchen and fine toilets. 

E. D. Libbey has set aside $1,000,000 for making Ojai, Calif., a 
great winter resort. He plans the erection of homes on a 
tract of land along the principal roads entering the valley 
towards the Foothills Hotel. The buildings will be very artis- 
tic and are to cost from $12,000 to $25,000, the first three of 
which are under construction. 





PROVINCE OF QUEBEC. 





Montreal. 

The National Bank, Quebec City, will spend $350,000 on ad- 
ditions and extensions to the present building on St. Peter 
Street, in that city. Four stories will be added, making the 
structure eight stories high. The plumbing contract has been 
awarded to Picard & Sons, St. John Street, Quebec City, and the 
heating to Jobin and Paquet, 78 Abraham Hill, Quebec City. 

Hickey & Aubut are installing plumbing and: heating in an 
$80,000 boiler house being erected for Molsons Brewery on 
Notre Dame Street. 

John Colford has the plumbing contract on the Temple Bap- 
tist Church, a $50,000 structure being erected in Outremont. 

FE. Tremblay is installing the plumbing and heating in a $50,- 
000 garage on St. Paul Street. 

The sum of $30,000 is being spent on repairs to the King’s 
School, Westmount, in which W. J. McGuire & Co. are in- 
stalling the plumbing. 

Laflamme & Courtemanche have the plumbing and heating 
contracts on a $28,000 store and residence building to be erect- 
ed on Sherbrooke Street. 

J. A. Gordon has the contract to install the plumbing in the 
remodeled section of the Royal Bank building at the corner of 
St. Denis and St. Catherine Streets. 7 

Belisle Freres, Lt., has the contract to remodel the plumbing 
in a large residence on Mackay Street. 

Smaller contracts include a residence in Montreal West, $15,- 
800, plumbing and heating, P. Ducharme; residence, Iberville 
Street, $9,000, plumbing, E. Otis; residence in Verdun, $9,000, 
plumbing, Charles Melchelosse; three flats, $8,000, Verdun, 
plumbing, Chas. Malchelosse; residence, St. Denis Street, $8,500, 
plumbing, Belisle Freres, Ltd. residence, McDonald Avenue, 
$7,000, plumbing and heating, L. P. Ducharme; alterations to 
residence, St. Denis Street, $7,000, plumbing, E. Robert; resi- 
dence, Clifton Street, $6,000, plumbing and heating, J. Daniels; 
residence, Cuvillier Street, $5,000, plumbing, A. Pageau; resi- 
dence, St. Hubert Street, $4,000, plumbing, J. Paiment. 
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NORJO 
Adjustable Concrete Insert 
Instant Vertical Adjustment 


| spar mgpesaner especially for 
pipe work. Saves time and 
makes the best installation. 
Shipped complete. No extra 
dies, bolts or nuts required. 


See your jobber 


NORJO MFG. CO. 


ST. LOUIS MISSOURI 
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Post Pipe Vise 


Holds Tight and Firm Anywhere 





Can be attached to any 
wood or iron, round or 
square post, pole or tree. 


Jaws of best tool steel, 
hardened and drawn. Will 
not crush or allow pipe to 
elip. Made in two sizes. 

Write for particulars and 
catalog. 


Ask your jobber for “Crown’’ Post Vises, Pipe Dies, 
Pipe Cutters, Etc. 


CROWN DIE & TOOL CO0., 555 W. Monroe St., Chicage 
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Something New 


You have seen our S. & K. “Rainbow” Fixtures that 
have been so widely advertised in this paper. Of 
course you have. Well, here is a new one for wall 
lavatories to fit under low shelf, or medicine cabinet. 
Designed especially for ees residences and apart- 
ment buildings. Price $1 18 each 


For sale by all jobbers. 
Manufactured by 


| Street & Kent 
3 Mfg. Co. 


549 Fulton St. 
Illinois 
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Gerstein 


Cisternand Riveted 
Pressure Boilers 


in one 








‘7, 
a 
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can be described 
word— 


Everlasting 


They not only /ast but give continuous, satisfactory 


service. 
Made in any size, pressure or capacity desired. 





Write for details 


Gerstein Bros. & Cooper 
Coppersmiths 


1-3 W. Third Street So. Boston, Mass. 
AANSUOEENURCHNUOUNDUNNHONNACUNGOUANAUONUNCSOUEOANEGNOEONUCSONNUNUNUNNNENGCSUNGUUCUNDENIUCOUAUONOUSUONOGOCOUGNLCUNANONUSUCQONNNO NOONE 


eee eL Ieee: 











186 





TYPE “R” PENN PRESSURE SWITCH 


Makes Any Good Electric House Pump Better 


The manufacturer of water supply sys- 
tems should be sure that the switches he 
uses will stand up and do justice to his 
product. 

The Type “R” Penn Switch meets every 
requirement of service and durability. Has 
special fabric diaphragm, monel metal pins, 
bakelite insulation, hardened steel wearing 
parts, brass guide and oil tempered springs. 

Minimize your pump troubles. See that 
the pumps you install are equipped with 
Penn Switches. 


Manufactured by 


Penn Electric Machine Co. 


114 Eighth St. Des Moines, Ia. 
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Retlaw Telescopic Roof Flange 
janie dake cee 





= 

= 

= corrugations. 

o Extremely pliable—no z 

= seam. ” 

= Allows for settling of & 

= roof or pipe. = wo 

5 Adjustable to any ei 
— a 

= llows for contraction € 

= and expansion. e 

= Collapse one sid e— % 

& draw out other. ¢ 

= Draw up band, compressing % 

= or : —— pipe. cA, 

= n like a flash—costs less > 

é than hand made. oN 

Ask your jobber about them . 

or write us for particulars. 








The Harker Mfg. Co, 123.W- Third st. 


Cincinnati, Ohio ‘ . 
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Paragon Ball Cocks 


The Submerged Paragon Ball Cock is just as accessible 
as any Elevated Ball Cock. A tap onthe Union Wing 
Nut breaks the joint and the Ball Cock Body can be 
removed from the tank for repairs. If 
the seat is worn replace it by a new one 
for it is easily interchangeable. 






Paragon Ball Cocks operate 
equally well under high or low 
B.503 pressure. 





Cleveland, Ohio 
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Transmit-O-Phone 


An indispensable instrument 
for the plumbing and heating 
trade. 


Guaranteed to locate and detect 
leaks and stoppages in plumbing 
and heating systems, also knocks 
or defects in machinery. 


El 
i 

: ' 
4f 
» % 


greene 


Test it and be convinced 


O’Donnell Specialty Company 
93 Lexington Avenue New York 
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Heating Department. 

1,391,381. Sectional Boiler. Elbert O. Haskins, Ruther- 
ford, N. J., assignor to Richmond Radiator Company, a cor- 
poration of Delaware. In a sectional boiler, the combina- 
tion with a fire box section, a’ water section and a dome 
section superposed in order, of a combustion chamber sec- 
tion supported by said fire box section and provided with 
an extension depending into the fire box section and spaced 
therefrom to form a fire space, means for supplying fuel to 
the top of said space, a magazine section surrounding said 
water section and said dome section and opening into said 
fire space, said magazine section provided with a fuel sup- 
plying opening and a door for closing said opening to pre- 
vent the combustion level of the fuel from raising up into 
the magazine. 





‘acl a 














1,391,381. 1,390,987, 


1,390,987. Thermostatic Switch. Frederick 5S. Denison, 
Minneapolis, Minn., assignor to Minneapolis Heat Regulator 
Company, Minneapolis, Minn, a corporation. A device of 
the class described comprising a thermostatic bar, a tongue 
pivoted at one end of said bar, contact points between which 
said tongue is movable and a spring mounted on said bar 
and tongue and bridging the pivot of said tongue and 
adapted to move said tongue quickly away from one of said 
contact points when said spring is moved past the center of 
the pivot of said tongue through the oscillation of said bar. 











1,391,450, 
1,390,505. 


1,390,503. Exhaust-Valve for Radiators. Harry A. Con- 
ners, Cincinnati, Ohio. Ina radiator exhaust valve the com- 
bination of a casing having an extension upon its side 
adapted to be connected to a radiator and an apron upon its 











October 22, 1921 
interior extending below the extension and forming with 
the walls of the casing a float chamber open at its lower 
end and having at its lower end an internal valve sea, a heat 
sensitive expansible member mounted upon the interior of 
the float chamber, a float suspended from the expansible 
member within the aforesaid chamber and a valve carried 
by the float and adapted to contact with the valve seat. 

1,391,450. Valve and Valve-Seat. Joseph C. Bevelle and 
Joseph J. Smith, El Paso, Tex. A valve and seat therefor, 
each constructed of a composition metal consisting of 86.055 
parts iron, .30 parts carbon, .20 parts silicon, .40 parts man- 
ganese, .020 parts sulfur, .025 parts phosphorus, and 13.00 
parts chrome properly mixed and formed into a homogene- 
ous mass. 





1,390,394. 


1,390,394. Flow-Meter. Jacob M. Spitzglass, Chicago, 
Ill., assignor to Republic Flow Meters Company, Chicago, 
[ll., a corporation of Illinois. A safety-seal for a differential 
flow meter comprising a pair of cylinders connected at the 
bottom by a U-tube, connections at the bottoms of the 
cylinders for applying differential pressure, and tubular 
means extending from the tops of the cylinders for applying 
differential pressure to a flow meter. 

Plumbing Department. 

1,391,477. Water-Closet. Winfield E. Hinsdale and Wil- 
liam H Hall, Trenton, N. J. In a water closet, the com- 
bination of a bowl having a flushing rim, the channel where- 
in is of small cross area at the rear portion thereof as 
compared to the forward portion, said rear portion opening 
into a chamber formed in the closet body, the front wall 


ee r+ Hs” 





1,391,477. 


of which is coincident with the front wall of a portion of 
the rim at the rear of the bowl and the rear wall of which 
chamber has a control opening formed therein which is in 
communication with the water supply of the closet. 





The Ott Hardware Co., of Santa Barbara, Calif., has secured 
the contract for repairing the heating plant of the high school. 
Authorization to advertise for bids on a new heating system 
for Garfield, McKinley and Washington schools has been voted. 
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Suntec eee 
= SEWER TIDE AND 2 
= BARRETT pack water TRAP = 
= Guaranteed to Live up to Every 5 
= Claim made for it = 
2 The Barrett Trap is so designed and constructed = 
= that it cannot fail tc operate properly. Opens easily a 
= for outward discharge = 
g and closes positively = 
= against metal seat. In- = 
= let is much higher & 
5 than outlet, making a = 
= positive flush. = 
= A satisfactory trap §& 
= in every respect. = 
= Ask for descriptive matter = 
z 115-121 Pearl Street & 
2 James Barrett Mfg. Co. weston ““" Mass. = 
SIM Lenn om sms ems mms ts 
‘4 ® 
NO ROOF IS SUPERIOR 
TO ITS FLANGE 
Therefore, some 
PLUMBER is _ the 
father of every leaky 
roof. 
The Bullard 
Roof Flange 
is acknowledged as the only PER- 
FECT FLANGE by busy men 
who have made satisfying installa- 
tions. 
THE BULLARD SPECIALTY COMPANY, Tiffin, O. 
s 
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The EVERHOT 
for SPEED! 






THE EVERHOT 
SELF-HEATING 
SOLDERING IRON AND 
BLOW TORCH brings rfew Speed 
and convenience toall soldering and blow 
orch work. The EVERHOT makes the old 

method obsolete. Send for descriptive catalog. 


EVERHOT MANUFACTURING CO. 


First Avenue and Lake Street, Maywood, Illinois 
PNUNANAUNOUHUNOUEOOONUOUOUOUOOOUOOOUOOOOOOOUOUGOQNOUNUNNONOOO0N000000000 IM 


VUGUNUOADUSCQUGUANUNENODUUDCSOGEEUEDUALUADSC SUA UNNATAAOUAC IANA ANUAAN ALAC SUNNAAAUAUUNDUACDENUAUNUEAU AAC QUAN UNUAAAAALACINANENNENNNDIAS 


Simplex Boiler 
Stand 


Made in Malleable Iron or Brass 


J 


Stronger, gives larger circulating 
opening than cast iron stands. 


Will carry twenty sizes of boilers. 
Supporting arms easily attached to all 
sizes. 


Adjustable to any height. 


The SIMPLEX costs less in labor, 
saves leaks—no place for dust or ver- 
min to collect. 








Write for Circulars 


SIMPLEX BOILER STAND CO. 2:22.55" 


TM MMS SU SMS SSM eT 


WANVUADAADUC INA DAAANANL ANAC SUNNUAAUAADAADACSUUNAAADAERDANOCOUGCA NAD AADOADOCQUAUdOLNONELICS! 
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$2.00. 


Situations Open 


WANTED—CAPABLE SALES REPRE- 

sentative, calling on the plumbing and 
jobbing trade for staple line of high grade 
plumbers’ brass goods. Apply, vee full 
details in first letter. Addre 408, 
‘‘Domestic Engineering,” 1900 "‘Penlets 
Ave., Chicago. 10-22 








WANTED—FIRST CLASS MAN WHO 

is competent of taking full charge of 
plumbing and heating business in town of 
18,000 population in western Pennsylvania, 
doing a yearly business of from $65,000 to 

00, Must be competent of taking 
full charge, doing estimating and running 
business in general, as owner has other 
interests that he wants to devote his time 
to. Do not answer advertisement if you 
cannot give first class references. An in- 
terest in the business can be had by the 
right party. Address 407, “Domestic En- 
gineering,’ Chicago. 10-15-22 





WANTED—THREE SALESME IN 

South and Southwest with AShiey and 
experience to sell miscellaneous supplies 
in plumbing and steam line. Outline your 
proposition. Address 396, ‘“‘Domestic En- 
gineering,’”’ Old Colony Bldg., 0-871 2 





WANTED—EXPERIENCED SALESMAN 

or promotional man calling on archi- 
tects and jobbers of plumbing supplies by 
manufacturer of well known plumbing 
specialty of merit. No objection to selling 
other lines. Have some good territory 
open, owing to change in selling policy. 
Splendid opportunity for the right man. 
Address 402, ‘‘Domestic . Engineering,”’ 
Old Colony Bldg., Chicago. 10-15-22 





WANTED—PLUMBING SALESMAN TO 

carry plumbing specialty as a side line, 
on commission basis. Address 400, ‘‘Do- 
mestic Engineering,’’ Old Colony Bidg., 
Chicago. 10-8 





WANTED—SALESMEN THROUGHOUT 

the United States to sell high-grade 
plumbers’ specialties on commission basis. 
Applications confidential. Address 401, 
*‘Domestic Engineering,’ Old Colony 
Bldg., Chicago. 10-15-11-19 








Situations Wanted 


SITUATION WANTED—PLUMBING 

supply man with acquaintance with 
architects in Cleveland, Detroit and Chi- 
cago, is open for position. Address 405, 
*“‘Domestic Engineering,” Old Colony 
Blidg., Chicago. 10-15-22 
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| it Cie S sified Adve whis ements 


8 cents for each werd including heading and address. Count seven words for keyed address. Minimum 
One inch $4.00. Cash must accompany order. Copy should reach us Tuesday morning. 


EXECUTIVE—I WANT TO COMMUNI- 

cate with a responsible manufacturer, 
jobber, contractor or selling organization 
with a view of making a permanent con- 
nection that will be mutually profitable. 
15 years’ experience in contracting, job- 
bing, manufacturing and selling of plumb- 
ing, heating and warm air lines. Now em- 
ployed as manager and buyer of a large 
corporation operating several branch 
houses and doing an annual business of 
considerably over $1,000,000. Will change 
to smaller concern if satisfactory arrange- 
ment can be made on a salary and bonus 
basis. The idea back of this advertise- 
ment is a desire to make a connection 
that will lead to a financial interest in the 
business. Prefer the west, but will con- 
sider other locations. Age 34, married. 
Address 409, ‘‘Domestic Engineering,’’ 1900 
Prairie Ave., Chicago. 








Miscellaneous 


SELL YOUR SURPLUS a en 
and fittings. Write us. & J. 
Mfg. Co., 557 W. Lake St., Catanne. tf 








Are there 5 and 10 cent pieces 
lying around your shop in the 
form of PIPE COUPLINGS? If 
so, pick them up and advise 
us amount of your accumulation. 


JOHN W. MOON 


1420 Chestnut St. Philadelphia, Pa. 











BIN LABEL CARDS 
2x44 in. 


° *| For water. gas and steam. 
ALL 10/000 different 
$ 

















ee 1: x2 | $00 vont rb 50 per ies) 
24 Celluloid Covers, 2x44 in. 
RED. ELLS 


Send for let, “How 
te Systematize the Stock Room and Build Bin Racks’. 
Haddon Bin Label Co., Haddon Heights, N. J. 
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TIME SHEETS, JOB TICKETS, ESTI- 

mating blanks, etc., for plumbers. 
Small or large lots. Reasonable. Sam- 
ples and prices free. Prompt service. 
ae Fink & Sons, Inc., Laurel ay 
mw... dd 


T- 








For Sale 


FOR SALE—TWO HUNDRED SECOND 
hand natural gas heating stoves. Vallee 
Senn, Greenville, Il. 10-22-29 











Government Proposals 


TREASURY DEPARTMENT, SUPER- 

vising Architect’s Office, Washington, 
D. C., October 12, 1921. —Sealed proposals 
will - opened in this office at 3 p. m., 
Nov. 1, 1921, for installing Water Service 
Piping, ete., at the U. S. Public Health 
Service Hospital, No. 2 (Broadview), Chi- 
cago, Ill. Drawings and specifications may 
be obtained from the Sunerintendent of 
Construction at that building, or at this 
office, in the discretion of the Supervis- 
ing Architect. Jas. A. Wetmore, Acting 
Supervising Architect. 10-22 











Books for Your Trade Library. 


SANITARY SHEWBHRAGE 
INGS. By Thomas §. p> " Beginnin 

with a study of outside sewers, th 

goes fully into the best practice in book 
connections, proper location and size of 
soil, waste and vent pipes and the rough- 
ing-in test up to the filling in of the 
trenches. 40 pages are devoted to the im- 





portant subject of traps. Sewage dis- 
posal for coun homes is also given ful) 
consideration. ~ Size 5%x8 in. pages 


Cloth. Price, $1.50. 





PRACTICAL STEAM AND HOT WATDBDR 
HEATING AND LATIN By 
Alfred G. King. This book should. be in 
every steamfitter’s library. A strictly up- 
to-date work, describing various systems 
of heating and ventilation. Besides the 
technical features, it contains hints on 
securing contracts, business methods, 
shop practice, rules and data for esti- 
mating radiation and ng costs, and 
nee ah tables and suggestions that are time 
Size 6x9 in. 3868 pages, 300 de- 
tailed a Mestvetions. Cloth. Price, $3.50. 


Domestic Engineering 
1900 Prairie Avenue 








We make a complete 
line of Catalog Cases, 
Brief Cases, Portfolios, 
Gladstone Bags and 
Traveling Bags guar- 4 
anteed as to material fa3 
and workmanship. a 

Write for Folders No. 21 


and 30. 
Cat. 21—Gladstone Bags 
Traveling Bags 
Cat. 30—Brief Cases, Etc. 
Ellwanger Bros. 
1256 Clay St., Dubuque, lowa 
The Home of Good Leather Goods 





The Standard of Quality 














You have, no doubt, seen our advertisements in previous 
issues covering various specialties. 
overlook SAACO brand Soil Pipe and Fittings made at our 


. Linfield plant. 
F Our goods are right. Service and prices must be right. 


Sanitary Company of America 


We trust you will not 


LINFIELD, PA. 
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